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Complete Story of Recent Meeting of Manufacturers of 
Belting, Transmission Machinery and Accessories 
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Report of the National Pipe and Supplies Association 
Convention Held at White Sulphur Springs 
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Decline Checked According to Walworth Index 
Joseph H. Barber 


Simplification List of Iron and Steel Pipe 
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Start Action to Organize Local Associations 


Unusual Number of New Products of Interest 


“The Mill Supply Salesman” Section 


Listening in on the Selling Game ; 
Frank Farringtor 


Who Owns the Price-Cut Dog? 
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Series No. 400 Series No. 500 Series No. 600 


These Oil Cups are well and strongly constructed throughout. The bodies of pressed 
brass and the sight feed posts of rod brass, are so combined as to make a stronger and more 
substantial construction than the ordinary cast brass type. They thus better withstand exces- 
sive vibration. 


Their appearance is attractive. 


The Filler Cover is provided with a spring that instantly snaps back when released, 
thus keeping the oil filling hole closed at all times. 


DETROIT LUBRICATOR (OMPANY. 











Ly DETROIT, U.S. A. 
NN New York Chicago 























DIXON’S FLAKE GRAPHITE 
The World’s Perfect Lubricant 


Ninety-nine years experience in producing and refining 
graphite is behind this product. It is free from grit or other 
abrasive substances and its distinguishing quality is that of 
rich unctuousness—smoothness and softness to the touch. 
















Dealers who sell Dixon's Flake Graphite do not worry 
about satisfied customers. It is the standard flake lubricating | 
graphite and is the preference of every -_ 
engineer and mechanic. 


Write for Trade Prices 71-C 


JOSEPH DIXON CRUCIBLE 
COMPANY 


Jersey City rer New Jersey 





Established 







No. 1 Coarse Flake 
No. 2 Powdered Flake 
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This is what the CAPITAL Line of Industrial Brooms and 
Brushes offers mill-supply jobbers. The CAPITAL Line 
makes sales more quickly and easily because our program 
of sales-cooperation develops your market. Increased profit 
comes from the steady volume of repeat business that 


CAPITAL quality brings, without sales effort on the part ‘ 
of our jobbers. 


America’s leading mill supply jobbers sell the CAPITAL 
“Red Cap” Line. They have proved that it pays big. With 
their help we have become the largest and most successful manufac- 
turers of industrial brooms and brushes in America. We will gladly 
send details of our proposition to any reliable jobber who is inter- 
ested in profiting from the opportunity we offer. 


Indianapolis Brush & Broom Mfg. Co. 


127 Brush St. Established 1890 Indianapolis, Ind. | 
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TRUCK CASTERS 


HIS Double Ball Race Caster is typical of the Bond 

Line of Anti-Friction Truck Casters. It will carry 

heavy loads without damage and will swivel freely 

when loaded. All strain is taken from the King Pin and car- 

Double Ball Race ried by the sturdy Ball races. It is the standard Caster for 
Type all-around use in the industrial plant. 


ne 8 REI EE 


Patented 


cat RTI A or 


a a ee The Bond line of Truck Casters is complete, including a type 
Caster catalog—it  con- scientifically designed to meet every possible requirement. 
— So of helpful Our Service Department will gladly recommend the type 

best suited to your particular needs. 


BOND FOUNDRY & MACHINE CO. 


Manheim, Lancaster Co., Pa. 
New York Office: 256 Broadway 
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HILE this is an era of efficiency 

which tends to take personality out 
of business, HEWITT believes that the 
highest service comes with individual in- 
terest to the individual customer. 


Every member of the HEWITT organ- 
ization, from the mill mixer to the man- 
ager, has been trained to put himself in 
the position of the purchaser. With this 
dominant idea the customer WILL be 


HEWITT RUB 


BUFFALO, 


served most satisfactorily. 


Through the era in which we are now 
passing, and in the future, HEWITT 
will endeavor to preserve this tradition. 


With such a policy steadfastly main- 
tained and with a complete line of in- 
dustrial rubber products, HEWITT 
makes an ideal proposition for every en- 
terprising Mill Supply Dealer. Write 
today. 


BER COMPANY 


NEW YORK 
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“TOLEDO” 


NO. 1000M--THE PRODUCTION PIPE MACHINE 


This new “TOLEDO” Power Pipe Machine for 
cutting, threading, and reaming 15” to 2” pipe is the 
fastest operating, most productive pipe machine on 
the market. 


A 15” pipe cut off in 7 seconds—1” in 10 sec- 
onds—-2” in 14 seconds. And 15” threaded in 13 
seconds. 1” in 14 seconds—2” in 28 seconds includ- 
ing reaming. 

Instant change from cutting to threading and vice 
versa. Die heads changed in 10 seconds. Compare 
these figures with those of other machines and you 
will realize why this new “TOLEDO” is a machine 
of multiplied efficiency. 


THE TOLEDO PIPE THREADING 
MACHINE CO. TOLEDO, OHIO 
New York Office, 72 Lafayette St. 










Ball Bearing Hanger Boxes 
‘Theta tie, OE ee snc 


ae . Simplest possible construction. 

Power Transmitting Appliances Lubricate but two or three times a vear. 

Hot bearing impossible 

No noise—no dirt. 

No dripping of oil. 

leach Bearing fitted with two high class Ball 
Bearings. 

This is only one of many power saving special 


ties of CHICAGO LINE LOUIPMENT. 


Send for General Catalogue “G"—Just off 
the Press. 


Chicago Pulley & Shafting Co. 


“DAGGETT” BALL BEARING ENGINEERS, FOUNDERS AND MACHINISTS 
HANGER BOX 1/1 Forms of Power Transmitting 


{ppliances 


MAIN OFFICE: FACTORY: 
19 No. Desplaines St. 


Chicago, Il. 


Menomonee Falls, 


Wisconsin 
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Facts And Figures Are Always “Welcome” 
By The Modern Business Buyer 


HERE’S usually a big “Welcome” on 

the mat when the jobber’s salesman 
selling Skayef Self-Aligning Ball Bear- 
ing Hangers and transmission appli- 
ances steps up to the gate arm in arm 
with the S£¢F survey containing dollar 
and cents figures of the other fellow’s 
experience. 


The details of results attained with 
Skayef transmission equipment in 17 
plants in widely different lines are set 
forth by the executives in the 116 page 
portfolio which is at the disposal of 
every Skayef jobber’s salesman. “Ifs” 


and “Buts” step aside when such facts 
and figures are presented to the pros- 
pective buyer. It is just what modern 
business feels it should know about 
every product it buys. 


A product internationally known 
for its quality and the results accom- 
plished is a valuable asset to your line. 
Topping this is a sales aid which paves 
the way to big business and certain 
profits for you. Can you afford to do 
without this business? It will pay you 
to write for further details — NOW! 


Sos INDUSTRIES, INCORPORATED, 165 Broadway, New York City 
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MARKED 
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Ball-Bearing 
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SKF INDUSTRIES, INCORPORATED, 165 Broadway, New York City 





When writing to 


Advertisers please 


one . “ AERA AS 


mention MILtt Supplies 





July, 1926 


™NI 











Now You Can Sell More 
ttle Giant Screw Plates 














This handsome all metal display rack 
Sfittle Giant with its four popular screw plates is 
Sentara £5 not only a good sales proposition, but 
it's a better buy. 


Screw plates, especially Q&eGiant 

Plates, are good, staple, non-deterio- 

rating merchandise. Every hardware 
man knows it-—every hardware 
man sells them, but mighty few let 
their customers know about it be- 
cause screw plates are big, clumsy 
things to display. 


















- <4 ~ Si: x > a 
But our new all steel rack takes 
m a * care of that. It’s solid, un- 
EF | breakable, yet fairly light, and 
: | only occupies a couple of feet 
bE i of floor space. 
ate ge —=— — Write today for our special 
pre “ can . 2 price. You will be surprised. 


We urge you to act now 
because we have many 
orders on hand and when 
our supply of racks is 
disposed of, our 
special price will 

be withdrawn. 








Ps ¢ET D 
Use this Fe 
| coupon. # Greenfield, 
\ Fi Ma 
\ - Lt me hay 
5 vour best. price 
\ soon the new No. 157 
a ERTS \ & — LileGiont 
\ “COR PORATI O We * Screw Plate assortment 
GREENFIELD, t ~ MASS... U.S.A. i 
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Sie WOOD SPLIT 


PULLEY 


has, for more than 35 years stood for the 
highest ideals in pulley design and con- 
struction. For the very heaviest and most 
grilling duty the standard REEVES never 
disappoints. It performs with the utmost 
satisfaction. 


=? 


. The MOTOR 


PULLEY 


with interchangeable cone centers, is of the same 
sturdy, dependable construction as all REEVES 
products and can be carried in stock same as 
split pulleys. To fill an order, merely get off 
the shelf a pulley of the desired diameter and 
face and fit into it a cone center with the correct 
bore. No reboring, no delay and no trouble— 
which means a satisfied customer. 


Get dealer’s and jobber’s proposition. 






~ LF 


REEVES PULLEY CO. 
Columbus, Ind. 


Reeves-Bond Sales Co., 39 So. Clinton St., Chicago 

















MAKING SIMPLE 
THINGS RIGHT 


It is important that 
a cuspidor should 
not leak. The 
modern pressed 
steel receptacle 
that takes the place 
of the sawdust 
filled box, is in 
keeping with the 
efficiency of the 
present age. But there is a right and a wrong way 
to make even so simple a thing as a cuspidor. We 
learned how to make cuspidors before cigarettes 
became more popular than a “chaw” of Horse Shoe, 
and we have been making them right ever since. 


FACTORY CUSPIDOR 


Tote Pans are 
another thing 
that have 
little or no 
artistic ap- 
peal, but they 
should be 
able to stand 
the hard 
TOTE PANS knocks of 

every day 

shop work. Our Tote Pans are not easy to bang out 
of shape; have no seams to bulge and are guaranteed 
to carry amaximum load without losing their figure. 


The same thing goes for 
our Shop Barrels and Ship- 
ping Barrels. We have put 
a lot of strength into these 
items without adding any 
extra weight. They are 
built to hold—and they do! 


We also make a complete 
line of melting and pouring 
kettles, skimming and dip- 
ping ladles— all at prices 
“« 


which permit a ready sale 
SHOP BARRELS 


with nice profits. 


Write for our Special Jobber 
Offer and Catalog 


MULLINS BODY CORPORATION 
102 MILL STREET SALEM, OHIO 
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EVERY USER OF BELTS | 
IS A PROSPECTIVE BUYER | 
OF THE U. G. CONTACTOR | 


HE U. G. Short Center Belt 
Contactor has sales possibilities i 
wherever belts are sold or used. 





Saves Belts—Floor Space—Power. 
In fact, savings are so evident and 
immediate that they generally pay 
for the cost of the Contactor. 





These are sales points that are mak- 
ing this short center belt drive a 
brisk and profitable line for all 
Wood’s dealers. It will be for you, 


Shafting too, if you'll but look into its profit- 
Hangers making possibilities. Write today 
Pulleys for detailed information. 
Flexible 

Couplings 


Lo There’s a co-operative dealer serv- 
— ice behind this Wood’s quality 
—— product that helps to move the 
goods. We’d like to tell you, with- 
out obligation on your part, of the 


Wood’s Dealer Plan. May we? 


T. B. Wood Sons Co. 


Chambersburg, Pa. 


NEW ENGLAND BRANCH: SOUTHERN BRANCH: 
Cambridge, Mass. Greenville, S.C. 








Vakers of power transmission machinery since 1857 
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for a quick job 


well done 


No long costly delays be- 
cause of broken belts, when 
you use Bristol’s. Any man 
on the job can repair a 
break quickly and make a 
good strong joint. All he 
needs is a few Bristol’s 
Fasteners and a hammer. 


Bristol has been serving 
belt users for over thirty- 
five years. Would you like 
to test samples and look 
over folder 719-H? 


Write THE BRISTOL 
COMPANY, Waterbury, 


Conn. 





A Hammer is 
all you need 








SIMPLE — QUICK — 


PERMANENT 
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Let the buyer’s decision 
be in YOUR favor! 


The kind of business card you 
send to him will affect it. 


Ask any sales manager who has built a 
successful sales organization, as well as 
prestige for his firm. 


He will tell you that the impression 
the buyer gets from the card that is 
handed to him is the first line of sales 
resistance—and the salesman who over- 
comes this is predestined for a success- 
ful interview. 


The John B. Wiggins Company has 
been designing and making engraved 
business cards for business leaders for 
seventy years. They are the originators 
of Book Form Cards—the cards carried 
in leather cases, which are torn from 
tabs with perfect edges. 


A sample tab of these cards will be 
sent to you on receipt of your name and 
address. 


The John B. Wiggins Co. 


1143 Fullerton Ave., Chicago 
(Established in 1857) 


—s 





WIGGINS 


Peerless Book Form 
CARDS rpm 


G 5-26-3 
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Are Your Customers 
from Missouri? 





ECENTLY we heard of a Los Angeles engineer with a Missouri 
Conscience. He had to be shown. He had tried gate valve after 
gate valve on his important installations—but without success. 


So, when his Wholesaler recommended the Flexitite Disc Gate Valve 
against leaking, he thought ‘“Here’s another lemon.”’ Once more he decided 
to investigate. He put it to the hardest test. He installed it where no other 
valve had operated without leaking. Finally, when it stood up on his air 
compressors, he took off his hat to the Flexitite Disc. 


Now, this engineer is 100% for that particular Wholesaler and also for O-B 


Flexitite Disc Gate Valves. O-B No. 20 Line 
Flexitite Disc 
Are your customers from Missouri? Do they want to be shown? If so, pro- Gate Valve 


duce the O-B Flexitite Disc never-leak gate valve as evidence. 


OHIO BRASS COMPANY 
Mausfield, Ohio 
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HERE’S HOW— 


pfis&” ELECTRIC DRILLS, GRINDERS, BUFFERS 
SELL THEMSELVES 





HIGHEST APPROVED STANDARDS:— 

a All Hisey products are approved by The 
Electric Power Club and American En- 
gineering Standards Committee. 

LATEST EFFICIENCY FEATURES: — 
40° C Temperature rise Motors; Automatic 
Motor Starters on machines as small as 
54 H.P. Capacity. 

SPEEDS:—All grinder speeds are such as 
provide safety and are in proportion to 
grinding wheel size to give most efficient 
speed in feet per minute. 

LIFE-TIME CONSTRUCTION: — OVER- 
SIZE BALL BEARINGS, extra large 


grinding wheel flanges, vibration resisting ' 





columns, perfectly balanced rotating units. — 

— OPTIONAL: —Extra wide wheel spacing, Ra 

By Invitation Member Full Safety Combination Wheel Guards, ¥ 
which will soon be required per State 


Safety Code. 


HOW ALL THIS AFFECTS YOU:—We still have some choice territory 


open, and if interested will send you our new large Catalog together with 
our Sales Proposition. 


THE HISEY-WOLF MACHINE CO. 
CINCINNATI, OHIO 











When writing to Advertisers please mention Mitt Surpwies. 








12 July, 1920 

















Qa! 


Selective Jobber Distribution 
is the Best Policy 


We eliminate frenzied competition among job- 
bers on the U.S. line of drills, grinders and 
polishers. This eliminates price-cutting and en- 
ables U.S. jobbers to make their proper profit 
easily. Selective Distribution. is our policy. 











Many leading jobbers push U.S. Tools for 
these good reasons: 


(1) This is the oldest and broadest line of 
quality electrical tools in the world. (2) A 
definite program of sales and advertising \. 
co-operation is always theirs.(3)The U.S. ; 
Plan of Selective Distribution is meeting ; 

with the ready acceptance and hearty 

approval of the discriminating jobber. oe 














Write for Catalog “C” 


THE UNITED STATES ELECTRICAL TOOL CO. 
Cincinnati, Ohio, U.S.A. 
Export Sales Representatives 


Westinghouse Electric International Co. 


150 Broadway, New York City, N.Y. 








Portable Electric Drills 


Grinders-—Polishers 





Oldest Builders of Electric Drills and Grinders in the World 
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“The accomplishment of great things 


consists in doing small things well’’— 
CONFUCIUS 


URELY the Chinese sage has here written the whole story 
of value. 


The real worth—or value—of an article is pre-determined by the 
ideals of the maker. It is in the doing of small things well that 
we find the final secret of quality. 


Users of Caldwell products have never questioned the presence of 
superior value (quality)in this equipment. Once used, they know 
this value for what itis. It is but a matter of self interest for them 
to continue specifying Caldwell Products over long spans of years. 


Those who have not realized—through use—just what Caldwell 
has built into every product bearing the name, can only get this 
first-hand knowledge of value by TEST. 


To such first-time users of Caldwell equipment—or those who are 
about to make their first tests—we revert to the quotation at the 
top of this page. 


3 


ROBOTS: . 


es 2 


Caldwell success has been built by doing small things well--by 
the taking of those infinite pains in manufacture which only the 
user Can appreciate in the form of greater satisfaction in use. 















Caldwell sincerely endeavors to make every dollar of your pur- 
chase money a highly profitable investment. 


The experience and knowledge of Caldwell’s in solving problems— 
large or small—is at your service. 


Caldwell Products 


Power Transmission Machinery—Bearings, Shafting, Pulleys, Machine Molded Gears, Cut 
Gears, Hangers, Chains and Wheels. 
Elevating and Conveying Mac hinery—Helicoi 1 Co nveyor and Accessories, Belt Conveyors, 
Chain Conveyors, Elevat Buckets, Boots and Casings, Car Spotters, etc. 


Send pe Catalogue M.S. 45 


H. W. CALDWELL & SON CO. 


LINK-SELT COMPANY, OWNER 
CHICAGO: 1700 S. Western Ave. 
NEW YORK: 2676 Woolworth Bldg DALLAS, TEXAS: 810 Main St. 


Link-Belt Company Offices in Principal Cities C-4). 
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RAHMANN Belting is 
made to give SERVICE 


That is the paramount idea behind Thirty 
Years of honest effort to give Belting users a 
transmission medium which is thoroughly de- 
pendable at all times. 

Searching markets for the best leather, insist- 
Ing upon workmanship of the highest order, pro- 
tecting the buver through a liberal guarantee; all 
contribute toward the realization of this aim, 

This modern policy, more than anything else, 
makes Rahmann Belting one of the best lines a 
Mill Supply Dealer can handle. 


GEO. RAHMANN & CO. 


W rite for samples 32 Spruce =... New York, N. : = 


and limit dealers’ prices Philadelphia, Pa. Newark, N. J. Syracuse, N. Y. 






















Model D is an all pur- 
pose Steam Trap for 
pressures trom 250 Ibs. 
to gravity. The trap is 
fitted with removable 
strainer which eliminates 
sediment and with a 
gauge glass to indicate 
working condition of the 
trap. 


SANTEE ASAT 


EY 


Because of many years’ experience in 
designing and manufacturing steam spe- 
cialties, Anderson Steam Traps are 
recognized as standard. 


The fact that they are used in thousands of 
plants all over the country is proof of this 
recognition of superiority. 


If you have not used Anderson Traps in your fac- 
tory, we will appreciate the opportunity of explain- 
ing Anderson construction and 100‘, service to 





you. 
The V. D. Anderson Co., 
Cleveland, Ohio Model D Steam Trap 
336 3rd Avenue, New York City 100 Pearl St.. Boston 
134 Plymouth Court, Chicago 207 Union Trust Bidg., Baltimore 


242 Race St., Philadelphia 
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58 YEARS OF COMPETITION 

















a goes without saying that we have 
made a good many friends in our 58 
years of business—both users and job- 
bers of belting who come to us year after 
year for their requirements. 


We do not mean to say that we have not | 
felt the press of competition. But these 
old friends of long standing seem to feel 
that we have something in the way of 
product and service that is entirely aside 
from competition. 


Our ability to foster these friendships 
makes us more determined and success- 
ful in the stress of competitive conditions. 





We will be glad to discuss our cooperative | 
sales plan with those jobbers who feel 
that they must do more than meet compe- 
tition. Your request will bring a presenta- 

tion without obligation. 


B 
BELTIN 


TRADE MARK 






Tanners 
Belt Manufacturers 


Vain Office and Factory 


42 Ferry Street New York 


When writing to Advertisers please mention Mitt Supp.ies 





July, 1926 





Join with © 













Before Joining 

















After Joining 
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Clipper 
Lacings 


In nearly every branch of manufacturing the proper connection 
of joints is a problem worthy of serious consideration—and 
> each manufacturer has his own individual joint problem. 








New Uses Found for 


Practically every factory man is familiar with the present ac- ij “yee 
cepted method of joining machinery belts with Clipper Lacings. Clipper Lacings 
He recognizes the superiority of Clipper Hooks, Clipper Pins —— -_ 
and the Clipper Lacer. ee 


But why apply the wonderful efficiency of Clipper Lacings only 
to belts? A Clipper Lacing can be used with equal success in 
many other cases where flexible materials require a smooth, 
firm, quickly joined connection. 





Study the joints in your factory equipment or in your product 
itself and consider them in terms of Clipper Lacings. Experi- 


ment with your Clipper Lacer where you now glue, nail, rivet How the Laundry Industry 













or sew. You may find in Clipper Lacings, as many have al- 
ready found, an ideal solution to your joint problem. 


We will be glad to cooperate with manufacturers in 
the application of Clipper Lacings to their purposes. 


Clipper Belt Lacer Company 


GRAND RAPIDS 


MICHIGAN. 


‘‘Joins with Clipper’’ 


Clipper Lacings are rapid- 
ly replacing old methods 
of joining Laundry Ap- 
rons. Inestimable savings 
in time, efficiency and 
costs are being made. 





Clipper Lacings prove In- 
valuable in the Auto- 
motive Field 


Automobile accessory 
manufacturers sought a 
smooth, flexible inexpen- 
sive lacing for Blowout 
Boots. Clipper Lacings 
proved exactly suited to 
the purpose. 
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When You . Buy a 
WILLIAMSPORT 


Telfax Tape marked—Factory certified 


WIRE ROPE 


your purchase is safeguarded in the only way it can be—without a Laboratory 
test. 







Smart Engineers and Contractors are more critical now than ever before. They 
know that a tag or mark on a reel of rope is a most unreliable document—not 
worth risking lives or an accident. 

The time is fast coming when no one will accept a Wire Rope without definite 
proof of grade such as is now provided by Williamsport Ropes. The seller is 
going to find it as easy to convince the user that the Moon is made out of Green 
Cheese as to talk a user into believing a Wire Rope is made of a certain grade of 
steel without proving it, by something more definite than the mark on a reel. 
What users are demanding now is proof that stays with the rope—something 
which cannot be removed or altered. 

The ““Telfax’’ Tape in Williamsport Wire Ropes does this. It is put there by 
the men who actually make the rope, the only men who know the grade. 


This protection is so vital to users that it is sure to be demanded by every user 
who wants to play safe. 


Don’t you think it will prove more satisfactory to 
sell this kind of a product? Get our Proposition. 


Williamsport Wire Rope Company 


Main Office and Works: Gen’! Sales Offices: 
Williamsport, Pa. iii Gas Bldgz., ae 
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YALE 


Chain Blocks \ For a 
Electric Hoists 


|-Beam Trolleys For 
Industrial Trucks Shifts 











Yale Material Handling Equip- 
ment includes Ball Bearing Spur- 
Geared Chain Blocks, Screw- 
Geared and Differential Chain 
Blocks, Ball Bearing Electric 
Hoists, I-Beatn Trolleys, Overhead 
Crane Equipment, and Electric 
Industrial Trucks, Tractors and 
Trailers. 

Factory Locking Equipment— 
Toacquire locking control, security 
and convenience throughout the 
factory, use Yale Master Keyed 
Locks. 






Hoisti ng * Conveyi ng Systems 


Cut-open view of Yale Model 
20B Ball Bearing Electric 
Chain Hoist 


The Yale 
Model 20B 
lowers 

the cost of selling 


It costs less to stock and sell the Yale Model 20B Ball 
Bearing Electric Hoist because—first, the hoist is readily 
adjustable to practically any overhead condition—and 
second, the Yale model 20B, and the name YALE, are so 
well known to your trade that the hoist is easy to sell. 


The result—quicker turnover and smaller stocks. 


The Yale Model 20B Ball Bearing Electric Chain Hoist 
has the highest efficiency ofany onthe market. Yale Electric 
Hoists are notable for their long service life. They require 
very little attention. All operating mechanism is fully en- 
closed, protected from dust and dirt, yet readily accessible 
at any time. The flexibility of suspension adapts the Yale 
Model 20B to practically any headroom limitation. 


The efficiency of the application is greatly increased 
through the use of Yale Roller Bearing Steel-Plate Trolleys 
and I-Beam Cranes made up with Yale Standard Steel 
Crane Ends. Yale Crane Ends and a length of steel 1-Beam 
are easily assembled in any shop. 


The Yale & Towne Manufacturing Co. 


Stamford, Conn., U.S. A. 
YALE MARKED IS YALE MADE 
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20 


July, 1926 


eRe NS a Re AIK th INE NS et SOOM RT NE ee SA 












Let Timken Bearings ' 
Buy Your Conveyor 


Power, belt and lubrication savings that may pay for 
an entire conveyor installation are made possible by 
Timken Tapered Roller Bearings. 


Timken-mounted idlers are free of excess friction, 
though running for months or years on each greasing. 
Timkens keep pulleys in line, without risk of sticking 
or flat spots, because Timken steel, Timken Tapered 
design, and TIMKEN POSITIVELY ALIGNED ROLLS 
resist every form of wear, including thrust. 


The reduced drag means lighter belts and smaller power 
units, as well as lower operating costs. Get the grand totals 
of Timken economy from any of the leading conveyor 4 
manufacturers, or call in a Timken Industrial Engineer. \ 


THE TIMKEN ROLLER BEARING CO., CANTON, OHIO 






ROLLE 
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STABILITY and PROFIT 


‘When you wreck one 
you sink the other” 








ORPORATIONS re of two kinds— Under what conditions of the past have 
those organized for profit and those we secured a small but certain profit? Will 
organized not for profit. anyone disagree that all of us—consumer, 

Some of us are manufacturers, some job- retailer, jobber, manufacturer—have been 
bers, some retailers. As sellers we would best satisfied when buying and selling 
not deny that our quotations are intended prices were stabilized at fair levels? Who 
to include a profit. As buyers we would then will say that there is not an insepar- 
not deny the propriety of vendors’ expect- able association between stability and 
ing a profit. profit? 

We seek one rate of profit as a manufac- “Stability and Profit.” Let us rally to 


turer and another as a jobber or retailer; 
let us say 2'4 per cent as a minimum and 


10 per cent as a maximum. That is a slim ; a a iijeean alaid ds 
part of our sales dollar and it is the final pte tn Og OS eee 
part. On so narrow a margin, we can't other. Shall we admit that we cannot sell 


° ? 7 i r 
afford to speculate. We must be certain. at a profit? Shall we claim we can buy 
for any length of time below our com- 
petitors? 


that slogan. The two are inseparable. Let 
us not again delude ourselves into thinking 


If we have failed to obtain a profit, what 
is the explanation? Demoralization. Keen 


competition has forced us to operate eco- Corporations are of two kinds—those 
nomically and efficiently. Demoralization organized for profit and those organized 
is not within our organizations. It must not for profit. Which kind is yours? 


be in our selling prices and buying prices. 


Competition forced us (or we forced it) 
to sell without profit and then we try to 
buy at a cut price to restore that profit. 
If we can do that, so can our competitor. 
What have we gained? Nothing. What 
have we lost? We have deliberately re- 
moved certainty from our business and in- 
evitably have introduced uncertainty, 


which is speculation. VICE-PRESIDENT 
WALWORTH COMPANY, Boston, Mass.—Plants at Boston, Greensburg, Pa.. 
Kewanee, Ill.. and Attalla, Ala.—Distributors in Principal Cities of the World. 
Walworth International Company, New York Foreign Representative 


ALWORTH 


“WHATEVER YOU BUILD, YOU NEED WALWORTH” 





Valves, Fittings and Tools for 
Steam, Water, Gas, Oil and Air 
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Drain sumps, pits, cellars, etc., and 
raise water into tanks with 


THE EAGLE EJECTOR 


HIS simple cheap and 
reliable device drains, 
raises or forces water from 
one place to another in 
many locations where a 
pump would not go into 
small enough space or 
would be prohibitive in cost. 
Dirty water that would cut 
valves and score cylinders 
can be handled with impun- 
ity, and where flow is or is 
nearly horizontal, the dis- 
charge can be far away. The 
only operating attention is 
the opening and closing of a 
valve—no movable or cor- 
rodable parts and no freez- 
| 

| 

E 





ing as the ejector is drained 
when out of use. 

Steam-operated Eagle 
Ejectors deliver from 250 
to 15,000 gal. per hr., de- 
pending upon size, total 
lift and temperature of the 
water. 





The water-operated type 
ejects about double the 
quantity of water required 
for operation and is particularly desirable for 
keeping cellars and pits dry, removing seepage, 
etc., especially when provided with a foot valve 
and automatic ball-float valve. 

Use the coupon to give us particulars, so we 
can suggest proper size and arrangement. 


—_ | his Sherwood 
Wun: | Catalog FREE 


P MANUFAC TURING 
| eee: COMPAS ¥ 
wentoue 


= von 1a if you return the coupon 











Send for your copy and keep it 
handy as a guide to proper selec- 
tion of Injectors, Ejectors, Cellar 
Drainers, Force-feed Oil Pumps, 
Sight-feed Lubricators, Oil and 
Grease Cups, Oil Gauges, Indi 
cator Cocks, Gauge Cocks, High 
Pressure Gas Valves, Flue Clean- 
ers, Fusible Plugs, etc. 


HERWOO 


A GOOD NAME TO REMEMBER WHEN BUYING 
POWER PLANT and INDUSTRIAL SPECIALTIES 


Sherwood Manufacturing Company, 
1713 Elmwood Ave., Buffalo, N. Y. 


Please send Catalog 18-5 
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ESTER 
Self FlaxingS OLDER 


Simple, Safeand Sure 
Requires Only Heat 















KESTER Acid Core SOLDER 


For general soldering and heavier electrical work. 
Self Fluxing—‘*‘Requires Only Heat.’’ Standard size 
No. 3 about 1/8 inch in diameter, runs about 30 feet 
per pound. Packed on 1, 5 and 10 pound spools. 
Special gauges also available. 


7] 






Kester Metal Mender 
The Household Solder 
Here is the small package of Acid Core Solder. So sim- 
ple anybody can use it. Ten cans about 1/4 pound 
each are packed per carton. Ten cartons (100 cans) 
to the case lot. 























Kester Rosin Core Solder 


For very delicate electrical and radio work. Contains 
highest quality metals and rosin flux. Standard size 
about 3/32 inch in diameter, runs about 50 feet per 
pound. Packed on 1, 5 and 10 pound spools and 18 
inch sticks in 5 pound boxes. Special gauges also 
available. 






(Rosin Core) 
Safe, Sure and Simple — approved by radio engineers. 
Harmless to the most delicate parts. Absolutely non- 
corrosive flux makes low-loss joints. Ten cans about 
1/4 pound each per carton. Ten cartons (100 cans) 
to the case lot. 


GENUINE SOLDER 


CHICAGO SOLDER COMPANY 
4215 Wrightwood Avenue, Chicago, U.S.A. 
q——--¢ 












Originators and world’s largest 
manufacturers of Self Fluxing Solder 


© ® 
Your Jobber Can Supply You 











Please quote on an Eagle Ejector for following conditions: 
Water to be handled gal. per hr. Temperature deg. 
Total lift (suction plus delivery) ft. Steam pressure available 

lb. Water pressure Ib. 
Name 
Official position and firm 
Addre 
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Older than most of their users 
~stronger than allof theirjobs 
wer: 


Ninchininte’ mechanics for a generation. Old-timers 


Knife 
Handle 






know their reputation. Newcomers to the 
trade are quick to recognize their de- 


aD pendability and adopt them. 
Cee Hee: 


Sturdy, well-made tools, they are designed 
for the hardest kind of heavy duty. Try one 
on the toughest jobs you know of. You'll 


find it master of them all. 





Both patterns are the same in construction, 
excepting the handle. Machinists’ Knife 
Handle sides are of selected beech; ‘“Rail- 
road Special” is fitted with iron handle— 


indestructible. 


Seven sizes—6 to 21” 
Ask for Literature 


J. H. WILLIAMS & CO. 
“The Wrench People” 
New York BUFFALO Chicago 


ILLIAM 


oR DROP-FORGED Toe 


! “Weseé&B”’ 
C3 SCREW WRENCHES 








“Railroad 
Special”’ 
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lost motion cyt to 
a minimum 


— only two ge 


movable joiats_— 





As the movable joints of a car mover wear, speed and 





power are taken up by play. 

The car mover which has the fewest possible number 
of movable joints—only two—gives the most efficient 
service over the longest period of wear. Such is the 
New Badgerx. 


















It shifts loaded or unloaded cars quickly and easily 
with a saving of both time and money. 


Rags—that 
have a Name 


and a Reputation 


You will satisfy your customers as well as profit your- 
self by selling them New Badgers. 


Write for information 


TFE ADVANCE CAR MOVER COMPANY 


930 E. John St., Appleton, Wisconsin 


NEW BADGER 


7 LIP PROOF CAR MOVERS 


VEN rags must have a reputation 

to stay in business these days. 

Plant owners are insisting on wiping 

cloths that are not only clean, but 
sterilized as well. 





Kleen Kwality Kloths have won such 
a reputation from the large industrial 
buyers of the country; because they 
are washed in chemicals, boiled in live 
steam and baked at 225° F. before 
being baled. That treatment makes 
them as sterile as hospital gauze and 
lintless as well. 


Supply Buyers will please 
note that— 


MARK 3: 
CHICAGO 





Kleen Kwality Kloths will be a profit- 
able item for you to handle, because 
your customers know their reputa- 
tion. You sell them in any of four 
grades and in any quantity from the 
handy 10-lb. package to 1000 lb. 


bales. Let us give you the details. 





the MARK Carriage and Machinists’ 
Clamps and the Snow Pattern Quick Ad- 
justable Clamp, originally made by the 
Mark Mfg. Co., of Chicago, have become 
by purchase a part of our line and we are 
in position to supply all numbers from our 
complete stock. The well known “Mark” 
quality will be maintained. 


Aaron Ferer & Sons 
ST. LOUIS 


Branches in principal 





industrial centers 


Kleen Kwality 
KLOTHS 
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Adjustable Clamp Co. 
Chicago 
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Give us two years 
Service-they Said 








It was the first Diamond belt the Big 
Rock Stone Company of Little Rock, 
Ark., had ever bought—an elevator 
for their stone crusher. 


As they installed it they said, “Give us 
two years’ service and we’re satisfied.” 
They were speaking from long expe- 
rience with other belts. 


But they had not reckoned with 
Diamond quality. That belt stuck to 
its job for practically three years. 


Naturally they bought a Diamond to 
replace it—nothing else would do. 
Also they purchased the conveyor 
shown in the photograph. It has been 
in operation for three years, despite hard 
service, and the fact that it has run in 
water most of the time. 


The superior service value of Diamond belts 
makes the line not only profitable but a per- 
manent business builder for the jobber and 
distributor. We shall be very glad to give 
you full details on the Diamond proposition. 


THE DIAMOND RUBBER COMPANY, Inc., Akron, O. 


Atlanta Boston New York Kansas City Philadelphia 


Chicago Dallas Seattle Los Angeles San Francisco 
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“Unbrako” Hollow Set 
and Socket Head Cap 
Screws stand up under 
strains that wreck every 
screw similarly test- 
Besides, “‘Unbrako” 


products cost less but 





net you more profit—and 
that’s something to think 


bout 














This page lists our 


principal products 





each the qual- 
ity product in its 
line. Descriptive 


circulars may be 





had upon request. 











rp AND 
M's PENIDIN 


PA 
PA 





‘Pioneer’ Steel Hangers cost 
less to stock than any other and 
are now so well introduced that 
they almost sell themselves. 





‘Hallowell’ Steel Bench Drawe 
ts any bench. Theft-proof 
Keeps tools where they belon 


don't get 





getter ft 





PATENTED 


“Gast’’ Oiling Machine 
for loose pulleys will pay 
for itself in a few months. 
Loose pulleys practi- 
cally never wear out, 
when the “Gast” Oiling 
Machine is fitted—needs 

Hallowell Steel oil only twice yearly. 
Bench Legs have be- Brings repeat orders. 
come very popular be 
cause they can be 
picked up from stock, 
ready for use and as 
they are rigid as 
rocks, give absolute 
atisfaction and cost “Hallowell” Stee}! 
little; no wonder they co llars are recog- 
nized to be the best 
made, which, com- 
bined with their high 
polish and low price, 
explain their grea 
popularity. 


are ready sellers. 





PATENTED 








Standard Pressep ST 


[SS = a me — — —— ~ 








Box 3, Jenkintown, Penna. 
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How the “Pioneer” does sell! 


The “Pioneer” Steel Hanger costs less to stock than any 


other—and 1s now so well introduced that 1t almost sells 
itself ! 


It is all-safe—feet and legs made in one piece—no jointed 
sections to work loose or tear apart. Takes almost any size 
or type of bearing. 


Glad to send vou full descriptions. Write Dept. 3, please. 








Standard Pressep STEEL @ 





Box 3, Jenkintown, Penna. 
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Guaranteed for Life! 7%: 077 one reason for 


handling the Sidney Line! 

Sidney Lathes and Famous Woodworking machinery carry an unconditional guarantee protecting 
the purchaser for the life of the tool. This guarantee like- 
wise is a warranty of performance — satisfaction of 
SERVICE—for Sidney machinery could not afford to give 
anything else but service under such a guarantee! 








Service is what your prospect pays for, regardless of 
price, yet the cost of Sidney and Famous equipment is no 
more than that of others and far less than is often asked for 
inferior makes. And Sidney discounts show a larger per- 
centage of profit to the jobber. Why not get complete 

* information on our jobbing policy? Address Dept. 607. 


The Sidney Machine Tool Co. 


Sidney, Chio 


ATLANTIC Bar Belt Dressing 


20 Years on the market without a Complaint 














Only in rare cases do belts actually wear out. From neglect they 
usually become hard and crack on the pulley side. Atlantic Belt i 
Dressing will prevent this. We manufacture three kinds, all of high 
grade materials, for leather, rubber and canvas belts. Also made in 
liquid form. Price reasonable. 


ATLANTIC MANUFACTURING CO. 


Wilmington, Delaware 


= woman 








pepe PEAS LANE 





age 


EDGEMONT TYPE E 
DISC CLUTCH 





An efficient clutch 


for high speeds and IN J ECTORS 


quality drives. 








600,000 


Designed especially to give Jong carefree service satisfied users of U. S. Automatic 
with a minimum of attention. Made by a Company Injectors requiring repairs and re- 
devoted exclusively to building friction clutches. Our placements, together with an as- 


ee ee en ee oe, ee sured and proper profit to the job- 
Disc Clutch to make it a clutch suited to present day ee: Wiemeidia aes aneninaell cael 

2 1s. g l 
needs prices, make U. S. Automatic 
Injectors a satisfactory and profit- 


able line for any jobber to handle. 


The business, for which the Edgemont Type E 
Clutch is adapted, has barely been touched. This 
clutch will make a paying addition to your line. 











Our engineering department will co-operate at all 
times. Full information on request. 


American Injector Co. 
THE EDGEMONT MACHINE CO. 
DAYTON, OHIO DETRO IT, MICH. J 
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The Name on R505 
Helps You Make Sales 9 <1" 





Mill supply wholesalers handling Bunting 
Phosphor Bronze Cored and Solid Bars find 
that their customers know and have confi- 
dence in Bunting quality. Full pages in The 
Saturday Evening Post, and vears of satisfac- | 
tory service to the mechanical trade classes | 
make “Bunting” mean something to the peo- 
ple who buy bearing metal. Eighty sizes in 
stock. Patterns for hundreds of others. A 
“Shop Assortment” containing 5 bars in a 
wooden box tor handy use. 









The Bunting Brass & Bronze Co. 
Toledo, Ohio 


NEW YORK PHILADELPHIA BOSTON SAN FRANCISCO CHICAGO 
; West 54th S » Arch S t v St 188 Seeond St 2015 8S M chigan Av 
; ; Calume HSIU-HNF 


BUNTING 


PHOSPHOR BRONZE 


CORED and SOLID BARS 


PATENTED 
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Among the many uses to 
which air may be put 


none exceeds in impor- 


tance the operation of fuel oil 





The system of construc- 
tion used is patented 


nevertheless Leiman 
Bros. Rotary Air Pumps are not 


burning furnaces for domestic high priced nor even priced up to 
heating as well as for commercial ZZ JF. 4 their worth to the user. 

purposes, BS Once used, a new friend is made — 
Leiman Bros. Rotary Air Pumps ’ once rightly selected to do a job they 
are especially adapted for this LEIMAN BROS. a —— deserve the confidence of 
work because their unique con- PATENTED ‘Seis ne few moving parts, no 


struction enables them to deliver 
the air in large volume and at the 
pressure. I he c urved wings 
scoop up the air and push it along to 


proper 


Rotary Air Pumps 
for Fuel Oil Burners 


springs or tips on the wings, just 
simple, powerful, efhcient pumps. 


OTHER USES 


the outle* and it cannot escape Or leak ARE NOISELESS ci ta Vacuum Cleaning Printing Presses 

3 ‘ sais a , c anim - . razing Wrapping Machines Malling Machines 

c e € y B ep ! r struction Ss sO arranges i = 
back becaus centrifugal force ke ps cig SCS Comer T Ph iad hs _ wd u = Soldering Laboratory Work Melting 
the wings in close contact with the ee, papa ae bar etiat with see wits , wo we Blow Lamps Blowing Dirt from 
¢ sista: ag. Rigas ms pose ah age ardening Blow Pipes machines 

cylinder curved surface and also with ctew O68 the machine may De. SRM Senile te Se Oil Furnaces Gas Pumping Glass Bending 
the inside surfaces of the side flanges Pa ines er aise ae Gas Furnaces Pressing Irons Blowing Chips & Stamp- 


or cylinder heads. on 


LEIMAN AIR PUMPS 


Will maintain this em 


Suction Chucks Paper Feeding Devices ings from machines 
And Many Kinds of Automatic Machines and Devices 


Vakers of good machinery 23 WALKER ST. H-K 
for 35 years NEW YORK 












Goulds New 
Automatic Oiling 
Deep Well 
Pumping Head 


Figure 1724 


Principal Features of Construction 


Automatic Oiling gives positive and thorough lubrication 
of all working parts. 

No Side Thrust, straight up and down motion of plunger 
rod. 


Easy to Repair—Plunger can be releathered without 


moving head 


GOULDS PUMPS, INC. 


Seneca Falls 


NEW YORK 











Jobbers! Here’s a Line 
that Sells and Repeats 


Initial sales of Lay Metal Case brooms are easily 
made because purchasing agents see their quality 
at first glance. 

But repeat orders are even more important to 
you, and a steady, staple business on this item is 
a certainty. 

For over 50 years these brooms have been made 
and sold on honor—present plant capacity more 
than 12,000 brooms a day. 


Write for our proposition and discounts. 









Portland, 


Sales Offices 
New York City: Cleveland: 
110 West 34th St. 9343 Gorman ave. 
Chicago: Milwaukee 
920 Medinah Bidg. 400 University 
Bldg. 
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Whittier, California, has better 


phone service with Reelites 


HE highly complicated machinery that 
makes telephone service possible mst 
work twenty-four hours a day. 


When the slightest thing goes wrong 
with cable, coil or switchboard it must be 
fixed —instantly! And it can’t be done with- 
out good light— on the spot. 


That’s why the Whittier Home Tele- 
phone & Telegraph Company of Whittier, 
California, uses Reelites. 

Thousands of other public utility organ- 
izations protect their equipment and insure 
perfect service with Reelites, For they can’t 
risk delays while a repairman unsnarls a 





REG 


The Handy 





lite 


PAT. OFF 


Light on a Reel 





tangle of cord, or hunts for the trouble light 
as the public waits for service. 


Using a Reelite is just as handy as lower- 
ing and raising a windowshade. It’s the 
only light that’s where you want it, when 
you want it, while you want it—then out of 
the way. 

Reelites will increase efficiency in your 
plant, too. Let us senda man to confer with 
you on your particular problems. There’s 
absolutely no obligation. Just drop us a 
line now. 


APPLETON ELECTRIC COMPANY 
1706 Wellington Avenue - Chicago, U.S. A. 


New York—150 Varick Street Los Angeles— 340 Azusa Street 
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RAT PUEDE ees 


= YOST VISES —= 


GUARANTEED THROUGHOUT 























Machinists’ sd f| Machinists’ eo 
Vise a." Vise 7. 











8 Sizes 4 ax = 
os 3” to 7” jaw 
12 Sizes . 
2” to 84" jaw : — 
ree _ 4 Sizes 
Machinists 3%4” to 6” jaw 






Vise 












Hinge Pipe 
Vise 
Heavy and 
Light 


Holds Pipe 
Ye” to 12” 





12 Sizes 
2” to 814” jaw 





2 Sizes 
3%” and 5” jaw 





Gas Soldering Furnace 









Pattern 
Makers’ 
Vise 


4 Sizes 
Holds Pipe 
1%” to 8” 





Single and 
Double Burner 







All Steel 


Anvils 
. 





2 Sizes 
7” and 10” jaw 60 Ibs. to 450 lbs. 


Complete Line Manufactured by 


Yost Manufacturing Company 
Meadville, Pa., U. S. A. 


ee a - oo eee rer nrc en ee ee ns 
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Putting steam in selling/ 


DIVINE 


SAE IE en A EARN OE 








The steam of selling is 


money. S&S © 


Money comes in the form 
of profits. 


And when you have some- 
thing real to sell—rea/ in 
design; rea/ in principle; 
real in materials, in con- 
struction; rea/ in service, 
in merit—profit-taking be- 
comes easy. 


You will find less 
sales resistance 
against Divine 
Canvas Cushion 
Wheels and Cas- 





ters, than against any 
other type of protective 


tread wheel or caster. 


You will find much greater 
consumer acceptance. 
Half the resistance is dead 
before vou try to fight it. 
The other crumbles under 
a quality appeal that almost 
makes Divine products self- 


selling. 


Let us give youthe 
new sales angle on 
these high grade 
lines. Thev put 


steam in selling. 


canvas - cushion ~-truck 


wheels 





mmm | brothers (Ompany ee re 
— Utica.NY. 
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We would like a few new dealers 
to take on the Royersford line 


where we are not represented. 























A Money Maker 
For Supply Houses 


Lower prices and a life-time of 





iiiin tia agmaien anak tae Our production of Sells roller bear- 
new Oster Receder the cheap- ings, hangers, couplings, collars and 
est pipe tool your customers similar transmission appliances now 
can buy. enables us to supply additional deal- 
It’s guaranteed to outlast two ers where we are not now repre- 
ordinary tools and designed sented. 

for the man who takes pride in 

his work as well as the mon- If you would like to take on a trans- 
key wrench mechanic. mission line that is well advertised 
More than an ordinary die and where the service is fast and 


stock. The aristocrat of pipe 
tools. Better built—more care- 
fully finished—easier cutting. 


where each dealer is considered an 
important dealer, then we would like 


to hear from you. 
The coupon below will bring 


our attractive terms and com- 
plete description of this leak- Martin G. Sperzel 
proof threader. 


STER 


is sales manager 


—you might address him 


Royersford Foundry & Machine Co. 























43 N. 5th Street Philadelphia, Pa. 
. Royersford Products are regularly advertised in: 
The Oster Manufacturing Co. - . 7 
Manufacturer f the most mplete line Industrial Management Dodge Idea 
f pipe threading cquipment in the world Mechanical Engineering Belting & Transmission 
2087 East 61st Place, Cleveland, Ohio American Machinist Foundry 
Mill Supplies Machinery 
Please send me at once List No. 47 describing American Miller Iron Age 
and illustrating your new easy cutting die as well as in A. S. M. E. Catalog and MacRae’s Blue Book 
stoc k. 
Name 
Street The ROYERSFORD LINE 
. A CC LLL LOCOS TCA I; eT 
> City State 
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CThese ‘Men are paid 
to FIND FAULT 


NSPECTION plays a star part in They understand and appreciate 


















the production of Cleveland the rigid requirements. 
twist drills and reamers. No, the Fault Finders are not ap- 
And those whose job it is to watch parent as you observe the hard, 
for and detect the smallest flaws sharp point of a Cleveland Drill 
have no easy time of it. biting its quick way through a piece 





of steel — 





Because finding fault is taken 
seriously in this department, where 
the greatest emphasis is placed upon 
the necessity of passing only tools 
that measure up to the high Cleve- 
land standards. 






But, remember that the point is 
sharp and hard, the flutes and clear- 
ances accurate, the body tough and 
true, and the resulting hole clean 
and smooth because they make it 
their special business to see that you 














































Most of the men—and women, receive and use only the tools that 
too—who do this exacting work are as nearly RIGHT as men and 
have been with us many years. machinery can make them. * 
= } , , 
x aseeelatin 
4 
i thes l= TWIST DRILL 
SQ ‘ TE") —— COMPAN Y q 
ae: q CLEVELAND | 
: a { a > ORT NEW YORK-CHICAGO-LONDON RA, 
“~~ Y ' TRADE MARK REG U S PAT OFF AND FOREIGN COUNTRIES See 
H \ j Manufacturers of Carbon and Cle-Forge High Speed Drills for every : SS 
t ~y{ & i pee Pcs oy heme Drills; raat eager — hg Ream- £2 SES = ZU x5 
bo . | pe ‘spiel dil a gee ss *. Machi i ~gacg + isan Shasetcsins . 
k CLE-FORGE ":5%,. DRILLS | rane Feces Mi <seettn Me ee dethrone Milles ; nite £U 
i i and the “‘Ezy-Out’’ Screw Extractor. \ 
(Sie nae Se, Be 














t 


we 











' 





£z Yur. 


SCREW EXTRACTORS 




















jf remazs ft REAMERS 











When writing to Advertisers please mention MILL Supplies 





ws lily, 1926 


| HOYT 


1 A line of rubber items sufficiently 
* 


complete to permit eflectively supply- 

ing the requirements of the trade solicited. 
, ; 

9 Aquility of product uniformly good 


““* and capable of delivering service re- 
sults that should reasonably be expected. 














3 A price basis inducing and making 7D 7 = si 
’ ° u — 
* possible aggressive competition with ea 
reasonable proiit return. : 
} Soe =, Ne 
4 Freedom from competition from his iG 
* source of supply, either direct or in- ls 


direct,among the trade covered by his day 





O\.% ’ 


ala itaaeai a ot ei materials, time-proven formula 

4 =~ yi yn agp si J and expert amalgamation are necessary 
ee edvarenge ol epacislicnd hctelaar eel to produce perfect solder. HOYT Solder 
a knowledge of the product sold, is made by a process based on half a 








century of experiment and research. 
That’s why it is regarded as standard. 
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~ The FO.B. Spirit 


Ix SOME factories, responsibility ends with 
the shipping department. Once aboard the 





freight car, and the manufacturer is apt to say, 


“That's that. O matter what the cost, you could 
When you do business with Republic, you buy _ finer Babbitt than HOYT’S 
Genuine ‘‘A’’. It is made by processes 
that have taken years of research work 
to perfect. It may be truly said that 


get more than a bill of lading. You are pre- 


sented with a complete sure-fire direct-by-mail 


advertising campaign. We are anxious to see Genuine ‘‘A” is the perfect Babbitt 
you sell our goods. Metal for the highest grade machinery. 
; A trial order will convince you that 
Past experience has taught us that the jobber the years spent in searching for the 
is the most satisfactory medium with which ‘perfect ”’ Babbitt were not wasted. 


to do business. Therefore, we want to help EAGLE “A” 


the jobber. All we ask is for your interest 


-_ 
and co-operation. ———/] » 





nN Sf 
Read the “5 Point Policy” above, observing ye aes Peau = \ 
particularly the fifth point. Then write for < 
details of our direct-by-mail advertising plan. ’ 
THE REPUBLIC RUBBER COMPANY - a 
Youngstown, Ohio superb Babbitt as HOYT’S Genuine 


No Branches 


REPUBLIC 


**A’’, Eagle ‘‘A”’ is the most logical sub- 
stitute. It is by far superior to 
anything in its price class. 





HOYT METAL CO. 





BELTING — HOSE — PACKING — MOLDED  ;| Al / 
LATHE CUT GOODS AND FLOOR COVERING z St. Louis 
| New York Chicago Detroit 
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Medartt HERCULES Pulleys 


Take a Walloping » » » and Come Up Smiling 


Here’s a brute of a pulley that sheds punishment like a duck sheds water. 
Steel ribbed, steel faced—it is specifically designed with high service and 
safety factors—stands strains, twists, load shocks, friction pressures and 


vibration. Super-strong and just the pulley to replace “bad actors” in any 
plant. 


Special Service on Medart Hercules Pulleys 


Any time you're ready for Hercules Pulleys—you’ll find Medart ready with fast 
service. Here’s a sample:—A large lead company recently suffered a terrific 
breakdown. They telephoned Medart and outlined their requirements. Instantly 


one 10 ft. and five 8 ft. Hercules Pulleys were put into production on special 
rush order. 





Call on Medart for Hercules pulleys in any size up to 16 ft. diameter and up to 50 in. face. 
Send for special booklet and General Catalog 43, with discount sheets. 


THE MEDART COMPANY 


(Formerly Medart Patent Pulley Co.) 
General Offiees and Works. St. Louis, U.S. A. 


Offices in Chicago, Philadelphia, Pittsburgh, New York & Seattle 
Office and Warehouse in Cincinnati 


MANUFACTURERS OF POWER TRANSMITTING AND KINDRED MACHINERY 


di —a 


Fverything in Line Shalting Equipment 
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Sell the COMPLETE— 
ARMSTRONG LINE 


—and make more profit ! 


Experienced workmen and think- 
ing employers demand RECOG- 
NIZED QUALITY in all the tools 
they buy. 


For over 30 years, ARMSTRONG 
BROS. have made tools that stand 
hard use day after day and give the 
utmost in service and satisfaction. 


The ARMSTRONG reputation is 
already established. Mill supply job- 
bers and salesmen can increase their 
profits in no small measure by push- 
ing the complete ARMSTRONG 
Line at every opportunity. 


The full ARMSTRONG Line includes: 


7 “Armstrong Bros.” 

Tool Holders Solid Stocks & Dies 
Lathe Dogs Adjustable Stocks & Dies 
Clamps Pipe Cutters 

Ratchet Drills Pipe Vises 

Drop Forge Wrenches Pipe Wrenches 


CATALOGUE B-23, shown 
above, includes the above lines, 
with prices. Sent free. Write 
for it today. 


ARMSTRONG BROS. TOOL CO. 
“The Tool Holder People” 
305 N. Francisco Ave. 








Clean 


Wipers 


The man who uses Wiping Cloths around his 
work wants them clean. He wants to know 
they contain no germs to infect a cut or 
scratch on the hand. 


BLUE GRASS 


Sterilized Sanitary Wipers 
have a well established reputation for being 
clean, soft and perfectly safe to use. Fre 
quent turnover makes them a _ profitable 
Supply House line. 


Louisville Sanitary Wipers Co., Inc. 


Manuiacturers 


Louisville Kentucky 


























PIONEER 
Truck Casters 


ee — — “oo 






Complete line 
consists of Anti- 
friction swivel sin- 
gle wheel, Double 
wheel, and Rigid 
casters. All sizes to 
meet every require- 
ment, 


Specializing exclusively in the manufacture of factory 
truck casters, it is logical that PIONEER casters be 
made GOOD. 


They are designed and made extra HEAVY to with 
stand WEAR and BREAKAGE. Easiest swiveling and 


most popular caster on the market. 


Your inquiry will enable us to prove that it pays to 


purchase PIONEER TRUCK CASTERS. 
Pioneer Caster & Manufacturing Co. 


“Twenty-five years caster experience.” 
Elkhart Indiana 
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~ Two New BONNEY 
"CV. Chrome Vanadium Wrench Kits 


> “a MILLWRIGHT'S ye 
Y POCKET KIT f 


$3.25 
Three Bonney *CV Chrome 
Vanadium S Wrenches (six dif- 
ferent openings of most used 
sizes). These are special 
wrenches developed for Mill- 
wrights. They are the long, 
thin type preferred by Mill- 
wrights and, because they are 
forged from Chrome Vanadium 
steel, they are unusually light 
in weight, thin in section but 
much stronger than the ordi- 
nary wrench of this type. 
Price includes attractive leath- 


erette kit, as illustrated at 
right. 


LOOMFIXER’S 
POCKET KIT 
$2.75 
Three Bonney *CV 
Chrome Vanadium §S 


Wrenches (six different 
Wii iN on openings of most used 
SAMA ANAT Hs NY 

iN | 










ae CPAP SOS 


Beek APE feet 


sizes) designed especially 
for Loomfixers and Re- 
pairmen in textile mills. 
These wrenches are short 
and stocky and, because 
they are forged from that 
superior steel, Chrome 
Vanadium, they are un- 
breakable. Price includes 
attractive leatherette kit 
as shown at left. 


“CV isa Bonney Eettad Chrome Vanadium 
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trademark “ON ‘ST’ registered 
registered in the \ August 11, 1925. 
U.S. Patent Office. X 





You can secure from your jobber. Write for detailed information. 


Bonney Forge & Tool Works 


Allentown, Pa. 


- 


CHRO Mt 


Makers of Special Service Wrenches of Chrome Vanadium, Carbon 
Steel Drop Forged Wrenches, Stillson Wrenches, Vises and Drop 
Forgings and the Bonney Rim Tool. 






BONNEY B 


WRE 


Patents Pending) 
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oe Make that joint 
\ ~* permanently tight! 
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N a gasket, it is the material that 

counts; the time and labor of 
>| cutting and fitting go for noth- 
ing if the packing used is not the right 
grade for the work. 


Wherever INDESTRUCTIBLE White 
Sheet Packing is used, a perfect joint is 
the result—one that will remain tight in- 
definitely. It will not yield to the attacks 
of steam, air, ammonia, hot or cold 
water, gas or creosote. Sufficiently firm 
in composition as not to flatten out when 
the bolts are drawn up. 











Carried in stock at all our branches in all 
thicknesses up to '%4 inch, 36 inches wide. 


For especially tough jobs, use Style 29 Inde- 
structible with brass wire insertion, or Style 
30 with iron wire insertion. 


NEW YORK BELTING & PACKING CU. 


High Grade Rubber Goods for Mechanical Purposes 





New York Boston Chicago Philadelphi 


Pittsburgh St. Louis San Francisco 
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The pipe passes from the 
transfer table to these spe- 
cial rolls where it is re- 
duced slightly in diameter 
and increased in length. By 
thus rolling the pipe, the : 
hardened welding-scale is ; 
loosened, drops from the ‘ 
pipe walls and is later re- 
moved by being either 
washed or blown out a 
CALE FREE Pipe is not manufactured by ordinary pipe-making 
methods but by a special process. This process was invented and 
developed by National Tube Company and requires special patented 
machinery. A series of specially designed rolls is used in addition to 
the regular rolling equipment, and the temperature at which the pipe 
reaches these special rolls must be carefully controlled in order that 
the full effect of their working may be secured. 
The regular sizing rolls partially loosen some of the scale which forms 
on the skelp in the welding furnace, but its actual removal takes place 
in the special scale free rolls, to which the pipe is next delivered by 
means of a transfer or cooling table. While the pipe crosses the table 
the scale cools somewhat and becomes brittle. In the specially de- 
signed scale free rolls, the pipe is reduced in diameter and increased 
in length. This working of the metal in opposite directions removes 
the brittle scale, so that it falls from the pipe walls and later is blown 
out with compressed air or washed out with water. 
Therefore—it comes to you without scale and here are the advan- 
tages: Clean, smooth surfaces, both inside and out—Minimized fric- 
tion losses—Full delivery capacity—-Good base for galvanized coat- 
ings—No scale to damage valves or clog small openings—Minimized 
corrosive tendencies, particularly pitting—and longer life in service. ' 
'¢ Ask for Bulletin No. 7, which describes the process applied to i 
“NATIONAL” Butt-weld Pipe, sizes 'y to 3-inch. j 
' 


NaTIONAL TUBE CoMPANY | - 


Frick Building, Pittsburgh, Pa. i 
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Unequaled for Service 
POWELL IRON BODY VALVES 


Iron Body, Bronze Mounted Iron Body, Bronze Mounted 
“Trenew" Valves, “Pilot” Gate Valves. 
Working Steam = Pressure 


rf ing Ste: re . 
150 Ibs. or Extra Heavy Working keam  Prensure 

























































































{ for 250 Ibs. 125 Ibs, 
H Sizes: Y-in. to 3-in. Dise Sizes: '%4-in. to 3-in. Dou 
3 and Seat Rings of “Pow- ble Wedge Dises. Taper 
/ ellium Nickel’, Seats. 
a 
‘ Specify “Powell Valves” 
j on Your Next Requisition 
é to Your Jobber or Dealer 
3 
| 
i 
' 
y 
| THE A Wm. PowEL_ Co. 
} THE 
i c ¢ DEPENDABLE ENaINEERING SPECIALTIES. 
| CINCINNATI,O. 
; 
. * . 
| Swartwout Bucket 
' Type Steam Trap eam ec 1a 1es8 Swartwout Cast Iron 
: Intermittent action— Exhaust Head 
i pressures to 250 Ibs. Built to last a lifetime 
Swartwout Swartwout 
Return, Low Pres- 
Lifting and sure Float 
Vacuum Trap 
Trap Large capa- 
Positive act- city—self 
ing—reliable cleaning 
service valve 
C ; 4 
\ HEN you sell your cus- T 
tomers Swartwout Steam -| 
‘ . e " | ’ 
] ‘ Specialties, you make friends 
2 
| and you make money. New 
} prices vive the distributor a | 
| wonderful margin of _ profit. | 
| Write today for discounts. | 
‘ Swartwout Engineers will gladly a 
. ; help you solve installation problems. #4 
Swartwout Steam . 
i P nit THE SWARTWOUT COMPANY a 
Swartwout Steam Receiver Type : ir Separator 
: J Ne . 
Separator —It’s the whirl Wrought steel plate Cleveland, Ohio Removes all Swartwout Cast Iron 
that does the trick. Either throughout — cast General Offices: 18523 Euclid Avenue moisture—guaran- Strainer 
cast iron or cast steel steel nozzles Factories: Cleveland, Ohio—Orrville, Ohio. tees dry air Baffled to save the cage 
net 
= 
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MILL GUPPLIES 








A Monthly Journal Devoted to the Interests of the Manufacturers and 
Distributors of Mill, Steam and Mine Supplies, Machinery and Tools 
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VIGOROUS NEW ASSOCIATION IN SIGHT 

An energetic group of manufacturers of belting, 
transmission machinery and accessories met at 
Cleveland on June 11th and formed a temporary or- 
ganization, which will meet again in Pittsburgh on 
July 14th, with the idea of forming a permanent 
organization to present to users of power generally 
every phase of the most modern and economical 
methods of transmitting that power. The proceed- 
ings of this meeting appear elsewhere in this issue. 

The delegates in attendance developed an unusual 
unity of thought regarding the work to be done prior 
to any definite plans for a permanent organization. 
The committee appointed, supplemented by the tem- 
porary officers, are making an energetic canvass of 
all the manufacturers interested, and will undoubt- 
edly know very definitely the degree of support to 
be given the movement before final plans for the 
future are made. There will undoubtedly be a large 
attendance at the Pittsburgh meeting. 





LOOKING BACKWARD AND FORWARD 

Business men in the United States of every grade, 
are at that interesting point in the calendar year 
where they can look back on the six months of actual 
accomplishment and forward with hope to what 
the next half year period holds for them. There 
have been peaks and valleys reported by our basic 
industries, but on the whole the depressions have 


been markedly absent. Railways, steel mills, auto- 
mobile factories, chain stores, banks and trust com- 
panies have all prospered to an unusual degree, and 
even our ever depressed agriculturalist has paid off 
some of his debts and bought a new automobile 
and a few power machines to reduce his labor costs 
on the farm. 

At the beginning of the year the most conserva- 
tive optimist was careful to predict not more than 
a few months of general prosperity, while now he 
has much better reason to venture the opinion that 
the year will close with gratifying results. In the 
Annual Review number of MILL SUPPLIES in Jan- 
uary, four score manufacturers and distributors of 
industrial products favored us with their views. On 
the whole they were wise prophets. Six months ago 
there was much pessimism over the installment 
buying of so-called luxuries by people generally, 
and hand to mouth buying by distributors. Today 
both systems are declared by many experts as fac- 
tors of tremendous importance not only in stabiliz- 
ing production but in so increasing sales that steady 
employment has been given to millions who would 
otherwise have been idle. How can it be otherwise 
when it is estimated that between six and seven bil- 
lions of dollars worth of goods were bought on the 
installment plan during 1925? A huge amount, 
true, but not so staggering when divided among 
27,000,000 families—a tax of less than $100 per 
family based on an outstanding average indebted- 
ness of not more than forty percent of the purchase 
price. 

Automobile manufacturers declare that not more 
than 35 percent of the automabiles sold could be 
moved on a cash basis, and that to cut off installment 
buying would deprive 1,500,000 men of their jobs 
and of their buying power. We are the richest coun- 
try in the world, with practically all of our people 
working at high wages and at least living up to 
their incomes. 

The National City Bank of New York, in its 
current financial letter, after relating many favor- 
able business conditions, so clearly states the con- 
clusions of MILL SUPPLIES that they are presented 
for your consideration: 

“It is in the light of these facts that we may 
evaluate many of the complaints we have been hear- 
ing about ‘poor business.’ The truth of the mat- 
ter is that business normally is a strenuous game, 
and only in highly abnormal times can everyone 





make money. It is a constant contest of wits in 
which the effort is always to produce something a 
little better and a little more cheaply than anyone 
else can. As producers, we are continually substi- 
tuting new processes for old, fashioning new ma- 
terials that serve our purposes better than the old 
ones, and generally improving the quality of our 
output. As consumers, we are ever discarding old 
wants and taking up with new wants. The auto- 
mobile has superseded the carriage and _ bicycle. 
Growth of radio has affected the sale of other mus- 
ical instruments. The lumber industry is feeling the 
expansion of cement and tile and artificial woods. 
Even the old fashioned icebox is meeting sharp com- 
petition from mechanical refrigeration. In the field 
of distribution the chain store is cutting into the 
business of the small retailer, and railway efficiency, 
by assuring prompt deliveries of merchandise, has 
changed habits of buying. Everywhere, in manu- 
facturing and distribution, the watchword is in- 
creased efficiency and economy of costs. Thus busi- 
ness flows on in constantly changing currents, and 
generally speaking the business man who has dis- 
cerned and is adapting himself to the direction of 
flow is making money, while he who has got into the 
eddy is not. 

“At few periods in our history has the widespread 
state of well being of most classes appeared to offer 
so favorable a basis for the profitable conduct of 
business. Labor is fully employed and better paid 
than ever before. The comparative stability of liv- 
ing costs is conserving the purchasing power of fixed 
incomes. Agriculture is coming back. With these 
foundations to build on, and fortified by easy money, 
success in most cases seems to be largely a question 
of management.” 

There is the future in a nutshell. Money is in 
abundant supply for every legitimate enterprise, 
and at reasonable rates; crop prospects are on the 
whole favorable, employment is general at high 
wages, with spending in proportion; road building is 
proceeding at a high rate in almost every state in 
the union; stocks of merchandise of every descrip- 
tion held by distributors are below par, land specu- 
lation has generally ceased to worry the banker, and 
the building industries are proceeding at a scale 
that accurately reflects their faith in the future. 
While the foreign situation is not just what we 
would like to see it, there is slow and steady im- 
provement, with the one bright spot in it that the 
United States has been able to stay out of the many 
entanglements in which we have been invited to par- 
ticipate. We loan them money, and will continue to 
do so, but will refuse to go into partnership with any 
of them. Meanwhile federal taxes are being reduced, 
expenses are being cut, federal debts are being paid, 
and we are living in the most happy and prosperous 
country on the face of the globe. What more do 
you want? 





NEED OF A UNIFORM CONTRACT 
Jonn Crimmins, of Mills & Lupton Supply Com- 
pany, Chattanooga, recently brought into the lime- 
light once more the need, which exists in the mill 
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supply field, for protection against the so-called 
“curbstoner.” In the particular case which he cited 
as illustrative of the methods of these “hat brokers,” 
Mr. Crimmins made perfectly clear the unethical 
practice of permitting a stock carrying dealer to ex- 
pend costly time and energy in preliminary work in 
pushing the sale of a manufacturer’s product, only to 
have a “curbstoner’”’ inject himself into the deal, 
after the prospect had been sold on a particular 
machine through the efforts of the legitimate dealer. 

It is very fortunate that only a comparatively few 
manufacturers will stand for any unethical inter- 
ference with the business of the dealers who are 
entitled to consideration. Nevertheless there are 
some who, possibly without suflicient thought or for 
some other reason, are willing to play the game with 
the brokers, without the slighest regard for the 
work done in their own behalf by the legitimate 
dealer. 

Many times in the past this problem of the “curb- 
stoner” has been brought up in the mill supply field, 
and always, after discussion, the practice is con- 
demned as an unworthy one on the part of those 
manufacturers who are responsible for it. That, 
however, is as far as the problem ever arrives on 
the road to solution. Discussion is followed by a 
relapse into inaction, and then more discussion be- 
gins a year or so afterwards. 

What action is to be taken to protect the best 
interests of the mill supply distributors? Hereto- 
fore the only course open in most instances has 
been for the individual distributor, who has been 
victimized, to decline to carry in stock or to push the 
product of the manufacturer who has permitted 
the ‘“‘curbstoner” to carry off the sale. While this 
course prevents a repetition of the experience as 
far as that individual distributor is concerned, it 
dues not repay the latter for the loss of time and 
money in representing the offending manufacturer 
up to the time of the severance of relations, nor 
does it prevent other distributors from being penal- 
ized in like manner at a later date. 

It would seem that the suggestion of Thomas F. 
Bailey, president of the Banks-Miller Supply Com- 
pany, that a uniform contract form be drawn up 
and adopted by the mill supply field is an excellent 
one, and one that should go a long ways toward put- 
ting an end to the abuses that have arisen in the 
sale of certain mill supply items, particularly ma- 
chinery. If such a contract form were formally 
adopted by the supply interests, the ‘‘curbstoner’”’ 
would be effectively squelched. 

Not only would such a uniform contract be effec- 
tive in putting an end to this annoying “curbston- 
er’s” activities, but it would also have the added 
advantage of giving additional protection to both 
distributor and manufacturer in the conduct of their 
sales relationship. 

As a guide for use in drawing up a form of con- 
tract for the mill supply field, Mr. Bailey at the 
St. Louis convention presented a two sided form, 
which was prepared and recommended by the Asso- 
ciated Equipment Distributors for their own use. 
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There are many points admirably covered in this 
contract form, and many of the clauses can probably 
be written in without change into a similar form for 
the mill supply field. 

Consider for a moment the clause in this equip- 
ment distributors’ contract which covers the ques- 
tion of cancellation contingency. We find that it 
makes the contract non-cancellable except by a prior 
written notice of not less than 60 days, during which 
time both the manufacturer and the distributor must 
fulfill the covenants into which they had entered, 
and only by mutual consent by both parties may the 
60 days’ period of grace be lessened. During this 
period of grace, if any products covered by the con- 
tract are sold direct by the manufacturer, full com- 
mission must be paid to the distributor. In addi- 
tion, the distributor is protected for a period of one 
vear in the sale of any parts of machines, which 
have been sold by him during the life of the contract. 

This clause constitutes a very important protec- 
tion for a distributor. When the latter builds up 
a trade for a manufacturer’s product, the customers 
who have bought such a product from him naturally 
look to him for service in replacement parts and 
repairs. It is easy to see where the good will built 
up during a period of a contract might quickly be 
destroyed, if the distributor suddenly found himself 
in a position where he could not make delivery of 
the necessary parts. 

Another important point covered is a protection 
for a manufacturer who may have a distributor 
under contract for his line, and who adds to his 
product new device, which for reason 
or another the distributor may not care to take on, 
possibly due to the fact that he already represents 
some other competitive line. In such an instance, 
the equipment distributors make it definitely under- 
stood that after first giving the option to the reg- 
ular distributor in a territory, the manufacturer 
right to attempt to market the new line 
through another source in that distributor’s terri- 


some one 


has a 


tory. Yet the refusal of the original distributor to 
handle the new line will not constitute sufficient 


cause for the manufacturer to cancel the contract 
already existing. 

This idea of a uniform contract for the mill sup- 
ply field should not be allowed to remain dormant. 
When the head of a very substantial mill supply 
whose his own business is un- 
questioned, comes out strongly in favor of a move- 
ment which he regards as one for the common good 
of the field, his suggestion should be given thought- 
ful consideration. All legitimate mill supply distrib- 
utors want to get rid of the annoyances caused by 
“curbstoners” and cancellations. Isn’t the uniform 
contract one possible way to get some action? 


house, success in 





DESERVING OF COMMENDATION 
At this season of the vear, when the tendency 
among men is to fall under the soporifie spell of the 
vacation spirit, it is easy to postpone all considera- 
tion of problems that at the moment seem rather 
unimportant. It is to be hoped, however, that no mill 
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supply house executive will place in the latter class 
the suggestions which the special committee on 
sound business practice presented to the Southern 
Supply and Machinery Dealers’ Association.  Al- 
though it was a report of a sectional organization, 
its recommendations are applicable to the entire 
mill supply field, regardless of whether the individ- 
ual supply house is affiliated with the Southern or 
any other association. 

Briefly, the most important recommendations are 
that mill supply houses put in a correct cost system, 
and then establish reasonable prices of different 
articles, using wherever possible as a basis the sug- 
gested resale prices; that executives run their busi- 
nesses and not turn them over to salesmen; that 
all mill supply houses should be fair to their com- 
petitors; that the golden rule be practised; that 
dealers exchange credit information; and that more 
attention be given to the securing of an adequate 
profit on the business transacted. 

These suggestions, if put into effect everywhere 
throughout the United States, will solve the vast 
majority of the present problems that beset the 
mill supply field. 

There are too many mill supply houses which do 
not know their cost of doing business. Some of the 
offenders may think this is too broad an assertion, 
but the answer to them is that they cannot know 
their costs and insist on selling at some of their 
present prices. 

The suggestion that executives run their own 
businesses instead of turning them over to their 
salesmen needs little explanation. It is generally 
accepted in the mill supply field that too many 
houses have failed to equip their salesmen with the 
necessary weapons to stem the tide of the price bat- 
tle. To permit a salesman to be entirely free to 
“meet a price” is a policy based on a very foolish 
premise. It is back of a large share of the price 
cutting wars, that are responsible for the deplorably 
low profits in the mill supply field at the present 
time. 

Be fair to your competitors. Don’t believe all the 
stories that are told about them. Don’t be afraid 
to give them as good a break as you would like to 
have them give you. It is far better to help your 
competitor to earn a profit, while you also earn a 
profit, than for both of you to continue to pile up 
losses. 

Exchange credit information. This is a valuable 
means of plugging up holes through which profits 
leak away. It is far better for the industry as a 
whole to shut off the poor credit risks, by letting 
each supply house in a territory know exactly who 
are the offenders, than to go on learning the sad 
lesson by individual experience. 

Last, and by all means the most inclusive recom- 
mendation, pay more attention to the securing of 
profits in your business. 

The special committee of the Southern Associa- 
tion is deserving of a vote of appreciation from all 
mill supply executives. If their advice is heeded, 
there will be less complaints about the difficulty of 
making a sufficient margin. 
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The above ts an excerpt from a letter 
written to us by one of our distributors. 


The outstanding merit of Marco 
Products is reflected here. A qual- 
ity line insuring repeat business 
and the confidence of the salesman 
to sell satisfactory service to his 
customers. 
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A complete line of Mechanical Rubber Goods for Every Industrial Need 


THE MECHANICAL RUBBER COMPANY 


Cleveland New York 


“WE BACK THE DISTRIBUTOR” 
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Belting and Transmission Manufacturers Meet 


Gathering in Cleveland Practically Decided on the Organization of a 
National Association—Next Meeting in Pittsburgh, Wednesday, July 14th 


As a result of a meeting in St. Louis late in May, 
manufacturers of belting and transmission called a gen- 
eral meeting of the industry at Hotel Cleveland, in Cleve- 
land, for Friday morning, June lith, to the 
organization of a national association. Representatives 
of thirty-nine firms responded to the summons, and 
listened to a talk by D. R. Egbert, outlining the purposes 
of the gathering. Mr. Egbert took charge of the tempor- 
ary meeting, owing to the fact that he had been almost 
entirely responsible for the movement which resulted in 
the meeting at St. Louis during the annual convention 
of the Southern Supply and Machinery Dealers’ Asso- 
ciation and the American Supply and Machinery Manu- 
facturers’ Association. Before this general meeting, the 
belting people as a group had met to formulate tentative 
rules of procedure, while at the same time the 
mission machinery people were taking like action. 

It early became evident that a majority of the repre- 
sentatives were in favor of forming a national organiza- 
tion not only to determine the most economical method 
of transmitting power, but in every way to further the 
interests of the manufacturers of 
machinery and accessories. 


consider 


trans- 


belting, transmission 
It was clearly brought out 
that there was no intent to attack the electrical people 
who are pushing unit drives, as it was felt that it was 
quite probable that they might co-operate with an organ- 
ization whose primary interest was in furthering group 
drive economies. It was that the industries 
could best be served and increased by securing 
economies not only in production and installation, but 
by backing a movement for a general 


conceded 


sales 


standardization 


of products. It was conceded that there are places 
Where group drives are most effective, and also places 
where a unit motor driven drive would do the best work. 

George H. Fisher, president of the Fisher Leather 
Belting Co., Philadelphia, approving of the plan for a 
new association, read a paper which carried the senti- 
ments of a committee representing the National Associa- 
tion of Leather Belting Manufacturers and Leather Belt- 
ing Exchange, of Philadelphia. The address follows: 

The makers of leather belting welcome this opportunity of 
placing before this meeting their position as it relates to the 
transmission of power, having realized for some time past, 
that the situation demanded a concerted effort upon the part 
of all those interested in transmission, of which leather belt- 
ing’ is but a part. 

Considerable work has already been accomplished, by sev- 
eral meetings of the leather belting manufacturers, 
conjunction with the tanners of belting leather. 

These meetings resulted in several members being ap- 
pointed to call upon the makers of transmission, who are 
as vitally interested, and who wish to continue selling pul- 
leys and shafting, irrespective as to whether leather belting, 
canvas or rubber belting be used upon their pulleys. 


and in 


Thus far we have met with considerable encouragement, 
as the leather belting makers realize that this is too big a 
job to attempt alone, and that every interest involving trans- 
mission of power is as much interested as we are, and that 
every maker of a transmission appliance should join in this 
movement to form such an organization as would make 
possible the undertaking, of improving the present situation. 

The leather belting manufacturers freely admit that tre- 
mendous inroads have been made in their output, due to the 
direct connecting of motors to machinery, and this involves 








SOME OF THOSE IN ATTENDANCE 
Left to right—Seated, J. E. Henry, A. C. Bass, Martin G. Sperzel, S. A. Ellicson, W. H. Fisher, H. P. Dey, C. M. Murray, 


O. E. Jacobs, W. W. French, J. H. Hayer, 
W. Arny, Victor Wilmot, Edward H. Ball, A 


D. Hamerstadt, C. 
.D. Kunze, B. E. Baker, P. L. Riley, D. R. Egbert, Maurice F. Dunne. 


Carter Bond; Standing, E. G. K. Meister, Louis 
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DODGE ENGINEERING SERVICE 


NGINEERING is one of the essential elements in the service expected 

of the Dodge Manufacturing Corporation. Especially is this true in 
connection with new installations and where unusual conditions demand 
special applications of our products. Then, there is a constant necessity for 
improvement and development all along the line, if we are to keep abreast 
of the times in which we live. 


The engineers of the Dodge Manufacturing Corporation know Dodge prod- 
ucts—how they are used, how they are abused, and how they are made and 
applied. They have the records of nearly a half century of successful appli- 
cations of Dodge products to aid them in solving the new problems that are 
continually arising. To make this knowledge available and of value to the 
Dodge selling organization and thru 
them to their customers, is one of 
the principal functions of the ex- 
perienced engineering department. 





Engineers specializing on power 
transmission equipment, material 
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handling equipment, efficient bearing application, and special machinery are 
continually studying and working out solutions to problems submitted. These 
same engineers are available for consultation or personal study of conditions at 
customers’ plant when this is necessary. 


When you are up against a difficult proposition, remember we are back of you 


and will aid you in every possible way. ‘The salesman who knows is the sales- 
man who sells.”’ 











Facilities for service! 


Adequate space and personnel 
enable us to render efficient serv- 
ice to you and your customers. 


Your inquiries will probably find 
us working, but we will give 
each one its proper place on the 
schedule and finish it at the 
earliest possible moment. 


DODGE MANUFACTURING CORPORATION 


Mishawaka, Indiana 


Branches: New York Boston Newark Philadelphia Oneida Cleveland Cincinnati 
Atlanta Houston St. Louis Chicago Minneapolis San Francisco 


HANDLING—SPECIAL EQUIPMENT 
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every type of belting manufacturers as well as all concerns 
making or selling transmission devices. 

At our several meetings, a concerted effort has been made 
to study a possible solution of the present situation, and the 
final decision has been to have a thorough survey made by 
some thoroughly disinterested engineering firm, as we are 
faced with the powerfully organized efforts of large electric 
equipment manufacturers, tremendous advertising appropria- 
tions, and the prestige of great trade names. 

Prior to any possible advertising campaign, the proposed 
survey would tell us where we stand, and then to follow 
with absolutely unprejudiced statements, would do much 
toward upbuilding the belting industry and converting to 
the reasonable use of line shafts and belting, many manu- 
facturers whose inclination, through lack of education, now 
is toward unit drives. 

There is no possibility of inducing any individual concern 
to undertake the solving of the problems which will have 
to be solved for this purpose, but it can be done by a strong 
organization, to include every maker of belting of every sort, 
belting leather tanners, cotton duck makers, and all con- 
interested in pulleys, shafting and hangers, as well as 
all makers of belting fasteners. 


cerns 


The proposed survey, backed by an organization compris- 
ing all of the industries involved in power transmission with 
pulleys and belting, would thus be distributed, and the bur- 
den upon any one would be small. 

Such a survey would involve the obtaining of the 
accurate data available, pertaining to the following: 

1. The trend of 


shaft. 


most 


movement to substitute electric 


moto}! 
for line 


2. The experience of users of individual motor 


particularly with regard to the cost of maintenance. 


drives, 


3. The experience of users of group drive motors, particu- 
larly with regard to the cost of maintenance. 

4. Friction losses in properly constructed and maintained 
line shafts. 
5. Electrical losses in transmission, torque and 
inefficiency in motor drives both individual and group. 


motor 


6. Relative efficiency of small motors. 

7. Depreciation charges against electrical equipment, as 
compared with mechanical equipment. 

8. Upkeep charges of electrical equipment, as 
with mechanical equipment. 


compared 

9, Original cost of electrical equipment as compared with 
mechanical equipment. 

Such an would no doubt 
industry 
function as 
ubsecribing member 


formed, it 
groups, as 
own details, but the organization should 
and for the benefit of every , 

F. E. Barth, general sales manager of Graton & Knight 
Mfg. Co., stated that President Willard of his company 
sent greetings and word that his company gladly would 
fully co-operate with the proposed organization. 


organization being 
into various units or 


shape each has its 


a whole, 


Wylie k. Lee, president of Clipper Belt Lacer Company, 
followed with a statement that he believed a well balanced 
national association was very desirable at this time, and 
that his company would gladly give it every support. 
His remarks were followed by statements along the same 
line by S. A. Ellicson, Chicago Pulley & Shafting Co.; 
W. H. Fisher, T. B. Wood Co.; C. Carter Bond, 
Chas. Bond Co.; Wm. D. Hamerstadt, The Rockwood 
Mfg. Co.; H. T. Hallowell, Standard Pressed Steel Co.; 
J. E. Henry, The Medart Co., Victor Wilmot, Dodge 

Corporation, and others, all of 


Sons 


Manufacturing whom 
favored going ahead and forming an association as soon 
as definite plans for its operation could be formulated. 
Louis W. Arny, secretary of the Leather Belting Ex- 
change, Philadelphia, stated that a well known firm of 
industrial engineers had reported not many months ago 
on eighteen industries of particular interest to the pro- 
posed association. This statement immediately raised 


yd 
on 
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the question of the best method of procedure to obtain 
definite information on relative costs of installation, op- 
eration and upkeep of the various types of transmission. 
Some were in favor of first obtaining from the proposed 
membership all the definite information in their files 
before attempting to secure the services of 
engineers to make a general survey. 
was left for future consideration of 
appointed. 


industrial 
The matter finally 
a committee to be 


C. M. Murray, of the Transmission Ball Bearing Com- 
pany, stated that he had definite information regarding 
one case where power was delivered at forty per cent 
less on line shaft group drives than on individual motor 
service. H. T. Hallowell, of the Standard Pressed Steel 
Company, was very positive that there was much valu- 
able data in the hands of individual companies that 
should and could be secured before a general survey was 
made. 

Mr. Egbert stated he believed the time had come for 
the meeting to take charge of its own affairs, and on 
motion of Mr. Ellicson, W. H. Fisher was nominated for 
temporary chairman. This was seconded by Martin G. 
Sperzel, vice-president and general manager of Rovers- 
ford Foundry & Machine Co., who moved that nomina- 
tions be closed. The motion was carried and Mr. Fisher 
took the chair. Mr. Fisher outlined the general object 
oft the meeting, and suggested that a committee be nom- 
inated to determine the best method of organization to 
outline the cost of a survey of the industries, and to make 
a definite canvass for membership and contributions to a 
survey fund. He stated his belief that it would be a 
long pull to do a good job, and he thought it would be 
well to take subscriptions running over a period of either 
three or five vears. The roster of temporary officers was 
then completed as follows: 

Chairman—W. H. 


Fisher, secretary and sales manager, 
T. B. Wood Sons Co., Chambersburg, Pa. 


First Vice-Chairman—C. M. 
sion Ball Bearing Co., Buffalo. 
Second Vice-Chairman—F. E. 
ager, Graton & Knight Mfg. Co., 
Secretary—W. W. French, sales 
Dodge Mfg. Corp., Mishawaka, Ind. 
Treasurer—L,. H. 
Co., Philadelphia. 


Murray, president, Transmis- 


Barth, general sales 


Vorcester, Mass. 


man- 


promotion manager, 


Shingle, president, Shingle-Gibb Leather 


A motion was then made and carried that the chair 
appoint an organization committee to be known at the 
“Survey Committee to Determine the Most Economical 
Method of Transmitting Power.” This committee 
then named, consisting of the temporary officers 
named, and the following: 

Edward H. Ball, president, Chicago Belting Co., and 
president of the Leather Belting Exchange. 

George H. Fisher, 
Philadelphia. 

OG BH. 
Detroit. 

Arthur 1). Kunze, assistant 
of America, Inc., New York. 

Wylie K. Lee, president, Clipper Belt 
Rapids, Mich. 


Was 


above 


president, Fisher Leather Belting Co., 


Jacobs, sales manager, Detroit Belt Lacer Co 


s 


secretary, Rubber Associ 


ation 


Grand 


Lacer Co., 


Edward ID). MeKown, vice-president, Hans Rees’ Sons Co., 
New York. 
W. R. Simpson, vice-president, American Pulley Co., 


Philadelphia. 

Martin G. Sperzel, vice-president and general manager, 
Royersford Foundry & Machine Co., Philadelphia. 

Victor Wilmot, sales manager, lodge Manufacturing Corp- 
oration, Mishawaka, Ind. 

Harry J. Smith, general manager, Hill Clutch, Machine 
& Foundry Co., Cleveland. 

Milton N. Cook, H. N. Cook Belting Co., San Francisco. 
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ave built our present position as the 


largest manufacturers of mech- 
anical rubber goods in the world 


on the basis of Effective Cooper 
ation with Our Distributors. 


Notwithstanding the present tendency of some manu- 
facturers to go directly to the consuming trade, we believe 
the jobber to be the legitimate distributor of merchandise. 
Our connections of many years’ standing have developed 
the resources of their territories in a profitable way because 
our line has not only satisfied the demands but exceeded the 
requirements of their customers. 

Let us tell you more of our specific facilities for working 
with you to build business in your territory. 


Metahaed 
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BOSTON WOVEN HOSE & RUBBER CO., Cambridge, Mass. 


Makers of High Grade Mechanical Rubber Goods for 50 Years 
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The meeting then adjourned, with a request by the 
chair that the committee meet at 1:30 to draw up sug- 
gestions for a general meeting, which was called for one 
hour later. 

At the afternoon meeting it was fully decided to go 
ahead with the preliminary organization, with the well 
understood idea that there is no basic antagonism to 
direct drives, but that an effort should be made to see 
that all power users be informed of the most economical 
and efficient uses of power. It was agreed that the in- 
dustries interested should be solicited for funds on a 
sliding scale ranging from $25 to $150 from each organ- 
ization, based on its financial rating and its percentage 
of manufacturing interest in the transmission field. The 
money collected shall be expended in a fact finding cam- 
paign to precede permanent organization. The survey 
is to cover the entire field of manufacturers of belting, 
transmission machinery and accessories of every de- 
scription, with a particular view of establishing the orig- 
inal cost of installation, operation, depreciation and gen- 
eral efficiency of the group type of drive. 

At the suggestion of Martin G. Sperzel, it was decided 
that a symbol and sloran be adopted by 
group for use 1 


he transmission 
in all national advertising and all direct 
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mail drives. He particularly had in mind a symbolic 
drawing used by the Dodge Manufacturing Corporation, 
entitled “Group Driving,” carrying the slogan ‘Efficient, 
Economical, Dependable.” The group meeting decided 
to use this on all advertising hereafter. 

It was decided that the next meeting should be held in 
Pittsburgh on Wednesday, July 14th, at the William 
Penn Hotel. It was later suggested that this date would 
have to be postponed to a much later date, owing to the 
vast amount of preliminary work confronting the com- 
mittee. In addition to those in attendance it was re- 
ported that not less than 25 manufacturers who could 
not attend the Cleveland meeting, had written approving 
of the plan. An additional 25 awaited the formation 
of a definite plan of procedure before committing them- 
selves. With the Pittsburgh meeting will come the final 
decision as to the form of organization and general 
procedure. It was decided that all contributions to the 
fund should primarily be sent to W. W. French, secre- 
tary, in care of Dodge Manufacturing Corporation, 
Mishawaka, Indiana. 

LIST OF COMPANIES REPRESENTED 

American Pulley Co., W. R. Simpson, vice-president; B. E. 
Baker, Philadelphia. 

Belting, Transmission, Tool & Supplies, b. Egbert, 
Chicago; E. G. K. Meister, Cleveland. 

Charles Bond Co., C. Carter Bond, manager, Philadelphia. 

Brown Clutch Co., R. A. Hood, sales manager, Sandusky, 
Ohio. 

Chicago Belting Co., Edward H. Ball, president, Chicago. 

Chicago Pulley & Shafting Co., S. A. Ellicson, president 
and manager, Chicago. 
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Clipper Belt Lacer Co., Wylie K. Lee, president, Grand 
Rapids, Michigan. 

Detroit Belt Lacer Co., O. E. Jacobs, Detroit. 

Dodge Manufacturing Corporation, Victor Wilmot, general 
sales manager; W /, French, sales promotion manager, 
Mishawaka, Indiana. 

Falls Clutch & Machinery Co., H. P. Dey, sales manager, 
Cuyahoga Falis, Ohio. 

Fisher Leather & Belting Co., Inc., Geo. H. Fisher, presi- 
dent, Philadelphia. 

Graton & Knight Mfg. Co., F. 
manager, Worcester, Mass. 

Hide Leather & Belting Co., Albert G. Snider, president, 
Indianapolis. 

Hyatt Bearings Division, General Motors Corporation, 
J. L. Haynes, engineering specialist, Harrison, New Jersey. 

Hyatt Roller Bearing Co., W. W. Fullagar, transmission 
dept., Newark, New Jersey. 

Industrial Me rchandising, B.C. Whitely, Chicago. 

Leather Belting Exchange, Louis W. Arny, secretary, 
Philadelphia. 

Leathercraft Co., John J. Metcalfe, president; L. Keyser, 
sales manager, Cleveland. 

The Medart Co., J. E. Henry, secretary, St. Louis. 

Moloney Belting Company, Chas. M. Mortimer, vice-presi- 
dent, Chicago. 

MILL SUPPLIES, Clay C. Cooper, Chicago. 

Pyott Foundry Co., M. F. Dunne, assistant manager, 
Chicago. 

F. Raniville Co., A. J. Sparks, sales manager, Grand Rap- 
ids, Michigan. 

Hans Rees’ Sons, Edward I). McKown, New York. 

The Rockwood Mfg. Co., Wm. I). Hamerstadt, general 
manager, Indianapolis. 

Royersford Foundry & Machine Co., Martin G. Sperzel, 
vice-president and general manager, Philadelphia. 

Rubber Association of America, Inc., Arthur I). Kunze, 
assistant secretary, New York. 

Shingle-Gibb Leather Co., L. H. 
Philadelphia. 

Standard Pressed Steel Co., H. T. 
Jenkintown, Pa. 

Timken Roller Bearing Co., James W. Weir, district man- 
ager, Industrial Division, Canton, Ohio. 

Transmission Ball Bearing Co., C. M. Murray, Buffalo. 

Valley Iron Works, P. L. Riley, general manager, Wil- 
liamsport, Pa. 

I. B. Williams & Son, A. C. Bass, Dover, New Hampshire. 

T. B. Wood Sons Co., W. H. Fisher, secretary and sales 
manager, Chambersburg, Pennsylvania. 


E. Barth, general sales 


Shingle, president, 


Hallowell, president, 
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ENTERS ACTIVE BUSINESS 
Donald Whidden Is One of This Year's College Graduates Who 
Already Has His Position Assured 

Donald S. Whidden has just graduated from Amherst 
College, Amherst, Mass., and within the next week will 
assume active control of a mill supply house. In fact, 
while still a senior in college, he has been the inactive 
head of this company, A. H. Whidden & Son, Peabody, 
Mass., having in February of this year been elected 
president and treasurer. 

The active entry of this young college graduate into 
the mill supply business holds additional interest in view 
of the fact that during the past month the Whidden 
company celebrated its fifty-second business anniversary. 
In connection with the anniversary the company held an 
anniversary sale. The Whidden company has conducted 
such an event each year for the past five years, and this 
year offered a discount of 16-2/3 per cent to its retail 
trade. The discount, however, did not apply to factory 
or mill supplies. The sale was advertised extensively in 
the local papers and also in the leading Salem paper. 

Donald S. Whidden, the new head of the company, 
is the son of the late H. F. Whidden, who was president 
and treasurer of the company for many years, and who 
died October 27, 1925. 
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Illinois Malleable Iron Co. 


‘“Tillinois’’ Gate Valves 








Sectional View 
Non Rising Stem Valve 


Manufacturers of 


and 


Malleable and Cast Iron Pipe Fittings 


Manutacturin: 
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LINOIS” Gate Valves 


These iron body, brass mounted gate valves 
are made in sizes from 2” to 12”, inclusive, 
with screwed, flanged or hub ends. 


Every valve is tested before leaving the plant 
and is guaranteed for 125 lbs. steam pres- 
sure and 175 lbs. water pressure. 


The bodies are so designed that the weight 
is properly distributed where strength is 
needed, insuring long service. Wheels and 
glands are malleable iron and stems are 
crucible bronze. Length of thread in wheel 
nut, depth of stufhing box, size of spindles 
and corrugated packing surfaces—all con- 
tribute to the long life of Gate 
Valves. 


Malleable Iron Fittings 


Made from a superior quality of malleable 
iron, in standard and extra heavy patterns, 
screwed or flanged. 


Cast Iron Steam or 
Drainage Fittings 


Made of the best grade of homogeneous 
foundry iron—tapped with particular care to 
secure perfect adjustment when pipe is 
made up. 





MALLEABLE CASTINGS—Made from 


Customers’ Patterns 


Send for catalog 


Illinois Malleable Iron Co. 


General Offices—1801 Diversey Parkway 


Chicago, Il. 


Experience 














Sectional View 
O. S. & Y. Valve 
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The National Pipe and Supplies Convention 


Reports at White Sulphur Show ed That General Business Has Continued 


Good. But There Is Still Need for 


Interesting meetings and an attendance that was 
satisfactory to the executives of the organization marked 
the annual convention of the National Pipe and Supplies 
Association, held at White Sulphur Springs, W. Va., on 
Tuesday, Wednesday and Thursday, June lst, 2nd and 
3rd. Economy of operations, as opposed to expansion 
of volume on the part of distributors, was stressed 
throughout the convention, and particularly in the report 
of the pipe committee, presented by W. M. Pattison, of 
the W. M. Pattison Supply Company, Cleveland. As 
usual Mr. Pattison’s report was one of the features of 
the convention. The general business reports indicated 
that on the whole there could be little to complain about 
the volume for the first four months of this year. 

The opening session of the convention was notable 
because of the splendid reports on the various lines by 
leading manufacturers. An address by Merle Thorpe, 
editor of the Nation’s Business, was another feature of 
this opening session, 

John J. Kennedy, general manager of sales, National 
Tube Company, Pittsburgh, in reporting for the wrought 
steel pipe industry, stated that the demand has been very 
large for the past two years, mill prices have been firm, 
but the resale market has not been stable. He said that 
in his opinion business in steel pipe was as good as 
distributors permitted it to In other words, the 
answer to how good it is lies in the distributors’ methods 
of doing business. The May volume of the National 
Tube Company was the best in fifteen months. 

Harry F. Mattern, sales manager, Reading Iron Com- 
pany, Reading, Pa., reported that there are no indica- 
tions of a change in prices for the future, so far as the 
wrought iron pipe industry is concerned. Conditions in 
this industry are very good. Orders are coming in stead- 
ily and do not appear to be anticipating future require- 
ments. 

H. W. Seymour, general manager, Crane Co., 
Chicago, said that conditions in the valve and fittings 
industry are becoming better. He believes that both 
manufacturers and were to blame for the 
previous situation, and that the growing realization of 
this fact had brought about a more sensible attitude to- 
wards business. As a result, he thinks, today all are 
making a little money. As far as his company’s branch 
houses are concerned, they are in business to make a 
profit. 


be. 


sales 


jobbers 


J. W. Oliver, vice-president, Standard Sanitary Manu- 
facturing Co., Pittsburgh, speaking for the enameled 
ware industry, said that conditions at present might be 
described as being from ‘fair to good.” In 1925, over 
2,250,000 enameled ware fixtures were sold. That was 
the peak. The first part of this year, the manufacturers 
distributed almost as much as during this peak. He 
warned distributors not to overplay the policy of holding 
down their inventories.  * 

M. J. Beirn, assistant general sales manager of the 
American Radiator Company, New York, said that his 
industry is optimistic. The first four months of this 
year volume was very satisfactory and indications are 
that the vear will be another banner one. 

H. S. Maddock, of Thomas Maddock’s Sons Company, 
Trenton, said that the situation in the pottery industry 
is very much like that of the enameled ware industry, 


Improvement on Distributors’ Part 


which Mr. Oliver had called “fair to good.” The price 
situation is anything but pleasant owing to overpro- 
duction. It is not feasible to go below today’s price. 

William M. Byrd, Jr., general sales manager, Alabama 
Pipe Company, Anniston, Ala., said that his industry has 
a big capacity for overproduction, which has been re- 
sponsible for price fluctuation. Producers, however, re- 
cently have curtailed production to some extent, and 
unless there is some radical change in the present situa- 
tion as regards labor and raw material, there should be 
no drastic change in soil pipe prices in the near future. 
Jobbers’ stocks are low. 

George A. Moore, general manager, Detroit Range 
3oiler & Steel Barrel Co., Detroit, speaking of the range 
boiler industry, said that manufacturers in the latter 
are losing money, and that there exists a distinctly 
unprofitable situation at present. Until sane judgment 
prevails, conditions are likely to continue as at present. 
He urged as a remedy that statistics covering production, 
unfilled orders and other important items should 
gathered. 

R. L. Ottke, president of the National Association of 
Brass Manufacturers, stated that at the end of the first 
quarter of this year, 24 of the 28 members of his organ- 
ization who reported, were operating full time. Prices 
show strength. Stocks are in good condition and con- 
sumption is increasing. The outlook is good for some 
time to come. 


be 


The principal address at the second session of the con- 
vention was made by Alvin E. Dodd, manager of the 
domestic distribution department of the Chamber of 
Commerce of the United States. Lack of knowledge of 
the volume and flow of commodities was held accountable 
by Mr. Dodd for the major difficulties confronting Ameri- 
can industry. Business has so increased its productive 
capacity that it is becoming more and more apparent 
that the greatest problem with which it now has to con- 
tend is to find the most effective way of disposing of the 
goods which it produces. 

Unfortunately, said Mr. Dodd, our knowledge of dis- 
tributing is woefully weak. One man estimates that the 
total annual retail sales of consumer goods amounts to 
$25,000,000,000, and another man two blocks away sets 
the figures at $40,000,000,000. Each believes his own 
estimate very close to the actual facts. The difference 
is fairly illustrative of the twilight zone in which in- 
dustry is groping its way. One practical step towards 
the solution of the distribution problem is the proposed 
census of distribution, which is now being discussed with 
census bureau officials. It is possible that such a census 
may be taken at the same time as the census of manu- 
facturers, as of the year 1927. 

Following Mr. Dodd’s address, the new sales policy 
of the manufacturers of fittings produced a long and 
interesting discussion, and it was evident that this policy 
has the hearty approval of all distributors. 

The report on the cost of doing business showed that 
costs have been increasing steadily, and net profits have 
been reduced almost to the vanishing point. One of the 
chief causes suggested is that salesmanship has dete- 
riorated to price competition. 

The last session of the convention was devoted largely 
to the plumbing supply end of the business, and it was 
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Constant Anticipation of the Refiners’ needs 
prompts this first showing of 


COMBINATION VERTICAL 

t & HORIZONTAL DROP 

O QO FORGED STEEL BALL 
CHECK VALVES. 


(°HESE valves are furnished in the union body type with screwed ends from }%" to 2" 
and in the flanged body type with flanged ends from 114" to 3". 


The use of guide pins inthe union body type and a cage comprised of steel pins and a diaphragm in the flanged body type per- 
mits these valves to operate in either a horizontal or vertical position. In the flanged body type both halves are symmetrical 


and equipped with removable seats so that the steel ball will operate in either half by merely placing the guide pins in the oppo- 
site side. 





The steel diaphragm clamped between the body halves is equipped 
with five circular openings which are more than equal to the pipe area. 


HENRY VOGT MACHINE CoO. 


Write for further INCORPORATED 


information LOUISVILLE, HY. 


New York Chicago Philadelphia Dallas Atlanta Cleveland 


ALY 
Manufacturers of: OIL REFINERY EQUIPMENT, DROP FORGED STEEL VALVES AND FITTINGS, WATER TUBE AND vf 
HORIZONTAL RETURN TUBULAR BOILERS, ICE MAKING AND REFRIGERATING MACHINERY. 
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reported that business in general in this field of dis- 
tribution is no better than it was last year. There is 
still suffering from too much price cutting, too much 
greed in getting orders, too many extra differentials. 
R. L. Smith, John Simmons Co., New York, said that at 
the present list prices for cutting and threading pipe, 
jobbers operating pipe shops are losing money. 

The resolution committee presented a resolution favor- 
ing the eliminating of the word, jobber, and the sub- 
stitution of “wholesaler” for it. Some members, how- 
ever, preferred the term distributor, and the resolution 
was referred to the executive committee. Another reso- 
lution reaffirmed the association’s support of the Capper- 
Kelly resale price bill, and a third one places the associa- 
tion on record as being opposed to the federal inheritance 
tax. 

Silent tribute was paid to the following members who 
have died during the past year: John McPhail, James 
Robertson Mfg. Co., Baltimore; W. W. Ross, Scioto Val- 
ley Supply Co., Canton; B. H. Taylor, McMann & Taylor 
Co., New York; Samuel Van Camp and Raymond P. Van 
Camp, Van Camp Hardware & Iron Co., Indianapolis; 
Rollin S. Woodruff, The C. S. Mersick & Co., New Haven; 
Richard J. Donovan, R. J. Donovan Co., New York; 


tur 
NI 


U. S. Grant, Bridgman Co., Philadelphia; C. V. Kellogg, 
Kellogg-Mackay Co., Chicago; and Tracy S. Smith, 
Murray W. Sales Co., Detroit. 

All officers of the association were reelected, and the 
executive committee will remain the same as last year 
with one exception, that being the election of Leo M. 
O’Neil, of M. O’Neil Supply Company, New York City, 
as a member to succeed A. L. Taylor, McMann & Taylor 
Company, New York. 

The officers reelected are as follows: President, M. W. 
Dennison, Braman, Dow & Company, Boston; first vice- 
president, Herbert W. Strong, The Strong, Carlisle & 
Hammond Co., Cleveland; second vice-president, W. C. 
Hanson, E. G. Schafer Company, Washington; secretary- 
treasurer, George D. Mcllvaine, Pittsburgh. The execu- 
tive committee is now composed of the following: J. J. 
McArdle, McArdle & Cooney, Philadelphia; J. A. Vann, 
The Young & Vann Supply Co., Birmingham; Francis 
J. Baker, George H. Tay Company, San Francisco; M. M. 
Cochran, Cochran-Sargent Co., St. Paul; Isidor Weil, 
Weil-McLain Company, Chicago; Leo M. O’Neil, M. 
O’Neil Supply Co., New York; W. M. Pattison, The 
W. M. Pattison Supply Co., Cleveland; Murray W. Sales, 
Murray W. Sales Company, Detroit. 


Attendance at National Pipe and Supplies Association 
Convention, White Sulphur Springs 


JOBBERS 


A 
The American Plumbers Supply Co., Toledo, H. A. Schling- 
man, F. W. Terwilliger. 
Anchor Pipe & Supply Co., Detroit, John U. Wilke. 
Anchor Sanitary Company, Pittsburgh, H. L. Andrews. 
B 
Bailey-Farrell Mfg. Co., Pittsburgh, 
James A. Bailey, W. B. Bryar. 
Bailey-Farrell Mfg. Co., Huntington, C. W. Long. 
H. Belfield Co., Philadelphia, Howard L. Murray. 
Boston Pipe & Fittings Co:, Boston, Lewis S. McCreary, 
P. W. Whitmarsh. 
Bradley Supply Co., Chicago, James Bradley. 
Braman, Dow & Co., Boston, M. W. Dennison. 
Bride, Grimes & Co., Lawrence, James L. Bride, E. 
Grimes. 
Bridgman Company, Philadelphia, Frank C. Eekfeldt. 
Brown, M. G., Detroit. 


George H. Bailey, 


Eben 


c 
Cambridge 
all. 
Central Supply Association, Chicago, W. FE. 
Central Supply 

C. C. Weiland. 
Central Supply Company, Minneapolis, P. J. Frey. 
Cochran-Sargent Company, St. Paul, M. M. Cochran, Hol- 

voke Davis. 

James B. Clow & Sons, Chicago, W. E. Clow, Jr. 
Geo. H. Cole Supply Company, Troy, N. Y., Lester F. Cole. 
Coreoran Supply Company, Fall River, Fred B. Corcoran. 


Plumbing Supply Co., Cambridge, H. W. Mar- 


McCollum. 
Company, Indianapolis, L. C. Huesmann, 


D 
The Davies Supply Company, Chicago, J. C. McEwen. 
Dayton Supply Company, Dayton, J. W. Downer. 
Dimock & Fink Co., New York, George L. Kumpf. 

P 
Federal Pipe & Supply Co., Chicago, T. A. Callaghan. 
Fort Pitt Supply Co., Pittsburgh, Albert C. Jost. 

G 
Galloup Pipe & Supply Co., Battle Creek, J. A. Galloup. 
M. J. Gibbons Supply Co., Dayton, M. J. Gibbons. 

H 
A. Harvey’s Sons Mfg. Co., Detroit, George G. Harvey. 
Henion & Hubbell, Chicago, Robert C. Mead, J. F. Van 

Devanter. 


The Hunting Company, Rochester, S. E. Hunting. 


I 
Inland Supply Co., Chicago, Harry C. 


kK 


Yelton. 


Kellogg-Mackay Company, Chicago, R. E. 
McGuire, W. F. Woodruff. 
Kellogg-Mackay Company, Kansas City, Raymond E. Bid- 
well. 
Keystone Supply & Mfg. Co., Philadelphia, F. W. Dows. 
The Knapp Supply Co., Union City, Ind., W. C. Hand. 
Kretschmer Mfg. Co., Dubuque, Fred A. Kretschmer. 
L 
J. K. Larkin & Co., New York, J. K. Larkin. 
Lincoln Iron Works, Rutland, Vt., A. C. Marshall. 
M 


Bidwell, J. D. 


McArdle & Cooney, Ine., Philadelphia, James J. McArdle. 

Manners, Motz Co., St. Paul, O. R. Manners. 

Marshall-Wells Co., Duluth, A. B. Johndrow. 

May Supply Company, Anderson, Ind., J. S. May. 

Merrimack Valley Supply Co., Lowell, E. A. Morris. 

The C. S. Mersick & Co., New Haven, J. F. Sheppard. 

Midwest Piping & Supply Co., St. Louis, A. G. Stoughton. 

The Mill & Mine Supply Co., Akron, W. W. Sharp. 

N 

The National Mill Supply Company, 
Lehman, S. A. Lehman. 

N. O. Nelson Mfg. Co., St. 
Lawnin, A. B. Pierce. 


Fort Wayne, L. F. 


Louis, W. H. Baker, L. D. 


oO 
M. O’Neil Supply Company, New York, Lee M. O'Neil. 
Pr 
W. M. Pattison Supply Co., Cleveland, W. M. Pattison. 
Pierce, Butler & Pierce Mfg. Co., New York, Philip J. 
Faherty, Roger Morton. 
R 
Rhode Island Supply & Sprinkler Co., Providence, J. Walter 
Mills. 
Roberts-Hamilton Co., Minneapolis, FE. H. Roberts. 
The James Robertson Mfg. Co., Baltimore, William A. Me- 
Phail. 
Rockford Brass Works, Rockford, J. S. Randall. 
Roekel Company, Zanesville, Ohio, Alfred Miedel. 
Murray W. Sales & Co., Detroit, Murray W. Sales. 
Kk. G. Schafer Company, Washington, W. C. Hanson. 
Scioto Valley Supply Company, Canton, H. E. Patrick. 
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HERE is no trick in the manufacture of Leather 
Belting. 


That is attested to by the large number of belt shops that 
have started up throughout the country in the past ten years. 


Any Belting Manufacturer can make a good grade of 
Leather Belting if he wants to. Even those manufacturers 
who do not tan and curry their own leather but buy it already 
tanned and curried are in a position to make equally as good 
Belting as we are or any other large belting manufacturer. 


Quality does not depend upon skill so much (although 
we have nothing but skilled help) as it does on the integrity 
of the concern making it. 


Distributors handling Johnson Belting are assured of 
quality that is unreservedly guaranteed to have no superior. 
The assurance is made possible thru the careful supervision 
and complete control exercised over every operation in the 
manufacture of Johnson Belting from the selection of the 
hide to the finished product. 


Distributors handling the Johnson line receive the benefit 
of the economies made thru that complete control. They also 
receive the benefit of the savings made by eliminating selling 
and branch expenses, marketing our product to them at a cost 
which last year was less than 2°". 


Those distributors who take weight as well as quality into 
consideration are keen to realize the superior value Johnson 
Brands of Leather Belting offer—value that enables them to 
profitably meet the competition of Belting manufacturers 
selling the consuming trade direct. 


Let us tell you more about the Johnson line—what it is 
doing for other distributors throughout the United States— 
what it can do for you in placing your Leather Belting busi- 
ness on a bigger, better and more profitable basis. 


Hohnson Belting Company 


Tanners, Curriers and Manufacturers 
controlling every operation 
from the selection of the 


hide to the finished 
product 


Generrul Offices und Fuciory 
123-435 Kast 56th Street, 


New York 1.1. 
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Scioto Valley Supply Company, Columbus, Charles H. Jones & Laughlin Steel Corp., Pittsburgh, F. D. Grunder, ' 
Rogers. T. Griffiths Roberts. | 
John Simmons Company, New York, Raymond L. Smith, Jones & Laughlin Steel Corp., New York, R. M. Kilgore. | 
Walter C. Jones. Jones & Laughlin Steel Corp., St. Louis, H. S. Miller. ‘ 
Samuel Sloan & Co., Rochester, G. R. Adams, Mrs. G. R. K i 
Adams, Miss Dorothy Jane Adams. F ’ : a es ! 
Smith-Courtney Co., Richmond, Alvin M. Smith. Kohler Co., Kohler, Wis., Herbert V. Kohler. i 
Southern Plumbing Supply Co., Los Angeles, W. P. Baxter. M i 
Speakman Company, Wilmington, Del., Joseph P. Woods. Mason Regulator Co., Boston, F. A. Morrison. 
Speakman Company, Pittsburgh, Harry J. Harte. Thos. Maddock’s & C Trent H. S. Maddock i 
The Standard Sanitary Mfg. Co., Cleveland, E. B. Goodwin. ae, ee Se a ee | 
Strong, Carlisle & Hammond Co., Cleveland, H. W. Strong. N i 
T National Foundry Co., Brooklyn, M. G. Jimsisk. ‘ 


National Trade Extension Bureau, H. E. Hulseman. 
National Tube Company, Pittsburgh, John J. Kennedy, 
K. Fleming. 

National Tube Company, St. Louis, Edward A. Pierce, Ed- 
ward Worcester, Jr. 


Geo. H. Tay Company, San Francisco, Francis J. Baker, 
Hugh E. Oliphant. J 
Taylor Supply Company, Detroit, James P. Feely, Jr. ails 
Thompson-Durkee Company, Boston, R. V. A. Thompson. 


The Treaty Company, Greenville, Ohio, George F. Taylor. 0 
Tremont Plumbers Supplies, New York, Ralph Kaplan. E ’ . : 
Cc. A. Turner, Ince. Pittsburgh, G. W. Sitons. ' Ohio Brass Company, Mansfield, A. J. Kehoe. 
P 
United States Supply Co., Kansas City, V. S. Ferguson, ‘ — : ; . : 
IB vt Mes pp’ pis Pierce, Butler & Pierce Mfg. Co., New York, J. T. Duryea. 
oe : Ww Pittsburgh Valve & Fittings Co., Barberton, Ohio, H. B. 
— a , : : : Hallett, Paul A. Snelsine. 
W in Coat Co., Worcester, John EK. W ashburn. Plumbers’ Trade Journal, New York, William G. Brewton, 
F. W. Webb Mfg. Company, Boston, H. W. Thorndike. > © Brook! Willi: a Maris , 
John Weekes & Son Co.. Watertown, John Weekes R. S. Brookhout, William R. Brookman, A. H. Merritt, Jr. 
Weil-McLain Company, Chicago, Isidor Weil. ® 
The Welker Supply Company, Cleveland, Adam Welker. Reading Iron Co., Reading, Pa., H. F. Mattern. 
Whitney & Ford, Chicago, Hugh EF. Whitney. Reading Iron Co., New York, H. L. Carland. 
The George Worthington Co., Cleveland, H. H. Riddle. Richmond Radiator Co., New York, W. G. Langford. 
MANUFACTURERS Riverside Boiler Works, Inc., Cambridge, John S. Nicholl. 
A Roberts Brass Mfg. Co., Detroit, Earl W. Roberts. 
. . ° 7 . ° ‘ Ss 
Alabama Pipe Company, Anniston, Ala., Ek. S. Bobbitt, C. A. : ? : — E : 
Hamilton. Salem Brass & Iron Mfg. Co., Bridgeton, N. J., Thomas H. 
Alabama Pipe Company, Chicago, William M. Byrd, Jr., Powers. are — , : : 
Frank F. Hamilton, C. J. Orrison. Wm. B. Scaife & Sons Co., Oakmont, Pa., H. G. Miller. 
Alabama Pipe Company, New York, John F. McClure. Somerville Iron Works, Chicago, William B. Neal. 
American Foundry & Mfg. Co., St. Louis, J. C. Sanders. Spang, Chalfont & Co., Inc., Chicago, C. R. Elliott. 
American Radiator Co., New York, P. H. Steward. Speakman Co., Wilmington, J. H. Harte. 


Standard Sanitary Mfg. Co., Pittsburgh, Willard Chamber- 


” lin, J. W. Oliver, Robert L. Ottke. 
Barnes Mfg. Co., Mansfield, Ohio, T. R. Barnes. Stockham Pipe & Fittings Co., Birmingham, George B. 
A. M. Byers Co., Pittsburgh, J. C. Chaffe. Baldwin, Alford J. Bird. 
A. M. Byers Co., Boston, A. A. Gatherman. T 
Cc Trenton Potteries Co., Trenton, FE. S. Aitkin, P. R. Berry- 
Central Tube Company, Pittsburgh, C. H. Broward, H. G. 7 l 
Morrow, David Smythe. me U. S. Sanitary Mfg. Co., Pittsburgh, A. H. Cline, Jr., F. W. 
Central Tube Company, Chicago, H. A. Leslie. Broatech, Frank G. Newton. 
Central Tube Company, hiladelphia, H. J. Kleinman. U. S. Radiator Corp., Detroit, R. W. Hillman. 
Central Tube Company, New York, James S. Weaver. : 
Conemaugh Iron Works, Latrobe, Pa., C. C. Adams, G. FE. W 
Anderson, F. B. McFeely. Walworth Company, Pittsburgh, S. R. Mitchell. 
Crane Co., Chicago, H. W. Seymour. A. Weiskittel & Son Co., Baltimore, Francis A. Weiskittel. 
Crown Pipe & Foundry Co., Jackson, Ohio, Donald E. Jones. D. D. Wessels & Sons Co., Detroit, Howard Crum, O. S. 
Howard E. Crum, Jr., Chicago. Wessels, Charles D. Wessels. 
D Wetter Pipe Co., Gadsden, Ala., Otto Agricola. 
: Wheeling Steel Corp., New York, James A. Fisher. 
Detroit Range Boiler & Steel Barrel Co., Detroit, G. H. J. Bb. Wise, Inc., Watertown, N. Y., Ford H. Pratt, W. M. 
Bell, George A. Moore, Thomas M. Parker. Thompson, W. Earl Wise. 
Detroit Range Boiler & Steel Barrel Co., Chicago, Thomas Wolff Mfg. Corp., Chicago, J. T. Duryea, William Woolley. 


X 
“X” Laboratories, New York, E. R. Talfree. 


M. Stinson. 
Domestic Engineering, Chicago, F. P. Keeney, R. Payne 
Wettstein, E. DeForest Winslow. 


R. R. Donnelley & Sons Co., Chicago, William W. Gurr. Y 
E Youngstown Sheet & Tube Company, Youngstown, B. T. 
: Bechtel, William B. Blowers, H. E. Richardson. 
Eagle-Picher Lead Co., Cincinnati, George E. Todd. 
Kastern Foundry Co., Boyertown, Pa., B. W. Frederick. Se 
Kichel & Co., Richmond, M. C. Eichel. Acquired New Line of Clamps 


= Adjustable Clamp Co., Chicago, has changed its ad- 


dress to 417 North Ashland avenue. The company has 
acquired the patterns, tools, stock and good will of the 
clamp-manutacturing business of the Youngstown Sheet 
Wm. Heap & Sons, Grand Haven, Mich., L. C. La Fleur. & Tube Co., and will hereafter manufacture the “Mark” 
eg Homolcare ite, Gs. Menchela, ee is carriage and machinists’ clamps. This latter line was 
: ; originally manufactured by the Mark Manufacturing 

Co., which was later acquired by the Youngstown Sheet 

& Tube Company. The Adjustable Clamp Co. has issued 


Garrison-Heiland Corp., New York, Martin A. Brennan. 
Grable Mfg. Co., Cleveland, M. C. Rosenfeld. 
H 


RA AEDES ie. 


Illinois Malleable Iron Co., Chicago, J. R. Steneck. 
Interstate Foundry Co., Anniston, Ala., A. O. Quinn. 


Iron City Sanitary Mfg. Co., Pittsburgh, C. F. Meyer. a new catalogue, which includes the additions to the . 
J company’s line, as well as the company’s old line of 
Jenkins Bros., New York, William H. Utz. “Jorgensen” adjustable clamps. 
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Sea Rings 
put the slip noose on. 
unruly horsepower 





Kearsarge Rod 
Packing 
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Universal 
Piston Packing 
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Service Sheet Packing 


A dense, resilient sheet 
packing tha I 7 
most anything from mer- 
cury vapor to molasses. 
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Johns-Manville 

Flax Packing 
A high quality flax manu- 
factured to pack satisfac- 
torily all kindsyf hydraulic 
conditions 
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Sea Ring Rod 
and Plunger 
Packing 


Constructed ona 

unique scientific 
principle which 
saves wearon both 
the packing andthe 
rod and saves 
power besides 


IKE the slip noose, Sea Ring rod and plunger 

packing tightens only as power tries to escape. 
Cylinder pressure trapped in the groove automatic- 
ally expands it against the rod just in proportion to 
the tendency to leakage. This means reduced fric- 
tion—less wear on packing and rod, maximum 
power utilized and power plant economy. 

The other six of the Johns-Manville STANDARD 
SEVEN are all of scientific design combined with 
highest grade materials and workmanship. The 
broad and efficient service that these packings will 
render enables you to run your plant with minimum 
packing stock—which reduces your investment, 
prevents mistakes and results in better service. 


JOHNS-MANVILLE INC., 292 Madison Ave. at 41st St., New York City 


Branches in all large cities For Canada: Canadian Johns-Manville Co., Ltd., Toronto 


JOHNS-MANVILLE 


SAVES POWER 



















Kearsarge 
Manhole 
Gaskets 





Fabric folded soa 
that doubled edge 
ispresented to the 
pressure. Can b 
removed and re 
placed manytimes 


Mogul Coil 
Packing 


Contains no rubber. 
Furnished in twisted 
or braided form. 
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Decline Checked According to Walworth Index 


Ordering Demand Right Now Is Well Up to the 1925 Levels and 


susiness Is a Bit Above the Average in Volume—Outlook Good 


JOSEPH H. BARBER 
Head of Planning and Statistics Department, Walworth Company 
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Walworth Chart Showing Actual Movement Since 192 
April Preliminary Index—114 
May Preliminary Index—114 
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Phe monthly index is a composite of important national indexes 
reflecting changes in valve and fittings trade activity. The index 
measures the significant changes in the quantity of valve and 
fittings demand, the effect of price fluctuations being eliminated 
as well as all truly seasonal movements. 


The recent decline in the volume of new business 
demand seems to have been checked according to the 
Walworth valve and fittings index. The line which shot 
downward so fast between January and February was 
temporarily checked by a slight rise during March. Be- 
tween March and April its downward course was resumed 
but at a much more leisurely pace. The preliminary 
reports for May indicate that the final average for that 
month (as compared with April) will show no further 
decline in the volume of new business demand. 

It will be remembered that the Walworth valve and 
fittings index measures the variations in new business 
demand—that is, in orders or contracts placed. It is 
an average of sixteen different industries, each of which 
is representative of conditions in one of the important 
industries allied to the valve and fittings industry. 

Now, it is significant that according to all the indica- 
tors and upon a fair basis of comparison, not one of 
those industries avoided at least some set-back to lower 
levels of demand after attaining a high point at the re- 
cent vear-end. Excepting only three unimportant indica- 
tors, not one of the sixteen slumped off less than 12 
per cent below the high point previously attained and 
eleven of the sixteen dropped 25 per cent more. Now 
that it’s all behind us, we can see that it ought to have 
been so. In the momentum of optimism we were reach- 
ing levels that experience shows could not long be con- 
tinued without being paid for later. It is well that that 
upward momentum was checked. 

And now we can beyin to see that in the swing of the 
pendulum we have overdone the conservation necessary 
at this time. Just when a real pessimism seemed setting 
in, the April and May demand figures began to come in. 
April records provided a picture quite in contrast with 
that gained from the earlier March reports showing gen- 
eral declines. For instance, with due allowance for ir- 
relevant seasonal variations in a few cases, April records 
show that a majority of the sixteen indicators of new 
business had turned up from the recently low levels. 

At the time of writing, only seven of the sixteen May 
indexes are at hand, but of those seven early May re- 
ports, only one continued a material decline that might 
warrant comment and a majority are either equal to, or 


‘Copyrighted, 1926, Walworth Company. 


show some improvement over April. Certainly the mo- 
mentum of the current decline has been checked, even 
if the decline has not for the present been stopped 
altogether. 

So those timid ones who have been inhabiting the 
cyclone cellar for four months may bring themselves 
out into the open once more. If we all burrowed under- 
ground every time a cloud appeared in the sky, there 
would be precicus little activity on the surface. Sim- 
ilarly, if every manufacturer end dealer were to sit 
back and do nothing for an indefinite period every time 
the volume of business eased up, there would be a con- 
stantly decreasing volume. 

The trouble has been tha: when volume slackens up a 
bit, we remember that bad vear of 1921 and ignore the 
good years before and since. So we get apprehensive, 
our contagious alarm spreads to our neighbors and sud- 
denly everybody is frightened. We are so afraid of a 
major business depression that our very fear helps along 
the downward movement, and what started as a short 
period of adjustment to conditions becomes an important 
“wave of depression” that costs us profits. 

The facts show that ordering demand right now is 
well up to the 1925 levels and that business is a bit 
above the average in volume. Moreover, as we pointed 
out last month, the past winter’s reaction has been but 
a modest one compared with the reactions of earlier 
vears. While it is true the index has dropped over 30 
points in three months, there was a drop of 56 points 
in the corresponding worst three-month period of 1920; 
of 82 points in 1923; otf 55 points in 1924 and of 58 
points in 1925. 

If we except only the case of 1920, we note that after 
a spurt of demand practically all the drop there was 
occurred in the first. which were the worst three months. 
Such pent-up pessimism as did accumuiate during any 
sudden spurt of demand broke suddenly like a cloud- 
burst. And, each time it teok only three months to overdo 
the pessimism enough to cause some rebound in later 
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Interpreting The Index’s Fluctuations 
(For a fuller discussion of this chart, see the May article) 
months. From the chart interpreting the index’s 
changes, we observe that in each succeeding year the drop 
has not been so great, nor the rebound so high. The 
implication is clear: 1st—that the recent downward 
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VOGEL Patented Frost-Proof Closets || : 
* 7 . . ; 
give satisfactory service, day in and day out, winter and summer : 
, , , 
The material used in the manufacture of VOGEL closets is the best to be obtained. ; @ 
The seats are exceptionally strong and durable, the operating levers are of mal- | | 
leable iron galvanized and will not break, the valve bodies are of good quality brass, | st 
and the entire fixtures are tested under hydraulic pressure before leaving our | cu 
factory. } St 
’ 1 tic 
: le: 
VOGEL PATENTED FROST-PROOF CLOSETS have stood the test of zero a 
weather and many thousands have been in use for years without requiring repairs. iE los 
When repairs become necessary, merely remove one valve cap in back of the | se 
bowl and the rod with operating parts may be | | pi 
a removed in an instant. 
Y ———_ >_> bi 
+ r 5 RSS ‘ . , 
. = ”, aN The VOGEL is the simplest and most durable frost- | #8 
, proof water closet made. The price is right. : - « 
° } * 
2 : 
{ SOLD BY ALL JOBBERS | Me 
| P 
JOS. A. VOGEL COMPANY : 
% s tl 
‘ Wilmington, Delaware : 7 
< ™ » Ball | 
> =a = . M S 
a. Bearing | | | 
| + | 
@) ee Portable} |; | ° 
Mn” i ole 
Blower 
- On 10 days’ 6Ya-Ib. Air Cool- si 
” a iow free trial. Stier si5-00 Net 
ALLEN This “MARVEL” Portable Blower is designed for 
blowing dust and dirt out of WOOD-WORKING MA- t 
the 30% stronger hollow screw CHINERY, MOTORS, GENERATORS, SWITCH é 
BOARDS, LOOMS, KNITTING and other TEXTILI ; 
3 ( _ anaes = ee escnae? duet whelaaie buns \MIACHINERY. Has 20 feet high grade cable and armored 
eo ae eqns plug. Perfectly balanced. Has TOGGLE SWITCH in : 
ted process par i h increases the density of the h ind| ’ peratt I by thum 4 Gives 16 In Water column 
: 1 the socket-hole, and _ heat-treated idee - ; P 
ording to size and style of point Nat tne Metai Conduit carrying Wires Irom motot 
Motor perates at 10,000-R.P.M. on “NORMA” BALL | 
The entire length of th BEARINGS. This blower is a great time and labor saver, | 
ee i ae ee ind its mechanical and electrical design gives assurance of 
he phony" ates? pets oat a very long life, with a minimum of attention 
Pipe Plugs, Tap Extensions and Socket \lad with UNIVERSAL motors (A.C. & 
D.C.) for both 110 volts and 220 volts. SHIP 
PING WI IGHT 18 Ibs Shipped on f 
10 days’ trial, ANYWHERI 7 
Sell them to your customers, Write for ; 
Dealers’ Discount, mentioning this ad- i ; 
vertisement, § : 
Th All Me C A complete Set of i 
e en 8. 0. woe | 
_. 143 Sheldon St. Hartford, Conn. Oe rae | 
) <7 s Ff ~ * 
f | YS Electric Blower Company 
r2 ) Fd J 352 Atlantic Ave., Boston 9, Mass., U.S. A. : 
4 _—_—_ - = , is a8 = a y ; 

















When writing to Advertisers please mention Mitt Suppries 











——r ee 





eT Aa 


- 
b 
a 
2 
i 





ey: 





July, 1926 1, } a | 


4 Ls a 





wave is not of itself a major movement, and, 2nd—that 
with the passing years there is a tendency for the line 
depicting the movement of business in this industry to 
straighten out and eliminate violent fluctuations. 
—_—_—_e—a—¢ 

SOME EFFECTS OF PRICE CUTS 

Chicago Manufacturer Recently Issued Interesting Bulletin Show- 
ing How Cutting Affects Sales Volume 

In the May issue of MILL SUPPLIES there appeared a 
story about an essay contest on the subject of price 
cutting, which had been successfully held by the Leighton 
Supply Company, of Fort Dodge, Iowa. Since its publica- 
tion, G. E. Tennison, a Cincinnati manufacturer of 
leather fillet, has written a suggestion that in order to 
show what effect price cutting has on sales results, MILL 
SUPPLIES should secure and publish a statement recently 
sent out in a bulletin by The Victory Bag & Paper Com- 
pany, Chicago. 

Acting on Mr. Tennison’s suggestion, a copy of the 
bulletin was secured, and while similar figures have been 
published in other business papers on various occasions 
in the past, it is deemed timely to reprint them in the 
form as they were sent out to the customers of this 
Chicago manufacturer. Here in substance is the letter, 
which was captioned, “How Do Cut Prices Affect Your 
Volume of Sales?” 

“It is folly to depend upon a cut in prices to increase 
your business. These remarkable figures, we 
in saving, are not realized by a great majority when 
they make a cut in their profits to increase their vol- 
ume of business. 


feel safe 


Figured on a basis of selling on 25 per cent profit: 
“A price cut of five per cent means that the volume of 
sales must increase 25 per cent to replace the profit lost. 
“A price cut of eight per cent means that the volume of 
sales must increase 47 per cent to replace the profit lost. 
“A price cut of 10 per cent means that the volume of 
sales must increase 60 per cent to replace the profit lost. 
“A price cut of 12!5 per cent means that the volume 
of sales must increase 100 per cent to replace the profit 
lost. 
“A price cut of 15 per cent means that the volume of 
150 per cent to replace the profit lost. 
done? No. 
“In these figures we have not taken into consideration 


sales must increase 

“Can it be 
the increased overhead to handling the addi- 
You can plainly see how 
and per cent of net 
creased when price cuts prevail. 


necessary 


tional volume of merchandise. 


expenses are increased profit de- 


“The answer is: Get a reasonable profit—Sell good 


| itself.” 


merchandise, and let volume take care of 
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COAN EQUIPMENT COMPANY MOVE 


Fort Wayne Manufacturer's Agency Has Recently Changed Into a 
Jobbing Organization with a Warehouse 


Wayne, 


avo to 


Ind., which 
manufac- 
turers’ representative, has recently changed the charac- 
ter of its business from that of an agency to a jobbing 
In making this change, the company in- 
from $10,000 to $25.000, and 
moved from its former location at 124 West Wayne 
street into a warehouse building at 236-242 Murray 
street, where the company is carrying a sizable stock of 
mill, railway and contractors’ supplies. 

The officers of the company are: President and man- 
ager, Delbert H. Coan; vice-president, John J. Stock- 
berger; secretary and treasurer, Harry A. Neff. 


Coan Company, Fort 


several 


Equipment 


Was organized months act 2s 


organization. 
creased its capital stock 


63 








WING IN NEW LOCATION 
Old Detroit Mill Supply House Had Been Doing Business in Same 
Place for the Past 40 Years 

When a jobbing house has remained in the same loca- 
tion for a period of forty years, it is an undertaking 
of considerable magnitude and on occasion for some 
regret to be obliged to move. 

This has recently been accomplished, however, by J. T. 
Wing and Company, who have been at the foot of Wood- 
ward Avenue, Detroit, since the founding of the company 
in 1886 up to the first of this year. 

Their new store is 300 Bates Street, at Woodbridge, 
which is only two blocks from their old location, and 
where the company has purchased a building well adapted 
to care for the expansion of the business, both present 
and future. 

J. T. Wing and Company, which is owned by Mr. 
Wing alone, was originally a ship chandlery house, but 
many years ago the marine trade dwindled, due to the 





J. T. Wing 
fact that very few boats fit out at that point, and the 
business gradually changed to mill and factory supplies 
and more recently to t supplies and small 
tools as well. 

J.T. Wing and Company have long been widely known 
as manufacturers of babbitt metal and leather belting, 
and they also manufacture other 
bushings, die several grades of engine 
pump packings and other sundries. Mr. Wing 
interested in the Detroit-Star Grinding Wheel Company, 
manufacturer of abrasive wheels. 


contractors’ 


items, such as bronze 
castings, and 


is largely 


There are about twenty salesmen emploved by Wing 
and Company, covering Detroit and Michigan with the 
general line, while they have a number of men who cover 
many states with the babbitt metal line. 

The new Wing headquarters is a four story building 
with basement, 80 by 150 feet, and with the alterations 
completed will make a fine home for this growing organ- 
ization. 

Mr. Wing has been ably assisted by the following men, 
each of whom has served from five to twenty-five vears 
with the company: N.S. Boves, general manager; S. H. 
Warriner, manager; H. H. Samuels, purchasing 
agent; W. H. Downs, tool department; A. R. Bell, grind- 
ing wheel department; A. L. Gouzie, retail store; C. VY. 
Northrop, babbitt metal department; W. Hoenighausen, 
leather belt department. 


sales 
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‘“‘Leads the Nation”’ 


In addition to its accepted use as an ash 
can, the Guaranteed Witt No. 2 Corru- 
gated Can covers a broad scope of use- 
fulness in all classes of manufacturing 
plants, warehouses and business houses. 


With ample 
332 bushels, 


1 il: ] 
handling garbage, 


capacity of 27 gallons or 
it is extensively used for 
as a cereal container, 
as a cracked ice container, for collecting 
dirt under blower systems, as an oil con- 
tainer in heat-treating departments, etc., 
making it the 


of its type ever produced. 


largest selling heavy can 


Write for 
Catalog and the new Witt plan of mill- 
supply cooperation: 


You can get this business. 


it will build in pres- 


tige, sales and profits for your house. 


The Witt Cornice Company 
2119 Winchell Ave., Ohio 


Cincinnati, 


Manufacturers of 


Wilt 


CORRUGATED 
*CANS and PAILS 
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‘It’s So— 
But D—— ff I'll Believe It’’ 


“When they 


twenty 


installed those bearings 
they said they didn't 
I've been waiting every day 
to see ‘em burn up. But they ain't done 
it yet.” 


years ago, 
need any oil. 


Do you kelieve that any bearings can run 
for 20 years without a drop of oil? Do 
you believe you can buy a bearing like 
that for one-sixth the price of bronze? 


If you don’t believe it we can’t blame 
you. But there is such a bearing. It is 
called the Arguto Oilless. And 
if you care to be convinced— 
just drop us a line. 


\ctual experience shows that 
: : : : 
Arguto Oilless Bearings effect 
a 300° the life 
of a power belt—prevent slip- 
ping and eliminate belt 
dressing as well as the 
labor of applying it. 


increase in 


Arguto Ojilless Bearing Co. f \ 


Wayne Junction, Philadelphia 
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Start Action to Organize Local Associations 


President Ackles of the National Supply and Machinery Distributors’ 
Association Has Appointed a Committee to Assist in Organization Work 


Immediate action is to be taken towards the formation 
of local and sectional associations of mill supply distrib- 
utors in the United States, as suggested at the recent 
Atlantic City convention of the National Supply and 
Machinery Distributors’ Association. 

President B. H. Ackles of the association has appointed 
the following members of a special committee to assist 
in the formation of group organizations: Cincinnati, 
George Puchta, president, Queen City Supply Company, 
and William J. Radcliffe, president, The E. A. Kinsey 
Pittsburgh, W. T. Todd, treasurer, Somers, 
Fitler & Todd Company; Indianapolis, George Vonnegut, 
secretary and treasurer, Vonnegut Hardware Company; 
Cleveland, Harry E. Ruhf, sales manager, Cleveland Tool 
& Supply Company, and H. W. Strong, Strong, Carlisle & 
Hammond Co.; Philadelphia, Perey G. Maddock, member 
of the firm, Maddock & Co., Philadelphia; Boston, F. 
Alexander Chandler, president, Chandler & Farquhar 
Company; Baltimore, G. Cheston Carey, sales manager, 
Carey Machinery & Supply Company; Connecticut, E. | 
Hunn, manager of mill supply department, The C. § 
Mersick & Company; Chicago, Louis A. Clark, president, 
Samuel Harris & Co.; Detroit, W. W. Campbell, president, 
The Boyer-Campbell Co.; St. Louis, Oscar J. Schroeter, 
Schroeter Bros. Hardware Co.; New York City, John D. 
Nicklis, manager of mill supply department, Manning, 
Maxwell & Moore, Inc.; New York State, Arthur B. 
Paull, manager of mill supply department, Beals, McCar- 
thy & Rogers, Inc., Buffalo; eastern Pennsylvania, T. E. 
Hazell, vice-president, Wm. H. Taylor & Co., Inc., Allen- 
town, Pa. 

It is the 


first be 


Company ; 


2 
>. 
. 


thought of President Ackles that the project 
given a try out in the sections of this country 
covered by the members of this committee, and then at a 
later date to broaden the scope of the movement to in- 
clude all parts of the United States. 

It will be recalled by those who have read the report 
of the Atlantic City convention that the resolution which 
Was unanimously adopted at that time, has two clauses 
relating to the preliminary work. The first of these pro- 
posed that the officers of the National Supply and Machin- 
ery Distributors’ Association when called upon shall as- 
sist in the forming of such local organizations, but that 
there shall be no organic connection between such local 
groups and the National Association. The second stated 
that ‘for the use and guidance of local and sectional asso- 
ciations, the office of the National Association, shall pre- 
pare an outline of organization, with instructions as to 
those activities which may be legally conducted.” 

In pursuance with this last clause of the resolution, 
and acting with the advice of Felix H. Levy, Esq., the 
following plan of organizations has been drawn up for 
local and sectional associations. 


PLAN OF CO-OPERATION 


The membership of local and sectional associations 
should consist of all distributors in the mill, mine and 
factory supply line together with distributors in allied 
or kindred businesses. No hard and fast rule can be 
made regarding membership as this must be determined 
by local conditions. 

Meetings should be held at least once a month and it 
is preferable with a new organization to hold meetings 


SON Ra SE RRND TTR ARIE NAA Ae RITE TA Te AE TS 


twice a month on stated days, such as the second and 
fourth Tuesday or the first and third Thursday. Lunch- 
eon meetings are often advantageous. 

It is suggested that local and sectional associations have 
a president or chairman, a secretary and an executive 
committee of three. 

It is suggested that programs of meetings should be 
mailed to members in advance of the meeting day in order 
that members may come to the meeting prepared to enter 
into the discussions and also to conserve time by holding 
the discussion to those matters listed on the program. 

All the discussions should be in accordance with the 
following principles: 

It is of the utmost importance that there be no discus- 
sion as to the future policy or plans of the members with 
respect to prices; and, of course, there must be no agree- 
ments or understandings as to future prices. It is un- 
lawful for competitors to make any agreements or have 
any understandings, express or implied, concerning their 
future prices. All that the law permits is shown in the 
following quotation from the recent decision (June 1925) 
of the United States Supreme Court in the Maple Floor- 
ing Association case: 

“We decide only that trade associations. which 
openly and fairly gather and disseminate information 
as to the costs of their product, the volume of production, 
the actual price which the product has brought in past 
transactions, stocks of merchandise on hand, approximate 
cost of transportation from the principal point of ship- 
ment to the points of consumption as did these defend- 
ants, and who, as they did, meet and discuss such infor- 
mation and statistics without, however, reaching or 
attempting to reach any agreement or any concerted ac- 
tion with respect to prices or production or restraining 
competition, do not thereby engage in unlawful restraint 
of commerce.” 

The utmost care must be taken not to go beyond the 
limits of this decision. 

It is stated that for practical purposes of local and 
sectional associations, a past transaction should be con- 
sidered and completed at least 48 hours before its dis- 
cussion. No attempt should be made directly or indirectly 
to restrain the business of members, non-members, manu- 
facturers or others. 

It should be constantly borne in mind that there are 
many rights possessed individually by a business house 
which, if exercised in concert with others, constitute 
“conspiracy to restrain trade,” which is unlawful. 

All meetings should be open to the daily newspapers, 
the trade press, manufacturers, consumers or others who 
may be interested. 

Among the list of topics which can be discussed and 
activities followed by local and sectional meetings are 
the following: 

Overhead expenses; business conditions; credit condi- 
tions—members may report to the meeting accounts 
found undesirable, or accounts of unsatisfactory pay- 
ments or unjust claims or for any other reason, but no 
agreement should be made not to sell these accounts; 
uniform holiday schedule; inducing customers to observe 
terms; discussion of manufacturers’ selling policies with 
the understanding that no agreement may be made to 


restrict any manufacturer; discussion of expense of free 
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Superior Screw and Bolt Mfg. Co. | | 

Cleveland, Ohio | 
New York—-290 Hudson St. (also export office) St. Louis, Mo.—318 Planters Bldg. 
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deliveries; interchange of surplus stock between mem- methods of keeping stock records, cost of hauling and 
bers; compensation of salesmen; uniform lunch hour; trucking, house systems, methods of handling orders, 
discussion of various problems confronting the industry; minimum charges and other such problems. 
Si ificatio ist of Iron a eel Pi 
implification List of Iron and Steel Pipe 
Conference at Washington Adopted Recommendations Whereby Industry 
Will Eliminate 762 Sizes of Valves and Fittings, and 18 Pipe Sizes 
Another step forward in the simplification of mill sup- Ohio; William C. F. Ayer, Walworth Company, Boston, 
ply items was taken on May 28th, when a conference in and the Pipe Fitting & Valve Institute; J. P. Bell, Stand- 
Washington recommended that standard sizes and di- ard Pipe & Fitting Co., Philadelphia; Charles A. Bissell, 
mensions of wrought iron and wrought steel pipe, and Interior Department, Washington; W. H. Booth, Ameri- 
sizes of valves and fittings be adopted to conform to can Petroleum Institute, Philadelphia; A. V. Bullion, 
standard weight pipe, extra strong and double extra American Marine Standards Committee, Washington; 
strong. The agreement reached at the meeting brought F. A. Coolidge, United States Chamber of Commerce; 
about the elimination of 762 little used and little spe- Edwin J. Corey, Youngstown Sheet & Tube Company, 
cified sizes of valves and fittings, and 18 sizes of pipe. Youngstown; E. J. Dickson, Jones & Laughlin Steel 
The production under the new standards will become Corp., Pittsburgh; W. A. E. Doying, The Panama canal; 
effective September Ist, but January Ist, 1927, was ac- Frederick C. Ernst, Jenkins Brothers, New York; I. J. 
cepted as the date effective for spot stock. Fairchild, Bureau of Standards; A. F. Follette, pur- 
The recommendations which were submitted to the Chases and stores division of the American Railway Asso- 
conference by the manufacturers’ standardization so- ciation, Philadelphia; Lieutenant-Commander C. 8. Gil- 
ciety of the valve and fittings industry, through its sub- lette, Bureau of Engineering, Navy Department; L. B. 
committee on simplification of product, called for the Grindlay, Republic Iron & Steel Co., Youngstown, also 
following stock sizes and dimensions of wrought iron Of the Association of American Steel Manufacturers; 
and wrought steel pipe, valves and fittings, to be included H. E. Gross, A. M. Byers Co., Pittsburgh; A. P. Harcle- 
in the simplified list. rode, Bureau Construction and Repair, Navy Department. 
- M. T. Jones, Iron & Steel Division, Bureau of Foreign 
ae = in 7 = el i ; & Domestic Commerce; LeRoy E. Kern, American In- 
EXTRA STRONG : DOUBLE EXTRA STRONG stitute of Architects, New York; Alexander Maxwell, 
Inside — Outside Inside Outside — National Electric Light Association, New York; George 
Diameter Diameter Diameter Diameter i er : a : hee 
Size in Inches inInches Size inInches in Inches D- Mellvaine, National Pipe & Supplies Association; 
S 215 405 C. S. McKinley, Republic Iron & Steel Co., Youngstown; 
30 54 14 25 84 J.C. Meloon, General Fire Extinguisher Co., Providence; 
42 675 34 13 1.05 L. W. Moffett, The Iron Age, Washington; Victor H. 
; rte ‘oe + Po ey Mueller, Henry L. Doherty & Co., New York; A. B. 
“Of 315 11, 110 190 Pierce, engineer of water supply, Southern Railway, 
] ee | 1.66 ys 3 1.50 9:37 Washington, D. C.; F. B. Pletcher, Jron Trade Revie u, 
1's 50 1.90 21, LAT 2.87 Washington; E. A. Regan, Wheeling Steel Corp; Phila- 
. 1.3 2.37 3 2.30 3.90 delphia; F. J. Schlink, American Engineering Standards 
5 290 so Ge 3 15 “ee Committee, New York; Alvin M. Smith, Southern Sup- 
226 100 : 106 5 56 ply and Machinery Dealers’ Association, Richmond; 
3.82 1.50 G 1.89 6.62 Granville Smith, Marine Design Division, War Depart- 
HSI 9.96 5 6.87 8.62 ment; C. W. Stephen, Reading Steel Casting Co., Bridge- 
: p> ype port; George N. Thompson, Building Code Committee, 
() 075 10.75 Department of Commerce; Lieutenant H. N. Wallin, 
2 11.75 12.75 Bureau of Construction and Repair, Navy Department; 
H. E. Way and D. 8S. Wegg, Electrical Division, Depart- 
MERCHANT PIPE (STANDARD) ment of Commerce; F. T. Whitney, Cohoes Rolling Mill 
Siz Inches Siz Inche Co., Cohoes, N. Y.; E. L. Wilson, Crane Co., Washington: 
1g 05 34a 1.00 G. H. Woodroffe, Reading Iron Co., Reading, Pa.: and 
4 as _ the American Society for Testing Materials; E. W. Me- 
° "a4 C 6.62 Cullough, United States Chamber of Commerce; E. W. 
1.05 8 8.62 Ely, Division of Simplified Practice. 
1 1.315 10 10.75 
114 1.66 12 Se ee —o<———$ 
1}: 1.90 14.00 
2 2.37 16.00 Hugo Weidmann Was Chef 
“i = ogi F. I. Spaulding, vice-president of the Turner Supply 
; Company, Mobile, Ala., was recently host to several mill 
Note: Random lengths according to present Pipe Mill : 


practice. 


The following is the list of personnel who were in 
attendance at the conference at which the simplification 
program was adopted: 

Charles B. Allen, Ohio Injector Company, Wadsworth, 


supply men at his country place. Hugo Weidmann, of 
the National Tube Company, acted as chef, and had as 
his assistant Captain E. B. Callahan, of R. R. Donnelley 
& Sons Company, Chicago. It is understood that during 
a week's stay at the Spaulding place, an average of 12 
guests were served dinner each night without a single 
complaint about Mr. Weidmann’s cooking. 
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TIME AND EFFICIENCY 


are two of the big factors which govern the developments of industry. We 
have designed the Newway Ladle to aid in the reduction of time and metal 


waste; but most important of all to pour Cleaner Metal which naturally 
results ina better product. 


The Newway is a bottom pour Ladle, which eliminates skimming and gives 
you a clean pour. It cuts your percentage of waste and increases production. 









OUTLET POURING 
OUTH “a 


A. 









Write for the new 
Bulletin and Price List 


Made Only By Se, NEW 
ROWELL MFG. CO. wee ) 
APPLETON, WISCONSIN TE NAMBER 


PATENTED APRIL, 1919 


























OZ e) . 
For General Service ~ 2 
ee oe Better Vision — Better Work 
IN BBCP KO) 3a 
JE V — fy 4, a : 
. genes bh ip, r ~ Picented A Profitable 
C ry Specialty 
STEEL BELT LACING * 
XI EL LACING en 
FLEXIBLE STEEL LACING CO. 
1633 Lexington st., Chicago, U.s. A. Houses 
England at 135 Finsbury Pave., London, E.C, 2 
Belts steel-ended with Alli- 
gator Steel Belt Lacing and 
joined with Alligator sectional 
steel rocker hinge pins are the 
best protected and most effi- 
ciently laced on earth. They A man cannot do his best work when his eyes are 
are exempt from most belting squinting to protect themselves from danger. 
° S 
troubles The ACME Eye Shield relieves workers at machines and at 
° dangerous tasks from the constant fear of eye injury. Men look 
: at through a special triplex glass (7x9 inches) which 
Recommend Alligator Steel heavy flexible arm permits instant adjustment over the work, 
Belt Lacing wherever a belt ; ee tt: ee en ee a ee 
will give efficient service. 





Chicago Eye Shield Co. 
2300 Warren Ave., Chicago, Ill. 


ACME EYE SHIELD 
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New Products 








Chicago Rhopac Products Co., Chicago, has placed on 
the market a flexible packing hook set, designed for use 


in pulling out packings from hot stuffing boxes. Two 


spiral steel shafts, one inside the other, wound in oppo- 
site directions, make up the shank. 


The hook is tem- 





pered and pointed. 
the he 


packing, the 


To remove packing, you merely push 
x into the stuffing box, and when it has hit the 
a turn and 
a pull, just as though using a corkscrew to pull a cork 


bottle. 


t 
t 
operator merely gives the hook 


out of a 


The Marathon Electric Manufacturing Co., Wausau, 
Wis., has designed a new guard for its models No. 1 and 
No. 2 grinders and butfers. The device covers both sides 
and periphery of the grinding wheel so that not 
than 90 degrees of the wheel is exposed. 
the requirements of state industrial 

Another new feature incorporated in 
company’s grinders is the use of extra long bearings. 


more 
The guard com- 
plies with safety 


standards. the 


Joseph T. Ryerson & Son, 
Inc., Chicago, has placed on the 
market a new shear for cutting 
corrugated shear 
non-distort- 
The cutting 
pair ot rotary 
cutters, knurled 
round the shearing edges. The 
upper cutter is driven by an 
internal ratchet which is 
ated by the handles. The lower 
cutter runs The driven 
cutter is adjustable by means 


sheets. The 
self-feeding, 
ing, portable tool. 
is done by a 


is a 


double-edged 


oper- 


free. 





of a cap screw, thus assuring 
a continuous even feed on all 
sheets within its capacity. The tool may be withdrawn 
from the sheet at any point by simply loosening the ad- 
justing screws. This permits the use of the shear in 
cutting out corners or angular pieces. It is said that 
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this shear will cut clean all corrugated sheets up to 20 
gauge. 


The Black & Decker Manufacturing Company, Towson, 
Md., has brought out a new 5-16-inch heavy portable elec- 
tric drill, designed for heavy duty use in extensive pro- 
duction work. The new drill weights 10'% pounds, and 
has a no-load speed of 1400 revolutions per minute. It 
has a three-jaw hand tightening chuck, which does not 
require a chuck key. The drill takes straight shank drill 
bits up to 5-16-inch. 


Arcade Manufacturing Co., Freeport, IIl., has placed 
on the market a new lift truck. With this truck the 
load can be lifted from an upright position. Once the 
load is raised it cannot slip or lower itself, a positive 





gravity lock being one of the features. 


a capacity up to 2,000 pounds. 


The truck has 
It is 62 inches long over 
all, 17 inches wide, 7°, inches high and has an elevation 
of 1’. inches. The net weight is 100 pounds. Another 
feature of the truck is a hydraulic release check to insure 
lowering the load without any jar or strain. 


The Wardwell Manufacturing Co., Cleveland, Ohio, 
has placed on the market a new type combination band 
saw filing, jointing and setting machine, designed for 


saws !,-inch to two inches wide, with teeth from two to 
26 to the inch. The main frame, vertical slide frame, 
horizontal slide, pullevs and vise frame are made of 


gray cast 


iron; all wearing parts are of steel, and the 
vise is steel lined. The machines are full automatic, and 





file and set a saw in one operation. A cam, connected to 
the main shaft, the slide frame and allows the 
file to enter and to leave any hook of the saw tooth. A 
roller on the cam point operates the horizontal 
slide filing arm. The machine has a double pawl, one 
feed pawl working on each side of the file. Two adjust- 
ments cover the movement of the pawl lever, which is 
attached to the main frame and rocked by a screw at- 
tached to the vertical slide frame. One elevating screw 
raises or lowers the saw at the point of filing and another 
at the point of setting. As the file sharpens the tooth. 


raises 


steel 
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HYDRAULIC FITTINGS 


\DE FROM SOLID FORGED STEEL 


Too much care cannot be taken in the selection of 
hydraulic fittings. You do not want to take down a line 
of piping to replace defective fittings when this necessi- 
tates a full or partial shutdown of your plant. Watson- 
Stillman fittings are tested far beyond their rated strength 
and insure you against this loss and annoyance. We 
build everything necessary to the installation of hydraulic 
systems from pipe to press. Our experience of nearly 
70 years is at your disposal. 





Write for catalogs. 












( 
TH. 108 Washington St., New York 
ON Philadelphia: Widener Bldg. Detroit: 7752 Du Boise St. CHICAGO: McCormick Bldg. 
4 Cleveland: Auditorium Garage Bldg. 








“Hill Clutch” 
‘Mill Equipment 
Years of Service at Full Efficiency 
—Not the First Cost—are the 
True Test of Friction 
Clutch Economy 
The “SMITH TYPE” HILL CLUTCH is a safe 


and practical investment that pays dividends 





When the load is ap- 
plied, this clutch can be 
depended upon to “stand 
the gaff.’’ 


Designed along correct 
mechanical lines. 





Frictional contact 100 
per cent effective. 


Lots of reserve power. 








Install the “Smith Type” Hill Clutch for eco- 
nomical operation of prime power units, indi- 
vidual machines, sections of shafts, or group 
drives. 


THE HILL CLUTCH MACHINE & 











a FOUNDRY CO. 
SCANDINAVIAN WESTERN IMPORTING COMPANY Ltd, Pacer npn 
NEW YORK. MINNEAPOLIS. MONTREAL. senera ice an s 


Building. 











116 Broad Str. | 509-11 East Coristine Cleveland, Ohio 





iting to Advertisers please mention Mitt Suppties. 





yy WATSON-STILLMAN SS 





lass 





—— ——— a 


ree AR ARNE 





t 





p! 
hi 








July, 1926 


setter points set it. Power is furnished by belt drive, 
tight and loose pulleys with 10 by 1°%4-inch face. 
Sandusky Tool Corporation, Sandusky, Ohio, has 
placed on the market a new semi-steel bench plane, which 
has fewer parts than the ordinary iron plane. All the 








fragile parts of a plane, such as the frog and Y-adjusting 
lever, have been replaced by parts made entirely of steel. 
The cutter, it is said, will wear indefinitely, and cannot 
spring or chatter when used against hard woods. A 
retaining nut, located above the cutter, holds the cutter 
rigid. The cut of the iron is regulated by merely loosen- 
ing the retaining nut by turning it one complete revolu- 
tion to the left, and then raising or lowering the iron 
or cutter to the desired position by turning the adjusting 
nut one way or the other. 


National Brush Company, Aurora, Ill., has placed on 
the market a line of wire scratch brushes, which are 
made of black tempered steel round wire, each tuft being 
stapled into a block. These brushes are being manufac- 








tured in a wide range of styles, the five principal ones 
being the shoe handle, curved handle, straight back, 
rocker back and duster style. The accompanying illus- 
tration is of the shoe handle style, which has a trim of 
wire 1 3/16 inches, and is 10' inches in size overall. 
The brushes are designed particularly for use in foun- 
dries, machine shops, garages and other industrial plants. 


Chambersburg Engineering Company, Chambersburg, 
Pa., has placed on the market a mechanical sledge which 
is being introduced to smith shops and forge shops as an 
auxiliary to practically all hand forging operations. It 





is really a mechanical sledge man. The hammer head 
is so suspended that its face is always parallel to the 
anvil. A power traverse, operative for the same treadle 





71 





which controls the blow, permits work on any part of 
the anvil face. The hammer has a wide range of in- 
tensity of blows, varying from a tap to one far beyond 
human possibilities. The hammer head weighs 50 
pounds, and the hammer is driven by a 214-horsepower 
motor. Power may be transmitted from a line-shaft or 
from a motor mounted on the frame. 


Henry Vogt Machine Co., Louisville, Ky., has placed 
on the market new combination vertical and horizontal 
ball check valves. One of these is a union bonnet screw 
end valve made in sizes from one-half inch to two 
inches. The other style is a bolted body flanged end 
valve in sizes from 11% to three inches. 


These new 
valves are recommended for oil and non-corrosive fluids, 

















operating under pressures of 600 pounds with tempera- 
tures to 1,100 degrees Fahrenheit. The larger valve 
has drop forged steel body and flanges. The removable 
seat is either cold rolled steel cr monel metal as required. 
The guide pins for the steel ball are cold rolled steel 
accurately machined to fit into the body. These pins 
make it possible to install the valve in either a vertical 
or horizontal position. The smaller size screw end valve 
operates under the same principle. 
illustration is of the larger valve. 


The accompanying 


Jenkins Bros., New York, has brought out a new modu- 
lating radiator valve for one or two pipe low pressure 
steam, vapor and vacuum systems. It is a patented 
valve, with the disc and seat in a vertical plane, which is 
a new feature. Steam enters at the top of the seat and 
condensation drains out of the bottom of the seat. This 
design, it is said, eliminates gurgling, water-hammer and 
Vacuum under the disc holder exerts a tendency 
to draw the disc to the seat. A spring holds a Jenkins 


shock. 





composition disc against the seat, a spindle is provided 
with a cam on the lower end, the action opening or clos- 
ing the valve. It can be turned only one-half revolution, 
the cam striking flats which cause a positive stop in the 
open or closed positions corresponding with “On” and 
“Of” on the indicator dial. A composition ring com- 
pressed by a bronze spring, both held in position by a 
bronze cap, which screws over the top of the body, is 
said to prevent leakage. The inlet end of the body, the 
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You Know Pyrene 
But You Don’t Know 


The IMPROVED 


rou’ 


EXTINGUISHER 





If you are not selling this extinguisher 
you are overlooking a profitable item with 
an all-year sale—it pays to handle Pyrene. 

You have a potential market for them 
among your present customers, in every 
line of industry—mill, shop or factory. 


A Type for Every Hazard 
an 


We make an extinguisher to meet 
every condition. In addition to the 
improved 1 and 1! quart Pyrene 
Extinguisher, these include 2!. gal. 
Guardene (Soda and Acid Type) 2'3 
gal. Phomene (Foam Type) 5 gal. 
Accurate Pump Tank (Anti-Freezing 
Type) and 40 gal. Phomene (Foam 
Type) Indoor and Outdoor Engines. 
Also recharges for all types. Write for 
our free chart showing the character- 
Land1%Qt. istics of these extinguishers. 


Pyrene 
Extinguisher 





Cash In on the Big Pyrene 
Advertising Campaign — 
It Will Build Business for You 


Line up with the Pyrene advertising cam- 
paign now in full swing in magazines with 
national circulation. It will increase the demand 
and make Pyrene extinguishers easier to sell. 


It will pay you to investigate our selling propo- 
sition. 


Stock Pyrene Extinguishers Now 
Be ready to give quick service 


THE PYRENE MANUFACTURING CO. 
NEWARK, N. J. 


*Fortify for Fire Fighting”’ 
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BRISTO 


SAFETY SET SCREWS 








precision 


For precision work of the 
most exacting nature recom- 
mend Bristos. 


sca aah AS NE Siac 


With no expanding pressure 
from the wrench, and clean 
accurate threads, there is no “i 
resistance to a tight set. rs 
You get it with comparative a 
ease and without damaging 

the socket. 


Puer ewe nee hee 


conwerere pet 


It’s mostly in the unique de- 





sign. Show it to the man in 
the shop and see how he Ea 
likes it. e 
la . . re 
The Dovetailed Flute ie 
Design hg 

“a The dovetails in the ig 

\. wrench and screw in- oe 

\ terlock. Mechanics Bit 

|} like the way the Bed 

Jj wrenc h grips. the = 

x / screw and pulls it =| 
Ne lt around. . ‘| 
° ES 
Prices Reduced i 


On Y 
Extra Wrenches . 


The new prices on extra Bristo 
wrenches offer an opportunity to 
approach all of your customers 
about Bristo Set Screws. 


The BRISTOL COMPANY, 
Waterbury, Conn. 
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union nut and disc holder guide or cap are provided with 
beads or ribs in place of hexagon. The handle is of red 
Bakelite. The valve is made of high grade bronze, with 
a rough body, nickel plated all over, with a polished and 
nickel-plated indicator cap. 


The Brownie Mtg. Co., Fort Wayne, Ind., has brought 
out a new display stand to be furnished with certain 





assortments of the company’s nickel plated malleable 


handy clamps. 


The American Pulley Company, Philadelphia, has 
placed on the market a new type of two-wheel hand 
truck, made of pressed 

steel, and which, the com- 


pany claims, eliminates 


loose bolts, splintering 
and cracking. Another 
feature is the facility of 
making quick and easy 


replacement of parts in- 
jured by accident. Every 
part of this new truck is 
said to have been spe- 
cifically designed to give 
the greatest strength for 
its weight. The side 
members are so shaped as 
to make a beam whose 
section is greatest where 
The cross pieces of the 





oe — 
the heaviest load is imposed. 
truck are flanged. The new trucks are painted a bright 
red with tough enamel. 

The Cincinnati Electrical Co., Cincinnati, has 
placed on the market two new heavy-duty grinders de- 


Tool 





signed for service as floor grinders. One is driven by 
a two-horsepower motor, the other by a three-horsepower 


“I 
w 


motor. The spindle rotates on ball bearings mounted in 
dust-proof housings and locked to the shaft. The spindle 
is of steel. The wheel flanges and nuts are machined 
so as to be in balance with the spindle. Wheel guards 
are adjustable. The side of the wheels, flanges and nuts 
are completely enclosed by removable covers. The wheels 
on the smaller powered grinder are 12 by two by 114 
inches, and on the larger one 14 by 214 by 114 inches. 

The Manufacturing Co., Cleveland, Ohio, 
has placed on the market a 24-inch pipe wrench. The 
latter is made entirely of drop forged steel. The movable 


Lawson 


jaw housing is forged solid with the handle, which is 





said to give strength, 
parts. 


accessibility and less assembled 
The design is similar to that of other wrenches 
made by the company in sizes ranging from eight to 18 
inches. 

Simonds Saw & Steel Co., Fitchburg, Mass., has 
placed on the market a new circular “planer saw,’ which 
is said to contain several features which make it an un- 
usually smooth cutting saw. Included in the 


features 





are special clearance, grinding and the shape of the cut- 
ting teeth. The saw, it is claimed, cuts practically as 
smooth as a planer knife. It is also said to operate 
equally well as a cutoff or rip saw, or for mitre sawing. 


Stark Products Corporation, 3807 North Clark street. 
Chicago, has placed on the market a new tap wrench, 
which the company claims to be the only wrench that 
can be used for tapping on a lathe. It is also claimed 
that the smallest size of this new wrench is the only one 
which will take the smallest size broaches as well as the 





smallest size taps. The new wrench is being made in 
six, nine and 12 inch sizes. The first takes taps 1 64 to 
“s-inch and reamers up to 21 32-inch. The nine-inch 
size takes taps 3 16 to 9 16-inch and reamers up to 
27 32-inch. The largest size takes taps from !» to one- 


inch and reamers up to 11'»-inch. 











Men Know 


Cheney 
Hammers 





They know exactly what 
to expect from Cheney 
Hammers—second- 
growth hickory handles 
that can really be grasped 
comfortably; heads that 
are tempered right and 
a “hang” that’s just their 
idea of perfect hammer 
balance. 


It has been over 90 years 
since tool users first en- 
thused over Cheney 
Hammers. They’ve been 
calling for them ever 
Can you supply 
them from your stock? 


since. 
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Why make uphill work 


of selling? 


Selling is uphill work 
where the product and 
its performance are un 
known. You have intro- 
ductory explanations to 
make, extra resistance to 
overcome, and often defi- 
ro nite financial obligation 
to shoulder. 
i 4 When selling valves, it pays 
iL you to consider this. Sell 
valves your customers know. 


Sell genuine Jenkins Valves 


valves that have been 





bought on their performance 





for over sixty years 


re Lin Take advantage of the fact 
Vals €s are 
widely known as a product 
of the highest quality. Take 
advantage of the widening 


that Jenkins 


influence of Jenkins adver 
tising which appears regu 


larly in over 1 


tions reaching valve users, 


1) publica 


JENKINS BROS. 


80 White St New York, N. Y. 
524 Atlantic Ave Boston, Mass. 
133 No. 7th St Philadelphia, Pa 
646 Washington Blvd., Chicago, II. 
JENKINS BROS., LIMITED 
Montreal, Can. 





London, Eng. 
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Always marked with the” Diamond" 


nkins Valves 


SINCE 1864 
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Trade Literature 








ki. C. Atkins & Company, Inc., Indianapolis, has issued 
a new catalogue, containing 264 pages. This book is a 
second edition of the company’s No. 19 catalogue, which 
was issued in December, 1923, and of which more than 
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50,000 copies were distributed to manufacturers, job- 
bers and saw users throughout the world. Anyone who 
is a saw or machine knife user, and who is connected 
with a firm in a buying or selling capacity may secure 

’ this catalogue by 


a copy of addressing the 
at Indianapolis. 


company 


R. R. Donnelly & Sons Company, Chicago, has recently 
completed and delivered nine new catalogues for jobbers 
of mill supplies and allied lines as follows: 

The Mine & Smelter Supply Company, Denver, an edi- 
tion of 9765 copies of a 650-page book. Separate editions 
have been issued for the company’s branch houses at 
Salt Lake City and El Paso. The books have a trimmed 

size 71s by 10°, inches, and are bound in dark 
blue cloth and stamped with vellow ink. 

Shadbolt & Boyd Company, Milwaukee, an edition of 
6000 copies, showing mill and machinists’ supplies, a 
370 pages, bound in a tan Holliston cloth and 
stamped with red and black inks. 

Fort Wayne Pipe & Supply Company, Fort Wayne, 
Ind., a catalogue of 464 pages of machinery, mill, mine 
and factory supplies and contractors’ equipment, in 
standard bound in a two-tone Keratol imitation 
leather, and stamped with orange and black inks. 

Penn General Supply Company, Pittsburgh, a general 
catalogue of mill, mine, machinists’ and contractors’ sup- 
230 Hol- 


pape 


book of 


size, 


plies, pages, stamped page size, bound in blue 
liston cloth and stamped in yellow and black inks. 

Missouri Steam & Water Supply Company, St. Joseph, 
Mo., 1000 copies of a small book of steam supplies, con- 
taining 128 pages of listings and other information. 

Kenneth Anderson Company, Detroit, a catalogue of 
384 pages, showing pipes, valves, fittings, steam special- 
ties and engineers’ supplies, bound in red cloth stamped 
with yellow and black inks. 

Manufacturers’ Selling Company, Trenton, N. J., 1400 
copies of a catalogue showing mill equipment, heating 
and plumbing supplies, 400 pages, bound in green cloth 
and stamped with yellow and black inks. 

The National Mill Supply Company, Fort Wayne, Ind., 
a catalogue of heating, steam supplies and plumbing sup- 





plies, 230 pages, bound in black Keratol imitation leather, 
with gold embossing and stamped with red, white and 
blue inks. 

The Cameron & Barkley Company, Charleston, S. C., 
3000 copies of a book of 786 pages with a standard page 
size, bound in blue Keratol imitation leather, stamped 
with orange and black inks. 


Foote Bros. Gear & Machine Co., Chicago, has issued 
a new catalogue, No. 200, containing 622 pages and cover, 
containing complete details of the company’s line of gears 
and speed reducers. The book is designed as a reference 
book on gear problems, and as an aid to quick reference 
it is indexed by subjects in the upper page corners, and 
has a very complete cross referenced index in the back. 
It is replete with engineering data on speed reducers, 
conveying equipment and gears of all kinds, mathematical 
tables and information on mechanical engineering sub- 
jects. Among the illustrations are reproductions of pho- 
tographs of installations of speed reducers in various in- 
dustries. 


U. T. Hungerford Brass & Copper Co., New York, has 
issued the ninth edition of its catalogue, a book of 64 
pages and cover. All illustrations are in natural brass 
or copper colors, and the cover is in bronze and black. 


teeves Pulley Company, Columbus, Ind., has issued a 
small pocket size catalogue, containing 32 pages and 
paper cover, describing completely the company’s wood 
split pulley clutch, which is a combination of the com- 
pany’s wood split pulley with a clutch mechanism. The 
catalogue includes a price list of parts, a table of ap- 
proximate weights of the clutch, a complete price list and 
other useful information. 


Mueller Steam Specialty Co., Inc., 502 West 126th 
street, New York City, has issued a new catalogue, No. 
22, illustrating and describing its steam, water, air, oil 
and gas specialties, which include pressure reducing 
and regulating valves, strainers, boiler controls, steam 
traps, back pressure and vacuum regulators, 
pressure relief valves and other specialties. 


excess 


Bond Foundry & Machine Company, Manheim, Pa., is 
distributing a new general catalogue, covering the com- 
pany’s complete line of manufacture. The book contains 
156 pages and cover, and lists power transmitting special- 
ties, roller bearings, truck casters, emery wheel stands 
and garage equipment. 


Descriptions, dimensions, prices 
and codes are included. 


Chas. A. Schieren Company, New York, has issued two 
new bulletins. One contains information on the advan- 
tages of the endless belt and how to make a belt endless, 
being illustrated throughout. This also contains a list 
of the tools used in the work of making belts endless. 
The other bulletin is a price list covering the company’s 
products. 

The Swartwout Company, Cleveland, has started pub- 
lication of a house organ under the name, “The Swart- 
wout Salesman.”’” The main object is to furnish an aid 
to those designing and selling ventilation systems. The 


first number features a ventilating installation in a 
large Michigan automobile factory. 
The Wardwell Manufacturing Co., Cleveland, Ohio, 


has issued a new catalogue and price list, covering its 
line of saw sharpening machinery and tools. The cata- 
logue contains 32 pages and cover. 


The Skinner Chuck Company, New Britain, Conn., has 
issued a new bulletin, No. 40-A, describing its line of air 
operated wrenchless chucks, air cylinders and equipment. 
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Doni Buy Sales lilk- Buy VICTOR 


Each week there are more buyers for Victor 
Hack Saw Blades that have in the past 
bought hack saw sales talk. 

Under actual test the Victor blade will prove 
its value by actual cutting efficiency. 

We will be glad to send you free samples of 
our new Special Flexible Blade which has 
Victor cutting qualities combined with amaz- 
ing flexibility. 


Let us send you free samples of this 
W onder Blade. 


VICTOR SAW WORKS, Inc. 
MIDDLETOWN, N. Y. 














WATER GAUGES 


and 
other quality 
Products 


Air Cocks 
Steam Cocks 
Gauge Cocks 

Ball Cocks 

Air Valves 

Etc. 








Write for Catalog 


The McRae & Roberts Co. 
100-146 South Campbell Avenue 
DETROIT, MICHIGAN 























Malleable 
Melting Ladles 


J 4 >» 
“ FS J 
Wade in one single casting, the handle of 


the Emco Malleable Ladle cannot work 
loose from the bowl. 


Cast of the finest malleable, Emco Ladles 
will not break or crack under the wear and 
tear of daily service. Experience has shown 
that they are far superior to wrought iron 


ladles. 


Packed one dozen to a Box. 


The Eberhard Manufacturing Company 


734 Tennyson Road Cleveland, Ohio 








Why Not Sell the Best? 


Your 
Customers 


Want 
This Vise! 





Large users of vises are buying DROPFOS. The 
more they know about the value of drop-forged 
materials the quicker they swing to DROPFO— 
the drop-forged vise. 


Another feature that appeals to vise users is the 
Wedgelock swivel base. Setting the jaws on the 
job with the main handle automatically locks the 
swivel base. Or it can be locked separately if a 
stationary vise is desired. 


These advantages are selling DROPFO vises from 
one end of the country to the other. 


Jobbers are invited to send for prices and terms. 


THE FULTON DROP FORGE COMPANY 
Canal Fulton, Ohio 
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please mention Mitt Supp ies. 
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Wallace’s Demonstration Car 

J. D. Wallace & Co., Chicago, is now operating a dem- 
onstration car. Samples of each of the company’s port- 
able woodworking machines are carried in it. A gen- 
erator supplies 110 volt alternating current with which 
to operate the machines for demonstrations. The car 
will be used in calling on all classes of prospects, wood- 
working plants, carpenters and builders, shipping rooms, 




















The New Wallace Demonstration Car 


schools and general industrial plants where woodwork- 
ing equipment is used. It will also be used in educa- 
tional work among the salesmen of jobbers who sell the 
Wallace line, and to break in new salesmen employed 
by the company. The company plans to eventually have a 
fleet of demonstration cars which will operate in vari- 
ous sections of this country. 
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FOSTER’S NEW CHICAGO PLANT 
Cleveland Manufacturer of Bolts and Nuts Has Undergons Rapid 
Expansion of Production Facilities in Reeent Month: 

The Foster Bolt & Nut Mfg. Company, Cleveland, has 
completed a new factory at 6249 West 65th street, Chi- 
cago, and has equipped it for the production of its lines 
to serve the western customers of the company. The 
site for this new plant was acquired some time ago, and 
building construction has been underway for several 
months. The factory contains approximately 50,000 
square feet of floor space. The building is one-story 
of brick and steel construction and is equipped with the 
most modern machinery for the production of bolts, nuts 
and other allied products. 

According to the announcement of the company, this 
new Chicago plant was built solely because of the large 
increasing western business which the company has built 
up. By the operation of this branch factory, the Cleve- 
land plant is relieved to take care of business around 
Cleveland and in the eastern territory. 
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Vise Company Changed Name 
Effective June Ist, under a recent reorganization, the 
Columbian Hardware Company, Cleveland, Ohio, changed 
its name to The Columbian Vise & Mfg. Company. After 
August Ist, the company’s address will be 9021 Bessemer 
avenue. 
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Costs More 
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The extra cost of Stanley attracts the 
judge of values who realizes that cheap 
products are made solely for buyers who 
cannot discriminate. 


Where a reasonable extra cost means 
double and triple service, good buyers do 
not hesitate. 


FeeePrerrr erty 


APePrPPR Terr ePPEPEROREE 


Hundreds of trials have been run with 
Stanley. Hundreds of factories, shops and 
power rigs are using Stanley and reorder- 
ing Stanley. It’s the belt of belting men. 
A profitable catalog item. Service cooper- 
ation. Investigate. 





Stanley Belting Corporation 
13 N. Jefferson St., 
CHICAGO 
320) Broadway. 
NEW YORK 


124 Adelaide St., W., 
TORONTO, ONT. 
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ee pera re eregrerrer 
peetre? 
peat rt CPST 


od 
gleiesce etal 


Southwark St., 8. 


LONDON, ENG. 
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Why the ATLAS is the Most 
Powerful Car Mover Made 





From a fixed pivotal point at the back ot ¢ 
shoe the initial energy is transmitted to the 
arch lever by linking together of three 
the only way of obtaining compound lev 











The arch lever is so pivoted that th 








es 
SS ~ movement can only be forward, tt 

a _ the power in a forward thrust. No 
DOUBLE SPURS wasted in lifting. 








Bottom view showing how the double spurs are set to agri 
rail where it has not been case hardened by the fric:ion 
wheels. 





We have made it easy for vour salesmen to 
strate the ATLAS CAR MOVER. Give us the number 


of salesmen and let us send you literature. 


demon- 


APPLETON CAR MOVER CO. 


P. O. Box 42 Appleton, Wis. 
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@ What are the sizes, 
regardless of what 
quantities, you want 
shipped TODAY? 

@ Wire them—’phone them—they Il gu off our ware- 
house racks and on the cars in a jiffy. 

@ You can always get them from stock, and for a fair 
price, at “Medart’s.” 

1 MR. SUPPLY DEALER—We have been engaged in the 
Pulley business for 45 years, and we know a great deal more 
about making good pulleys than many other concerns. 

{ OUR POLICY in building Wood Split Pulleys is: Cheap- 
ness is suicidal; products must be the best in their class. We 
wouldn’t think of running the slightest risk of impairing the 
value of our most valued asset—our Good Will. 

Get the “MEDART” WOOD SPLIT PULLEY from stock! 


(Formerly Medart Patent Pulley Co.) 
= Gencral Offices and Works: St. Louis, U. S. A. 
= Office and Warehouse, CINCINNATI 


Offices 
= CHICAGO PHILADELPHIA NEW YORK PITTSBURGH 
= Shafting, Couplings, Collars, Hangers, Bearings, Bearing Supports, 


Friction Clutches, Iron Pulleys, Steel Rim Pulleys, Gearing, Sprock- 
ets, Chain, Rope Sheaves, Rope Drives, Belt Tighteners, etc. 
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BAND INSTRUMENT CO. 
Replaces Glue Pots 


“We have over thirty STA-WARM 
electric glue pots in our case depart- 
ment, which have been in service as 
long as three years. These glue pots 
have given perfect service 
and proven much better and 
stand up better than any 
other electric glue pot we 
have tried. As our other 
glue pots give out we are re- 
placing them with STA- 
WARM equipment.” 


Buescher Band Inst rument 


Co., Elkhart, Indiana 


ta-Warm 


ELECTRIC GLUE POTS 
AND HEATERS 


Will Solve Your Gluing Problems 
Porever 








Write for prices 


STA-WAPBR sexe LDEPITION 


MQ 25 ve. 5. MINNEAPOLIS, MINN. 
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CRESCENT WOOD WORKING 
MACHINES 


are ethicient,practical,simple in adjustments 
and in selecting Crescent your customers 
will get equipment that is designed for en- 
durance and so rigidly constructed as to 
assure them of long continued service. 


Check over your list of Crescent printed 
matter and be prepared to quote on the 
Crescent line at every opportunity. 


THE CRESCENT MACHINE Co. 
96 Columbia Street - Leetonia, Ohio 
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Feeding Starts Instantly 
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Automatic 
Cellar 


Automatic Injectors Pow orl 
Sw 


1 


egin feeding the boilers and will auto 
iticall mtinue to do so until the 
ilves are closed NO ATTENTION 
NECESSARY The desien is right 
pl ed so by OVCT 37 vears of SUCCESS \ 
necessity. for every boiler, Over one 


million have been sold 


Interesting Catalog gives full details. 
Write for vour copy. 


PENBERTHY INJECTOR 
COMPANY 


Established 1886 
Us herever ate 
1262 Holden Ave., Se . Write 


Detroit, Mich. for particulars 





Canadian Plant, 


Windsor, Ont. 
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RUSH WORK ON NEW BUILDING 


Dunean & Goodell Company, Worcester, 


It. Present Quarters Sometime 


Expects to Move From 


This Fall 

Work is being rushed on the construction of the two- 
story stone and brick building, which is to be the head- 
quarters of the Duncan & Goodell Company, Worcester, 
Mass., dealer in hardware, mill supplies and automobile 
supplies. The accompanying illustration is a reproduc- 
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Architect's Drawing of New 


Duncan & Goodell 


Building 


tion of an architect’s drawing, showing the exterior of 
the new supply house as it will look when completed 
and ready for occupancy. The building will have a front- 
age of 150 feet on Commercial street and a similar 
frontage on Mechanic street. When the structure is 
completed, the Duncan & Goodell Company will move 
from its present store at the corner of Pearl and Main 
streets. The removal will probably take place this fall. 
The Duncan & Goodell Company is one of the few mill 


supply houses which can claim to have been in existence 
for over a century. The business was established in 
1825, and incorporated in 1887. 
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Raymond P. 
Hardware 
ot heart 


» 


president of the Van Camp 
Indianapolis, died suddenly 
that city on Sunday, 





Van Camp, 
& Iron Company, 


disease at his home in 


May 30th. He had been at his office on the previous 
day and retired Saturday night apparently in good 
health. Early Sunday morning he was stricken with a 


heart attack, and died a short time afterwards. 

Mr. Van Camp was born March 9, 1874, the 
Cortland Van Camp who founded the Van Camp Hard- 
ware & Iron Company. He attended the Indianapolis 
schools and later entered Exeter academy. He was 
preparing to enter Harvard but the illness of his father 
made a change in plans necessary, and he entered the 
hardware business. Following his father’s death in 
1923, he succeeded to the presidency of the company. 

Mr. Van Camp was a prominent club man and civic 
leader, and an ardent sportsman. He was a member of 
the the American Revolution, United Spanish 
War Veterans, the Columbia Club, Indianapolis Dra- 
matic Club, the board of trade and the chamber of 
commerce and several social and fraternal organiza- 
tions. 


son of 


Sons of 


He is survived by his widow and one daughter, Mrs. 
James McDill Faris: his mother, Mrs. Cortland Van 
Camp; and a sister, Mrs. E. Van Camp Martindale. 
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COCHECO 
LEATHER BELTING 


Always the first choice of engineers 
who know that it pays to buy the 


best 
Cocheco. 


in belting — and 


that is 


I. B. Williams & Sons 


Dover, N. H. 


14-16 N. Franklin St. 
Chicago 


71-73 Murray St. 
New York 


111 Summer St. 
Boston, Mass. 











“FILES THAT CUT” 








Write for story of Delta Files that is 
told in a surprising booklet entitled 


“Files that Cut.” 
to any shop. 


DELTA 


BRIDESBURG 


It is worth money 


FILE WORKS 


q PHILADELPHIA 


2 DELTA Cu 











QUALITY 


PROFIT 


MANUFACTURERS 


Pipe 
Covering 
and 
Insulating 
Cements 
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MID-WEST ASBESTOS PRODUCTS COMPANY 


4341 South Justine st. 


Chicago, Il. 











ECONOMY 
Complete Condensation 


Unit 





Economy Condensation 
Pumps save from 10 to 
25% of the fuel usually 
required in an ordinary steam 
heating system, besides assuring 
a more even temperature. Any 
engineer or ordinary mechanic 
can make the installation from 
our blue prints. These devices 
are automatic, self contained 
and very durable. 20,000 of 
them are at work —some in 
every State. There is a good 
profit for you. Let us send par- 
ticulars. 


Economy Pumping Mach’y 
Company 
142 N. 


Curtis St., Chicago, Ul. 
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The 


SIMONDS 
Planer Saw 





You can make sales of the 
new 


SIMONDS PLANER SAW 


in practically every wood- 
working shop. 


If you have not already received prices and full description 
of this new saw, that looks like the old Novelty or Combina- 


tion Saw but is quite different, write us. 


SIMONDS SAW and STEEL CO. 


Established 1832—FITCHBURG, MASS. 


Boston Chicago New York Detroit Atlanta Memphis 
New Orleans San Francisco Portland, Ore. Seattle 








When writing to Advertisers please mention Mitt Supp ies. 
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SUPPLY SALESMAN Was Founded by Ernest H. Smith in 1922, and Dedicated to the Practical Application of Correct Sales Principles in the 





Listening In on the Selling Game 


Some Instances of “Buck Fever” and a Suggestion on the 
W ay to Overcome the Terror of Seeing Some of 


the Big Prospects for the First Time 


They say that the man on the 
sees a good deal more of 
the game than any of the players. 
Probably that it true. It may also 
be true that one who is involved in 
neither the buying nor in the sell- 
ing end of a transaction may get a 
better idea of the methods used 
than either of the actual parties to 
the transaction. 


sidelines 


There recently came under my 
observation two instances of sales- 
men having “buck fever.”” In one 


case the salesman was a youngster 
getting his first experience. He 
didn’t act as if he had ever ap- 
proached a prospect before, al- 
though I suppose he had. He must 
have made himself almost letter 
perfect on his selling talk, and it 
Was a good thing he had, for when 
le tried to approach the buyer he 
had an attack of what was nothing 


+ 


less than buck fever, or stage fright. 


Buck fever. Nothing else. The 
salesman knew his line, knew what 
it was worth to that buyer, knew 
salesmanship methods well enough 


it he could have once got a toe-hold 

When I think of that kid, I am 
reminded of the story of that great 
French soldier, Marshal Turenne, 
who when someone noticed 
that his legs shook as he mounted 
his horse to go into battle, “They 
would more if they knew 
where I am going to take them to- 
day.” It was that kind of sand that 
this kid salesman had. He eouldn’'t 
think of what he ought to be saying, 
but he blundered ahead with the 
lines he had learned. He kept say- 
ing something, and because he knew 
his piece so well, his tongue did him 
fair service despite the refusal of 
his brain to work. Fortunately he 


said, 


shake 


FRANK FARRINGTON 


Was not up against a hard boiled 
buyer, and with fair treatment he 
gradually won control of his senses 
and he even succeeded in getting a 
little order. It was sheer grit that 
held him to it, and I prophesy suc- 
cess for that young man. You will 
hear of him. 

The other instance was that of a 
salesman who had been selling for 
vears. He had no lack of experience 
of a sort, but he must have been 
calling on small buyers and doing 
business in the main with men of 
little importance. And after years 
of selling to the little men of the 
trade, he came up against a differ- 
ent proposition. A little shift in 
territory sent him into a city where 
he had to call on a big buyer, a 
buyer for a large organization, a 
man whose time was highly valuable 
and who, no matter what his 
friendly attitude, could not waste 


time in needless hospitalities to 
salesmen. 
3v the time this salesman had 


succeeded in getting by the guar- 
dians who protected the buyer, and 
who were a new experience to the 
salesman, he was rather nervous. He 
could scarcely have been more so 
had he been ushered into the pres- 
ence of President Coolidge. He 
realized that his method of approach 
to shop foremen and managers of 
small outfits was not going to get 
him very far in this The 
situation called for something dif- 
ferent, and he could not command it. 
He was afraid to make a start, 
afraid to be himself, afraid to try 
to be what he thought he ought to 
be. He hesitated and hemmed and 
hawed and the buyer, unused to 
salesmen lacking in front, grew im- 


case. 


patient and spoke brusquely and 
the poor salesman managed to make 
an apology and fade out of the pic- 
ture. 

I sympathize with both those 
salesmen. I know how they felt. ! 
have stood before an audience ot 
business men when suddenly 1 
seemed to have nothing to say. I 
could work my tongue, but not my 
brain. Also I have stood in the 
woods and seen the game slip away 
because I couldn’t think to shoot. 
Buck fever. There is only one wa} 
out of such difficulty, and that is to 
keep on meeting such experiences 
until they cease to terrify, and if 
each case is fought out by sticking 
to it until it is overcome to some 
degree, it will bring nearer the day 
of habitual victory. It may not be 
amiss to call attention to the fact 
that preparedness will make it pos- 
sible for a man to stick it out even 
though he does lose his ability io 
think his way through. 

A salesman came into a buyer's 
office recently and sought to interest 
the latter in something new in elec- 
tric drills. The salesman repre- 
sented a good house. I am sure the 
drill he offered was a good one, and 
it must have possessed some real 
advantages. He lacked the technical 
knowledge, however, to explain how 
and why that new drill would do 
better work than older and less ex- 
pensive models. When he told the 
buyer it was a better drill and that 
it would save time and money, the 
buyer began to ask questions. Jt 


did not take two minutes to show 
that the buyer knew more about 
electric drills than did the seller. 


The salesman was sure enough 03 
the value of his drill. I am not at 


eed 
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all certain that the buyer did not 
really think the drill was ali that 
was claimed for it, but no sale re- 


sulted, just because the salesman did 
not know his stuff. He hadn’t studied 
out the technical details. When he 
talked about drills, it might almost 
as well have the author, 
Corra Harris, said once when asked 
to speak upon a given subject “I 
can speak out of the abundance of 
ignorance, 


been as 


my unhampered by ex- 
perience.” 

“Salesman, know thy _ stuff,” 
ought to be a_ good rule, and 


? 
KNOW 
VIEW ct 


and 


the important 
i from the 
the prospective buyer 
A British civilian, who had an 
opportunity to visit France and 
the front during 1916, wrote a let- 
ter to the London Times, as all good 
Britons do, in which he said, among 
other things: “The life of a soldier 
is one of great hardship, not infre- 
quently mixed with moments of real 
danger.””’ A salesman may make 
himself ax ridiculous as that Briton 
if he does not have the buyer’s point 
of view on his various propositions. 


thing is to 
point of 


user. 


Will Rogers says, “Everybody is 
ignorant, only on _ different  subh- 
jects.” and there may be excuse fcr 
a salesman’s ignorance about 
things, but no excuse for ignoran: 
his line will be accepted by 

An explanation of why vou 
know will not be accepted 4s 
an excuse for not knowing. 


some 


about 
buyers. 


+ 


don’t 


A salesman whose methods I had 
an opportunity to observe, surprised 
me by his apparent willingness to 
listen to his prospect, to let him use 
up valuable time in talk. I thought 
to myself that I would like to buy 
from more salesmen of the sort will- 
ing to give me a chance to say some- 
thing, instead of expecting them- 
selves to do all the talking. 

A good actor can get his part over 
as well during the moments when he 
is listening as during the speaking 
of his own lines. A notable exam- 
ple of that was in Frank Bacon’s 
rendition of “Lightnin’” in its run 
of 1290 performances. And “Print- 
Ink” tells the story of 
man who so disgusted a Chinaman 
in Pell street, New York, upon 
whom he called, that after the de- 
parture of the salesman the China- 
man turned to an American ac- 
quaintance and exclaimed, “Oh hell! 
No lissen! No lookee! All talkee!” 

It is only by giving the buyer a 
chance to talk trat his attitude 
be learned and his possible objec- 
understood. The buyer who 
is willing to talk shows an interest 


ers’ a sales- 


can 


tions 
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in the proposition and the more he 
talks, if to the point, the better the 
salesman will understand how to 
handle him. In my own buying ex- 
perience I have found that some 
persistent salesmen whom I could 
not get rid of by anything I could 
say to them, could be compelled to 


leave if I ceased to respond and 
would not talk to them. I think 
silent treatment is the worst treat- 


ment a salesman can receive. 

Speaking about the = saiesman 
knowing his line, there are diiferent 
phases of this matter of being wise, 
and I had them illustrated in con- 
nection with the cases of two inside 
salesmen. I asked one dealer when 
I noticed the absence of a salesman 
I had seen there for a good while, 
“What’s become of Ed?” 

“T had to let Ed go,”’ was the re- 
ply. “He had studied the 
so thoroughly since he’s been here 
that he really knew more about it 


business 


than I did. He was worth more 
than I could pay and could get it 
elsewhere. I hated to see him go.” 

In another house I asked, simi- 


larly, “What’s become of Jake?’ I 


had to let Jake go,” was the reply 
again. “Jake got so he knew more 
about the business than I did. I 


couldn’t tell him anything and I was 
glad to see him leave.” 

Very much the 
both instances, but 
ence in the two men! 


same answer in 
what a differ- 


Sales managers hate to lose good 
men, and unless there is someone 
better to put into the territory, they 
hate to lose men who are just fairly 
good. To hear some salesmen talk, 
one would think the sales manager’s 
chief thought is how to get an ex- 
cuse for firing, that he wants to be 
changing the force all the time. On 
the contrary the turnover of. sales- 
men is a very considerable expense, 
and one to be avoided if possible. It 
is not only the sales manager and 
the house that are adversely affect- 
ed. The salesman himself loses in 


the end by frequent changes. The 
manager of a big retail business 
said the other day: ‘“‘No man can 


hope to make a success of his job 
unless he remains long enough with 
one employer to make himself of 
value to that employer.” 

Every time a salesman changes 
his situation, unless the case is one 
of very obvious promotion and ad- 
vancement, he helps to acquire the 
reputation of being a rover. Rea- 
sons that may seem to the salesman 
to be good and _ sufficient for a 
change do not always accompany 
the reputation he is acquiring. Sales 
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managers hear of him being now 
here, now there, and unless the 
movement is steadily and very ob- 
viously upward, it is detrimental 
and makes employers of traveling 
men hesitate to take on the chap, 
who may leave as soon as he reaches 
a point where he becomes a_ profit- 
able investment for the house. 


Fifth Annual Sales School 

During the course of a year any 
large organization finds it necessary 
to add new men to the sales force. 
These new men, regardless of their 
previous experience or training, 
must be coached in company policies 
and standards of practice. They 
must be educated as to machinery 
design and construction before suc- 
cess as a salesman can be expected 
from any one of them. 

Realizing that this education and 
training is most expensive and that 
at best it can be accomplished only 
over quite a period of time, the 
Link-Belt Company of Chicago, 
Indianapolis and Philadelphia, has 
adopted the policy of holding annual 
sales schools. The most recent of 
these schools held at the Link-Belt, 
Indianapolis plants, May 11th to 
14th, inclusive, attended by 30 
salesmen from the company’s widely 
located offices, was addressed by 
George P. Torrence, general man- 
ager of the Ewart and Dodge plants; 
James S. Watson, manager of the 
Dodge works, and many others, in- 
cluding foundry heads, shop man- 
agers and metallurgical specialists. 

Not only does this type of “school” 
permit the salesmen to inspect the 
plants, but it also serves many other 
important functions. The “school” 
offers, in addition, an opportunity 
for the interchange of ideas among 
the men themselves, coming as they 
do from such widely separated 
points; and makes for better feel- 
ing, real fraternity, and a dissem- 
ination of valuable informa- 
tion. 

George P. Torrence said, with 
regard to this school: ‘‘The sales- 
men are inspired and benefited by 
their four-day association with the 
factory and home-office men; and 
the increased volume of sales result- 
ing from the men who have attended 
our schools, has shown us conclu- 
sively that the sales school is a 
paying investment from a dollars 
and cents standpoint. And aside 
fram this there is the intangible, 
yet direct value obtained through the 
broader understanding and_ the 
clearer perspective naturally derived 
from such a gathering.” 


sales 
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Who Owns the Price-Cut Dog? 


True Story of a Clergyman and a Lady, With a Little 


Moral for the Mill Supply Salesman 


A certain clergyman, it really mat- 
ters little what his denomination 
may be, recently was invited to call 
at the home of one of the most prom- 
inent members of his flock. Now 
there is nothing unusual about such 
an invitation, nor about the accept- 
ance of such an invitation. There 
was, however, something rather un- 
usual in the arrival of the clergyman 
into the reception room of his host’s 
mansion. This rather unusual some- 
thing was none other than a small 
representative of the canine family, 
a dog that might have passed for one 
of that variety that so many of the 
so-called society women carry around 
with them much in the same manner 
as though the hounds were members 
of the grand and glorious human 
race. 

Now it so happened that as the 
lady of the house, the charming dow- 
ager who was to be hostess for the 
clergyman upon this occasion, greet- 
ed her distinguished guest, little 
doggie snipped and snarled and cut 
across the lady’s path with a sudden 
furor that caused her to give a gasp 
ot astonishment, and almost ruined 
her little speech of welcome. 

As the dog scurried down the hall, 
the clergyman could not refrain from 
exhibiting his embarrassment, but 
his hostess recovering her usual 
poise remarked: “Oh, doggie is just 
a little playful.” In the half 
hour that preceded dinner, the con- 
versation between the clergyman and 
his hostess was interrupted time and 
time again by the dog, but each time 
the lady of the house carried off the 
situation by the assurance that “the 
cute little thing is just too playful 
for words, but he’s such a little 
dear,”’ and words to that effect. 

As the dinner was announced and 
the hostess led her guest into the 
dining room, doggie, too, decided 
that he was not to be let out of the 
party and proceeded to follow along. 
The clergyman, by this time in a 
rather nervous condition as a result 
of the necessity of controlling a 
mighty desire to show the “bow- 
wow” the air, attempted to halt the 
progress of the dog towards the din- 
ing room. His footwork was not so 
fast as that of the dog, who was first 
to arrive at the center of the dining 
room, 


The first course was served while 
the hostess rattled on about the plans 
for a coming church bazaar. Evi- 
dently doggie was interested in the 
details of the event, because through 
the entire course he made himself 
comfortable on the large oriental rug 
just beneath the dining room table. 

By the time the meat course was 
being served, renewed interest in 
everything was suddenly aroused in 
the pup, for with a vigorous barking 
he stood on his hind legs and 
snapped at the table cloth. Sud- 
denly with a viciousness that no 
properly trained house-dog would 
display, he engaged his teeth in the 
table-cloth, with a pull that almost 
upset the dishes on the table. This 
was more than the guest of honor 
could stand, and as he none_ too 
gently brushed the dog away, he re- 
marked: “That pup is certainly 
proving himself a little nuisance to- 
day. With your permission I shall 
have him removed from the dining 
room.” 

“Oh, really, he doesn’t bother me 
a bit. You know the little dear is 
just playful. He cannot help express- 
ing his joyful feelings. After all, 
doggies must have their fun.” 

Just at the conclusion of the meal, 
doggie “playfully” plunged his teeth 
into a small but very expensive 
oriental rug which lay beneath a tea- 
cart in a corner of the dining room. 
As he tugged at the rug, the tea- 
cart got into motion, and the more 
the dog pulled, the more the tea-cart 
rolled, until suddenly it crashed 
against the door leading from the 
butler’s pantry just as the maid was 
passing through with the dessert. 
With a crash and a bang, the door 
struck the maid, who in her excite- 
ment dropped the tray containing 
the ices, adding the last touch to a 
meal that was anything but peace- 
ful. 

At the conclusion of the dinner, 
after new portions of dessert had 
been served, the clergyman prepared 
to take his leave. After the usual 
assurances of having had a very en- 
jovable dinner, and of being most 
appreciative of the hospitality ex- 
tended to him, he started out the 
door, closing it gently behind him. 

Almost out of breath, the hostess 
hastened to the door, opened it and 


almost shouted: “Oh, aren’t you go- 
ing to wait for your doggie? You 
surely wouldn’t forget the dear little 
fellow. He is so playful. I just 
know you would miss him.” 

“Why, my dear Mrs. Tyler, that 
isn’t my dog. Isn’t it vours? In- 
deed, I am astonished. I most cer- 
tainly thought ‘i 

Just then the “uninvited guest,” 
his tail between his hind legs, ran 
pell-mell down the hall, nearly upset 
the lady of the house and made the 
front steps with a bound, yelping as 
though in great pain. The clergy- 
man, with a broad smile on his face, 
tipped his hat and with a last good- 
bye to his hostess, started for home. 
The hostess, literally slamming the 
front door, collapsed into the nearest 
arm-chair. In the kitchen the maid 
hummed merrily as she hung the 
broom back of the kitchen door, 
thinking the while, “It may be the 
minister’s dog, but I preached a ser- 
mon to him.” 


The above story is based on an ac- 
tual happening in a large American 
city. Mill supply salesmen and oth- 
ers may say: “It’s a good story, but 
what in the wide world has the un- 
invited dog to do with the mill supply 
business, and particularly the selling 
end?” They may be right. Maybe 
it hasn’t anything to do with selling, 
but it is possible by paraphrasing 
the story to draw a moral that may 
be applicable to the mill supply sales- 
men. 

We have all seen mill supply sales- 
men who, seeing the “cut-price dog” 
running around loose, upsetting the 
market, embarrassing themselves 
and all others in the same business, 
sit idly by while the “hound” does 
his damage, tearing up the profits, 
ruining the disposition of all who 
come into contact with him and gen- 
erally making himself obnoxious. 

“Tt’s the other fellow’s dog.”’ each 
salesman thinks, and then he does a 
little more thinking, as for example, 
“that guy ought to be killed for hav- 
ing such a dirty dog.” 

Meantime, the other salesman is 
thinking just the same thing, and 
each is afraid of the consequences of 
doing anything about the antics of 
the animal, with the result that the 
destruction continues. And, the de- 


eee St 





July, 1920 


ScekenAcineesnee ane 











Gta only~difference ~be- 
tween! ati’. Empire. New. 
Processbolt_and-4-hardened 
and: ground-pauge-is that’ the’ 
bolt-is madeit-a féw-seconds, 


and the gauge tna number of 
hours,<There 4s hoy difference 


in- fit. 


fs is Bow the thread 


ofan E MPIRE neu 
retest Lote aks on the 


RUSSELL, BURDSALL & WARD 
® BOLT & NUT COMPANY ® 


PORT CHESTER.N-Y. 
Branch Office; Branch Offices Branch Strimple & Gillette Pata SC Rae. 
Straus Batlding Gerleral Motors Bidg 169 Jackson Street 5% 168 Eleventh Street 
CHICAGO DETROIT ROCK FALLS, Ills. SEATTLE SAN FRANCISCO 


'CMaRELS OF BOIS NEIL BRE ADEN BAe LES, A 











When writing to Advertisers please mention Mitt Suppties 











*) 





July, 1926 


“The Mill Supply Salesman’”’ Section 





struction will continue until some- 
body discovers that the “cut-price 
dog” is really nobody’s dog, but a 
stray alley runner who has sneaked 
into the business banquet. It’s really 
too bad that somebody, like the maid 


in the hostess’ home, does not have 
a good broom handy to clean up on 
the “cur” whom nobody wants. 
Moral: “Don’t think evil of the 
other salesman until you find out 
which dog the tail is wagging.” 


Jenkins Bros. Convention 


Salesmen and Representatives Mixed Business and Pleasure 


During Four Days’ Celebration of Company’ s 


Sixty-Second Anniversary 


Jenkins Bros., 


facturer of 
rubber 


New York, manu- 
valves and mechanical 
goods, celebrated its sixty- 
second year in business with a gath- 
ering of its salesmen and representa- 
tives at the home offices on Monday, 
Tuesday, Wednesday and Thursday, 
June 7 to 10, inclusive. 

The convention had all the aspects 
of an international event, as there 
were in attendance not only the 
United States salesmen of the com- 


son, James Christie, Jr., C. P. Crow- 
ley, W. L. Conrad, George D. David- 
son, M. J. Driscoll, James L. Dunn, 
W. T. Easley, Peter Engel, Alfred 
Engle, F. C. Ernst, C. B. Evers, 
Sterling R. Funk, G. W. L. Gardner, 
F. W. Gaver, J. J. Hintz, J. E. Hodg- 
kins, Joseph Hughes, C. J. Jackson, 
H. W. Jackson, F. G. Jolley, E. M. 


Keating, A. V. Kennedy, L. H. Kess- 
Ketcham, T. A. 
King, J. A. 


len, Cn. . dE 
J. We 


Kiernan, 


LaDue, W. H. 





' ] 
Snapshot 


of Group of Jenkins Salesmen Taken During Visit to 


thre Company's 


Bi id ge port Factories 


pany, but also representatives from 
Canada, England, Cuba and Mexico. 

The program included meetings at 
the executive offices, trips through 
the bronze and iron valve factories 
of the company at Bridgeport, Conn., 
and the Jenkins Bros. rubber divi- 
sion plant at Elizabeth, N. J., and a 
banquet on the evening of June 9th. 

The banquet was staged at the 
Hote! Biltmore, New York, with 
Farnham Yardley, president of the 
company as toastmaster. There were 
present over a 100, including the fol- 


lowing members of the Jenkins 
Bros. organization: 
J. G. Abberton, C. C. Anderson, 


John Anderson, W. J. Arnold, W. O. 


Baker, H. J. Barnsley, C. V. Barring- 
ton, C. H. Beckman, A. C. D. Ben- 
nett, Edward S. Bolin, A. Eugene 


Brady, H. L. Browne, Jr., C. W. Carl- 


LaForce, Samuel Laird, A. C 
ton, W. G. LeCompte, B. J. Lee, 
G. H. Logan, Jose J. Lopez, W. E. 
Lueders, R. J. Macourek, C. W. 
Martin, J. M. Martin, Michael Meier, 
W. L. Miller, L. V. McCune, J. C. 
McHugh, Joe McKenna, H. B. Me- 
Lelland, B. J. Neely, C. M. Neely, 
M. D. Neely, C. B. Ohlsen, R. B. Os- 
good, W. R. Parks, Jesus Rabasa, 
A. D. Reiff, H. C. Rinehimer, George 
Royal, W. Byron Rufe, W. J. 
Schmidt, H. F. Schuh, J. Schultz. 
L. H. Serre, C. H. Seymore, W. F. 
Sheppard, J. J. Simpson, A. C. 
Smith, C. L. Stallings, A. G. Stewart, 
J. D. Stiles, H. EB. Stone, H. W. 
Stouffer, F. T. Swain, W. A. Swain, 
H. A. Tait, A.M. Tracy,:O. Le Treat; 
W. A. Tucker, W. H. Utz, Walter 
Van Riper, G. E. Walton, A. D. 
Weber, J. R. White, Charles Wick, 
O. G. Willey, B. R. Wofford, R. D. 


. Langs- 


Wright, C. B. Yardley and Farnham 
Yardley. 

Since 1914 a banner has_ been 
awarded annually to the branch store 
of the Jenkins organization which 
shows the largest increase in sales 
over the previous year. The 1925 
award was won by Boston. In the 
12 years since this award was first 
offered, New York has won the ban- 
ner six times, Boston three, Phila- 
delphia twice and Chicago once. 


A Real Aid To Sales 

An editorial which appeared in a 
recent issue of a publication devoted 
to the purchasing agents of the 
United States, commented at length 
on a sign which hangs in the wait- 
ing room of the purchasing offices 
of a prominent oil company in Texas. 
This sign reads: 

NOTICE TO CALLERS 
The better you are informed on 
the subject you propose to discuss, 
the more time we will be willing to 
give you. 

The following paragraph 
the editorial is very pertinent: 
“There is a sermon in this notice. 
The tendency of some business 
houses is to require their salesmen 
to solict business and acquire ex- 
perience at the same time. This is 
unfair to the salesman and to the 
buyers on whom he calls. The sales- 
man in the course of an interview is 
asked for information that he cannot 
furnish. He is obliged to confess 
that he must refer the question back 
to his house. Such an admission is 
demoralizing to the salesman’s self- 
confidence, since it establishes him as 
a mere ‘order taker.” The buyer 
is apt to resent the waste of his time 
by an unqualified salesman and to 
conceive a impression of a 
house that entrusts its sales to men 
who have no real knowledge of the 

goods they offer.” 

This knowledge of one’s lines, par- 
ticularly in a field which is so com- 
plicated as is the mill supply busi- 
ness, is of prime importance to a 
salesman. In fact, one mill supply 
salesman, who has been successfully 
selling for more than 20 years, looks 
upon it as the greatest for 
a salesman. He recently stated in 
answer to an inquiry relative to his 
own experiences: 

“T have always made it a point to 
know my stock, not merely that it is 
listed in our catalogues, but what 
its salient features are that makes it 
worth consideration on the part of 
my customers. This is a real aid to. 


from 


poor 


asset 


sales.” 





July, 1926 











% 2 
x SEE ? 
NX \ \ THE ¢ 
~ wen t/, == 





TRape 


Why Bearing Metal 
Needs a Flux 


To allow melted metal to oxidize rapidly is to allow 
it to form hard spots and blow holes. In pouring 
babbitt metal the antimony has a tendency to 
separate and form hard spots in the bearing, which 
in time will score the shaft. 


Here is the evidence Monarch Ball Metal 
May we submit it? js the only bearing metal that is made with its own 


flux, just the right amount being placed in the center 
The Ladew Proof Book submits the best possible evi- <n ee Se eer ee 
dence of the quality of Ladew Belting—brief stories hardens. 
and actual pictures of Ladew Belts in active service. 
You'll probably find in the Proof Book the way to 
settle for all time some serious belting question that 
troubles you. 


Just send us your name and address. 












































Many Mill Supply Houses 


have sold Monarch Ball Metal for over 25 years— 
proof that their customers appreciate its uniform 


quality and reliability. Our selling policy makes a 
: ’ t Be Ball Metal agency an asset to any supply house. 
EDW. R. CO., INC, Ask for details. 


BELTING AND OTHER LEATHER PRODUCTS 
Since 1835 MONARCH METAL CO. 
119 South Lincoln St. Chicago, Ill. 


29 Murray Street. New York City 























Good Profit in 


Copper, Brass and Bronze Goods 
No Stock to Carry « 





During our 42 years of coppersmithing 
we have made a great variety of copper, 
brass and bronze equipment for indus- 
trial plants. For some of the items 
there is such a steady demand that we 
have specialized on them—floats, coils, 
expansion joints, bearing metal, etc. 


JOINED ONCE 


for the life of the belt 





Crescent Belt Fasteners make a 
permanent joining which will “stay 
put” for the life of the belt. No 
holes are punched in the belt. The 
prongs of Crescent Rivets find 
their way through the belt without 
cutting or injuring the power-car- 
rying lengthwise fibres. The belt 
ends are forced tightly together 


Numerous orders for these products 
come through supply houses and there 
is no reason why more distributors 
should not profit by selling them. The 
reason you do not now is that you do 
not mention them in your catalog and 
your customers are obliged to seek 
their own sources of supply and per- 
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haps take goods not of the best quality. 


and compressed which eliminates 
— raveling and fraying. No parts 











—— , - fe subject to wear. Write for the 
e wil co-operate with your printer = ® 

or catalog maker to show such lines as Catalogue Story of Proper Belt Joining. 

*U ith pee we consider suitable in your next a . . aati 
inten. | Mar catalog. Not much space will be CRESCENT BELT FASTENER CO. 
Bronz Bearing needed to tell your trade that you can 247 Park Ave., New York, N. Y. 
Metal is a pro- supply promptly copper, brass and 

fitable to bronze goods of the highest quality 

stock. Ask for direct from a centrally located manu- 

stock card, facturer. Our engineering department 


is ready to serve when technical advice 


is needed. \ \ A 
+ 0 2*Bs 
pes 


crincrssna enone Neue, CRESCENT 
ARTHUR HARRIS & CO. wee «€=6 BELT FASTENERS 


Enyineers, Coppersmiths, Brass and Bronze Founders and Finishers i 


210-218 North Curtis Street, Chicago, Ill. 
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Personals 








\W. Koy Moore is now sales manager 


Spencer Company, H: 


of 
artford, Conn., manufacturer of drop 


The Billings & 


forged tools, having been appointed to succeed J. H. Dowd, 
to become associated with the Eastern 
Boston, as sales manager. Mr. Moore 


who resigned recently 
Advertising Company, 





has been with the Billings & Spencer o1 
past 10 years. He worked in the company’ 
partment for one year, then served for seven 
ant purchasing agent and two years as 
Another recent change 

ix the return to the con 

the wa as the works manager and who 
company for 18 years 


manage 
Howard Coonley, p 
returned the latter pat 
George Puchta, pres 
pany, Cincinnati, was 
lent of 





ie Commercia 


Arthur E. Thornton, 


Chuck Company, New 
assistant secretary of 


H. FE. Thayer, sales 


this year at Narragan 


R. J. Oetjen, who hz 


W. Row Moore 





ganization for the 


accounting ce 


years as assist- 


purchasing agent. 
the Billings & Spencer organization 


npany of W. R. Tomlinson, who before 
: 
1 


1 
nat 


1 been with the 


He is now vice-president and works 


resident of the Walworth Company, 


t of May from a tr 


ident of the Queen 


recently honored by 


1 Club. 


ip 
| 


C 


to Europe. 


ity Supply Com- 


election as presi- 


production manager of The Skinner 


Britain, Conn., was recently appointed 


the company. 


manager, The Charles Parker Com- 
pany, Meriden, Conn., has been spending part of his vacation 


sett Pier, R. 1. 


is been associated 


Screw Corporation, Chicago, has joined 


ance Company, that cit 


with the Economy 
the 


Do-All Appli- 


y, in the capacity of general manager. 


Charles L. Baer, who has been with the Connellsville Mfg. 
& Mine Supply Co., Connellsville, Pa., for the past quarter 





of a century, has been elected general manager of the com- 
pany. He succeeds the late ID). F. Lepley 

R. F. Shaw, western Michigan representative of the Kear- 
ney & Crecker Corporation, Milwaukee, has been transferred 
to the company’s Chicago office, and will have charge of sales 
in portion of the city of Chicago and northern Illinois, in 
addition to his former territory. 

H. T. Hallowell, president of the Standard Pressed Steel 
Company, Jenkintown, Pa., stopped off in Cleveland to attend 
the meeting of the transmission manufacturers on Friday, 
June 11th, while he and his family were on a motor trip 
to Niagara Falls and other points of interest. He planned 
to return home by a mountain route. 

Walter Bauer, president of the Pyrene Manufacturing 
Company, Newark, N. J., planned to sail from New York on 
July 1st for a business trip to Germany. It is reported that 
the purpose of the visit is to confer with executives of a 
large German manufacturer of fire extinguishers relative 
to an agreement regarding trade fields. 

G. H. Babcock, of Monarch Metal Co., Chicago, returned 
to the home office after an extended trip through Louisiana, 
Texas, Arizona, Mexico, California, Oregon and Washington. 
Dealers visited during the trip reported a large increase in 
business in recent months. Mr. Babcock states that many 
eastern manufacturers are establishing factories on the west 
coast to supply the demand for their products sold there and 
for export from Pacific ports. 

Glen Treslar has recently been transferred from the man- 
agership of the Buffalo office of The Van 
Dorn Electric Tool Company, to assume a 
similar position in the company’s Chicago 
office. He has been with the Van Dorn or- 
ganization for many years, and the transfer 
to the important Chicago territory is a pro- 
motion in recognition of his successful 
work in the Buffalo territory. 

Francis T. West, who has been the west- 
ern manager of The Watson-Stillman Co., 
} York, and who made his headquarters 
in Chicago for the past 25 or has re- 


"7 mn , 
Glen Treslar 


tired. He has been succeeded by J. F. Coyne, who will have 
his offices at 549 West Washington boulevard, Chi ago, and 
who will be assisted by James T. Lee and John O. Clark in 
the sale of the company’s line of hydraulic machinery and 
accessories. 





James Biggs, one of the most prominent men in southern 
mill supply circles, who has been vice-president of the Hard- 
wicke-Etter Company, Sherman, Texas, has disposed of his 
interest in the latter company. A report to this effect was 
current during the recent St. Louis convention of the South- 
ern Supply and Machinery Dealers’ Association, and since 
the convention Mr. Biggs has given MILL SUPPLIES a confir- 
mation of the report, and states that he has no plans made 
for the immediate future. For many years Mr. Biggs has 
been an ardent supporter of associational activities, and 
three years ago was president of the Southern Supply and 
Machinery Dealers’ Association. 

Dixon C. Williams, president of the Chicago Nipple Manu- 
facturing Company, Chicago, was signally honored on June 
2nd, when Cumberland University, Lebanon, Tenn., conferred 
upon him the degree of doctor of law. At the same exercises 
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AMERICAN SWISS 


The File of Precision, manufactured to a guage and with 
quality first requisite. Used by manufacturers of quality 
products, tool and die makers, instrument manufacturers, 
machinists. jewelers, and other skilled workers. 


Booklet with list of distributors and other interesting data sent 
upon request. Sold by the foremost dealers. 


American Swiss File & Tool Co. 


410-416 Trumbull St., Elizabeth, N. J. 


Chicago Warehouse: 345 W. Austin Ave. 
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Victor Balata 


Belt 


Ampere 
CANVAS STITCHED 
BELTING 
Sold Extensively by 
Mill Supply Houses 





Ask for Prices 


Victor Balata & Textile Belting Co. 
Main Sales Office, 38 Murray St., New York 


Factories: Easton, Pa. 








Purchasing Agents Mills and Mines— 
An Opportunity to Increase Your Sales 


Have You Thought of Foster as a 
Source of Supply? 


Rails—New or Relaying 
New Bolts, Spikes, Frogs, Switches 
Complete Line of Track Accessories 
Every Description. Prompt Shipments 


With Foster’s Unconditional Guarantee as 
Send us your inquiries—Glad to quote you prices. “1 Ton or 1,000” 


I LBFOSTERCO- 


PITTSBURGH PA. - NEW YORK CITY 













Main Offices: 


s 154 Nassau St. 
Pittsburgh, Pa. 


New York City 











CUSHMAN LATHE CHUCKS 


“There is somuch to tell about our— 
ucks as we build them to-day 
that in noless space than that“ 
of our Latest Catalog can we 
even approach doing jus, 
tice to them. 
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GLASS CUTTERS 


“The Toots in the Pui Bor” 





AMERICAN SAW & MFG. CO. SPRINGFIELD, MASS. 
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The only com- 
plete bibb 
small 


and 
valve Re- 
seater. 





W rite for 
proposition 





M. B. SKINNER CO., 562 Washington St., Chicago 








‘MOTOR PULLEYS 


PAPER AND IRON 


Prompt shipments are made 
from our large stock of Paper 
and Iron Motor Pulleys, Flex- i| 
ible Motor Couplings and Ad- 
justable Motor Rails. Let us 
fill your motor requirements. 


| TELEPHONES 
) “iow: ‘BIRKLES INESWORKS 
| 7053 ee NOT INC S— eee 
7054 


456 N. Union Ave., Chicago 

















“BROWNIE” 


Made Right — Priced Right 


CLAMPS 


Tough malleable iron with steel 
screws. Furnished either plain or 
nickel plated. 


TURNBUCKLES 


Strong and durable. Furnished 
either plain or galvanized. 









BROWNIEDNS'S) 





Ask your jobber or 
write us for a catalog. 


BROWNIE MFG. 
Co., INC. 


Fort Wayne, Ind. Or 
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a similar degree was conferred upon Judge Cordell Hull, 
a prominent alumnus of the university, and upon Judge 
J. T. Blair of Mississippi. Mr. Williams delivered the com- 
mencement address before 205 graduates of the university. 
In it he pointed out that the paramount issue in America 
today is to preserve the ideals that had actuated the early 
American citizens. He urged support of the constitution 
to the limit. Some check, he believes, should be put on the 
mad course now being pursued by American young people. 
Lebanon, the home of Cumberland University, is Mr. Wil- 
liams’ home town. 
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Factory Additions 








The Lone Star Gas Co., Dallas, Texas, will build a new 
pipe line at an estimated cost of $1,500,000. 

The Royal Typewriter Co., Hartford, Conn., will build a 
factory addition at an estimated cost of $150,000. 

The Josam Mfg. Co., Michigan City, Ind., is building a 
foundry addition at an estimated cost of $55,000. 

The Watervliet Paper Co., Watervliet, Mich., will build an 
addition to its mill at an estimated cost of $60,000. 

The E. J. Lebo Co., Tiptonville, Tenn., will rebuild its 
cottonseed oil mill at an estimated cost of $120,000. 

The board of education of Memphis, Tenn., plans to build 
a mechanical shop at an estimated cost of $50,000. 

The Crosley Radio Corporation, Cincinnati, is building a 
factory addition at an estimated cost of $250,000. 

The Citizens’ Oil Mill, Anderson, S 


Ny 


. C., is considering plans 
for building additions at an estimated cost of $60,000. 

The Southern Furniture Co., Burlington, N. C., plans to 
build a new factory at an estimated cost of $200,000. 

The Electric Co., Philadelphia, will build addi- 
tions to its plant at an estimated cost of $1,550,000. 

The James H. Boye Mfg. Co., 412 Orleans street, Chicago, 
will build a new plant at an estimated cost of $80,000. 


General 


The Westinghouse Electric & Mfg. Co., Sharon, Pa., is 
building an additicn at an estimated cost of $300,000. 

The Quincy Cold Storage Warehouse Co., Boston, plans to 
build a new power house at an estimated cost of $1,000,000. 

The Bolene Refining Co., Enid, Okla., is building exten- 
sions to its local oil refinery at an estimated cost of $850,000. 

The Minot Oil & Refining Co., Minot, N. I)., is said to be 
planning to build a refinery at an estimated cost of $110,000. 

The Remy Electric Co., Anderson, Ind., plans to build an 
addition to its factory group at an estimated cost of $150,000. 

The American 

planning to 
S50,000, 

The Estes Lumber Co., 
mingham, Ala., will 
$200,000. 


Brown-Boveri 
build an 


Electric Co., Camden, N. J., 


addition at an estimated cost of 


2600 Twenty-eighth avenue, Bir- 


build a mill at an estimated cost of 


The Texas Co., 17 Battery place, New York, will build a 


new oil refinery at Craig, Colo., at an estimated cost of 
$500,000. 

The Hood Rubber Co., Watertown, Mass., will build a 
power house addition to its plant at an estimated cost of 
$300,000. 

The General Motors Corporation, Detroit, plans to build 
ulditions to its Pontiae division at an estimated cost of 


$4,000,000. 

The Universal 
a new factory at 
yf SH5O000, 

The Name Plate & Mfg. Co., 
Chicago, will build a factory 
of $50,000. 

The Fertilizer Co., Stock Exchange 
Baltimore, will rebuild the portion of its plant at Canton 


Joint Co., Plainfield, N. J., 
Flemington, N. J., at an 


plans to build 
estimated cost 
Crowe 1749 
addition at an 


Grace street, 


estimated cost 


Summers 


building, 


which was recently destroyed by fire, the estimated cost being 
+300,000, 

The Symonds Clamp & Mfg. Co., 4249 Diversey boulevard, 
Chicago, will build a factory addition at an estimated cost 
of $40,000. 

The Maryland Meter Works, Inc., 309 East Saratoga street, 
Baltimore, will build a factory addition at an estimated cost 
of $250,000. 

The Chicago Steel Tank Co., Cicero, Ill., plans to build 
a two-story factory at Clearing, Ill., at an estimated cost 
of $175,000. 

The Westinghouse Electric & Mfg. Co., East Pittsburgh, 
will build a factory branch at Detroit at an estimated cost 
of $450,000. 

The Florida Power & Light Co., Miami, Fla., has plans 
for an expansion program which, it is reported, will cost 
$50,000,000. 

The Grays Harbor Railway & Light Co., Aberdeen, Wash., 
will build hydro-electric power plants at an estimated cost 
of $12,000,000. 

The Lincoln Chair Co., Thirteenth and Hutchins streets, 
Columbus, Ind., will build a factory addition at an estimated 
cost of $60,000. 

The Dallas Power & Light Co., Dallas, Texas, will build 
an addition to its steam-operated power plant at an estimated 
cost of $600,000. 

The American Oil Pump & Tank Co., Cincinnati, is plan- 
ning for the construction of a new factory at an estimated 
cost of $50,000. 

The Foote-Reynolds Co., Grand Rapids, Mich., manufac- 
turer of furniture, is building a factory addition at an esti- 
mated cost of $50,000. 

The Pheoll Mfg. Co., Chicago, manufacturer of nuts, 
rivets and screws, will build a factory addition at an es- 
timated cost of $100,000. 

The Edward G. Budd Mfg. Co., Philadelphia, manufac- 
turer of steel bodies, plans to build an addition at an 
estimated cost of $75,000. 

The Juliette Milling Co., Juliette, Ga., may rebuild the 
portion of its mill which was destroyed by fire recently with 
loss estimated at $150,000. 

The Gardner Governor Co., Quincy, Ill., will build a fac- 
tory addition to contain approximately 25,000 square feet and 
to cost approximately $65,000. 

The New York, Chicago & St. Louis 
will rebuild its locomotive repair shops at 
at an estimated cost of $90,000. 


tailroad Co., Toledo, 
Frankfort, Ind., 


The Atlantic Coast Line Railway Co., Wilmington, N. C. 
will expand and improve its properties at an estimated cost 
of $5,500,000, according to reports. 

The Chicago & Eastern Illinois Railroad Co. plans to build 
a machine shop and locomotive round house at 
Ind., at an estimated cost of $500,000. 


Evansville, 


John M. Driver Co., 1644 North Fifty-fifth street, Phila- 
delphia, will build a two-story addition to its paper products 
factory at an estimated cost of $90,000. 

Wolverine Tube Company, Detroit, manufacturer of metal 
tubing, will start at 
factory 


once the erection of an addition to its 
at an estimated cost of $60,000. 

The Commonwealth Edison Company, Chicago, will build 
the second unit of its electric generating plant on Crawford 
street at an estimated cost of $1,750,000. 

The Boyertown Burial Casket Co., Boyertown, Pa., will 
rebuild the portion of its plant which was destroyed by fire 
recently with loss estimated at $500,000. 

The Atwater Kent Mfg. Co., Philadelphia, radio manu- 
facturer, is reported to be planning to build an additi 
unit at its plant at an estimated cost of $550,000. 

The Houston Gulf Gas Co., Houston, Texas, plans to build 


additions to its pipe lines and to make other improvements 
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ALWAYS A SOUND INVESTMENT Built for the Work! 


Production is faster—the work is done better—and your men are 
more contented if their tools are always keen and sharp. High quality 
work is impossible with dull tools. The 














14” Size ie ° 
BODINE TOOL GRINDER $28.00 The Cincinnais 
Portable—Electric 14” Size 


soon pays for itself by increasing 
the amount of work each man can 
do, thereby lowering labor costs 
and saving time. 
The Bodine is made in % H.P. 
and % H.P. Equipped with ball 
a bearings, heavy wheel guards, ad- 
justable tool rests, extra thick rubber covered cord. The Bodine is 
never an expense—always a saving. The price is reasonable. commana 


$58.00 


; 
} 
i 
line of portable electric i 
drills, grinders and buffers | 
is complete, including all | 
types, sizes and prices for i 
every purpose. 





Write for complete catalog 


and Jobbers’ proposition. 
We will be glad to send you full particulars on request. 


THE BODINE ELECTRIC CO. The Cincinnati Electrical Tool Company 
2256 West Ohio St. Chicago, Ill. 1525 Freeman Avenue Cincinnati, Ohio 


Flexible Shaft 
Grinding, 
Polishing and 


Type M2 1-10 H. P. Motor 


They’re already sold on 
MASON REGULATORS 


Engineers and plant superintendents 
long experience that 














Regulators are un- . 
lependability and ac- Buffing Machine 
racy of performance. Let us send is a Mighty 


u Catalog 62 with its interesting 


Handy Tool 
When once installed it 
becomes the most pop- 
ular machine in the shop. 

Several sizes 

1-10 to 2 HP 
Catalog Upon Request 

Manufactured by 
N. A. Strand & Co. 


5001-09 No. Lincoln St. 
Chicago, Hl. 





MASON REGULATOR CO. 


oston, Mass 


THE CORRECT | 
iiadin aaa Minti Blakeslee ats Jet Paw 


APPLICATION—Not intended for boiler 
feeding but for moving liquids from one level 
to another. For shallow mines, quarries, 
tanneries, coffer-dams, excavations, cellar 
drainers, etc. 

We make a Jet Pump for any purpose and 
of any metal. 
DISTRIBUTION—Widely sold by steam and 
mill supply houses. Shown in almost all 
jobbers’ catalogs. Has been the standard of 
its class with users since 1864. 


Send for New Price List No. 7. 


Blakeslee Manufacturing Co. 
10 Q Street Duquoin, Tl. 


MARATHON ELECTRIC 
MFG. CO. 
50 Island St., Wausau, Wis. 





Factory Maintenance with PIONEER“ DRII I 
& 

Stow Flexible Shafts seis S 
Light weight, yet sturdy. Heat 
treated alloy steel gears. Every 
tool inspected and tested. New 
type of ventilating fan. Rugged 
motors. Fool proof switch. 
Pressure in direct line with 
spindle, avoiding bit breakage. 
Universal motors. Single speed 
and two-speed. 














ones —" . The PIONEER Line includes 
Drilling—Grinding—Buffing and Wire Brush } heavy duty and Garage Special 
All Sizes—Motor and Belt Drive drills, center, surface and floor 


grinders. Send for catalog and 


STOW MANUFACTURING CO., INC. eee 


4 Louisville Electric Mfg. Co. Be! ved, but cost 
Binghamton, N. Y. 


seek F no more than 1e plain bearing 
louisville, Kentucky tools now on the market. 






Bearing 





ro 











When writing to Advertisers please mention Mitt Supprres 
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in its properties, using a portion of a $1,000,000 stock issue 
for this purpose. 

The Jersey Central Power & Light Co., Morristown, N. J., 
is building a new steam-operated electric power plant at 
Whippany, N. J., at an estimated cost of $1,500,000. 

The William Powell Co., Cincinnati, plans to build a one- 
story foundry addition to its valve-manufacturing plant on 
Spring Grove avenue at an estimated cost of $25,000. 

The Public Electric & Co., Newark, N. J., 
has plans for an expansion and improvement program for 
Which it will issue $40,000,000 worth of additional 


Service Gas 


stock. 





New Factories 


——2ce<—-: 








The town of Amesbury, Mass., will build a water supply 
extension at an estimated cost of $150,000. 

The Semet-Solvay Co., Buffalo, is building additions to its 
coke plant at an estimated cost of $2,000,000. 

The Power Co., Lockhart, S. C., plans to build 
a power plant at an estimated cost of $275,000. 


Lockhart 


The Schneider-Bowman Co., Van Dyke street, Philadelphia, 
will build a new foundry at an estimated cost of $55,000. 
The Phoenix Portland Cement Co., Birmingham, will build 
a mill at Powderly, Ala., at an estimated cost of $100,000. 
The Mid-Continent Petroleum Co., Weleetka, Okla., will 
build a new oil refinery at an estimated cost of $100,000. 
The James Sand & Gravel Co., Paducah, Ky., will build a 


new plant at Johnson City, Tenn., at an estimated cost of 
$80,000. 


The town of Dupo, Ill, is planning to build a municipal 
water-works in the near future at an estimated 
$125,000. 


cost of 


Anderson, Clayton & Co., Dallas, plan to build a new cot- 
tonseed oi] mill at 
S300,000, 


Abilene, Texas, at an estimated cost of 


The Page Power Co., Luray, Va., is reported to be planning 
to build a hydroelectric power plant at an estimated cost 
of $125,000. 


The Cold Storage Co., Orlando, Fla., 
vill build an ice-manufacturing plant at an estimated cost 
of $150,000. 


Consumers’ Ice & 


The Gray-Knox Marble Co., Knoxville, Tenn., will build a 


new marble-cutting and finishing mill at an estimated cost 
of $250,000. 


The Texas Central Power Co., San Antonio, plans to build 
an ice-manufacturing plant at Sinton, Texas, at an estimated 
cost of 875,000. 


The Keystone Top & Body Co., Packard building, Phila- 
delphia, will build a new two-story factory at an estimated 
cost of S50.000. 

The Willys-Morrow Co., Elmira, N. Y., is considering plans 
for additions to its plant in the near future at an 
cost of $1,500,000. 

The Federal 
once on the 
will cost 


estimated 


Portland Cement Co., Buffalo, will start at 
construction of a new mill which, it is estimated, 
$2,000,000. 

The Faribault Woolen Mills, Faribault, Minn., 
steam operated power plant addition to its 
timated cost of $50,000. 

John J. Nesbitt, Inc., Atlantie City, N. J. manufacturer 
of ventilators, will build a new factory at Philadelphia at an 
estimated cost of $120,000. 


ill build a 


mills at an e@s- 


The Cabranette Co., 308 North Michigan avenue, Chicago, 
plans to build a new factory at Michigan City, Ind., at an 
estimated cost of $100,000, 

The Power & Light Co., Chicago, will build a 
steam-operated electric generating plant at Venice, IIl., at an 
estimated cost of $400,000. 


Illinois 


The Coleman Lamp Co., 3617 South Ashland avenue, Chi- 
cago, plans to build a new factory at the corner of Forty- 


to build a new steam-operated electric generating plant at 
an estimated cost of $300,000. 

The Standard Milling Co., 49 Wall street, New York, is 
said to be planning to build a new fiour mill at Buffalo at 
an estimated cost of $2,000,000. 


The Terminal Railroad Co., St. Louis, is reported to be 
considering plans for the erection of new car repair shops 
at an estimated cost of $50,000. 

Kokomo Steel & Wire Co., Kokomo, Ind., will rebuild the 
portion of its plant which was destroyed by fire recently 
with loss estimated at $250,000. 


The Washington Water Power Co., Spokane, will build ex- 
tensions and improvements, using portion of a bond issue 
of $5,000,000 for this purpose. 


The Micolithic Co., Cotton Exchange building, Houston, 
manufacturer of building materials, will build new works 
at an estimated cost of $100,000. 


The High Point Bending & Chair Co., Silver City, N. C., 
is said to be planning to build a new factory at Atlanta, Ga., 
at an estimated cost of $100,000. 


The Cleveland Grain & Milling Co., Indianapolis, will re- 
build its grain elevator which was recently destroyed by 
fire with loss estimated at $250,000. 

The Neimann Table Co., Cottage Grove avenue and Seventy- 
seventh street, Chicago, plans to build a factory and power 
plant at an estimated cost of $100,000. 

The Bracher Co., Belleville, N. J., manufacturer of whet- 
stones, is reported to be planning to build a new one-story 
factory at an estimated cost of $25,000. 

The Manchester Terminal Corporation, Houston, Texas, 
is said to be planning to build a cotton compress plant and 
warehouse at an estimated cost of $1,500,000. 

The Strong-Scott Mfg. Co., 413 South Third street, Minn- 
eapolis, manufacturer of flour mill machinery, will 
a new factory at an estimated cost of $175,000. 


build 


The Soabar Co., 4608 Edmund street, Philadelphia, manu- 
facture 


r of special machinery for price marking, will build 
a new factory at an estimated cost of $65,000. 

The Western Land Roller Co., Hastings, Neb., manufac- 
turer of road machinery, has awarded contracts for its new 
plant to be built at an estimated cost of $100,000. 


The Solvents Corporation, 17 East Forty- 
second street, New York, will build an addition to its plant 


+ 


at Peoria, Ill., at an estimated cost of $1,500,000. 


Commercial 


The Chiquola Manufacturing Co., Honea Path, S. C., manu- 
facturer of sheetings, is considering plans for an addition 
to its power plant at an estimated cost of $65,000. 

The Kirsch Mfg. Co., Sturgis, Mich., manufacturer of cur- 
tain rods, is said to be planning to build a branch factory 
at Emeryville, Calif., at an estimated cost of $50,000, 

The Interstate Dubuque, Iowa, plans to build 
extensions and to make improvements in its power plants, 
using portion of a $2,700,000 bond issue for this purpose. 

The Gibraltar Corrugated Paper Box Co., 91 Seventh 
avenue, New York, has awarded the contract for a new fac- 
tory to be built at North 
of $300,000. 


Power Co., 


3ergen, N. J., at an estimated cost 

The board of education of the City of New York plans to 
have manual training equipment installed in the new high 
school which is to be erected in the Bronx at an 
cost of $2,700,000. 

The American Seating Co., Grand Rapids, Mich., has 
awarded the contracts for the erection of a new factory which 
will be built in Grand Rapids at an estimated cost said to 
be in excess of $2,500,000. 


estimated 


The State Line Generating Co., Hammond, Ind., one of the 
Insull companies, is said to be planning to start soon on 


9] 
—. sAan _s ae fo Oe ee er ROE Bes a ar ERO Be aR — 
seventh and St. Louis streets at an estimated cost of 
$300,000. 
The Southern Colorado Power Co., Pueblo, Colo., plans 


ena 
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D4vV!s Valve Specialties have 
been performing satisfactorily 
for over fifty years. Thousands of 
experienced engineers know the 
value of Davis design and insist 
upon Davis for repeat orders and 
plant extensions. 

You can take full advantage of 
this established position by han- 
dling the entire Davis line. Write 
for the details. 


The G. M. Davis Regulator Co. 


108 Milwaukee Ave. Chicago, Hl. 


DAVIS VALVE 


STEAM SAVERS SINCE 1875 


SPECIALTIES 


MISS-G 


METALLO 
GASKETS 


Mean Safety and Economy in Plant Operation 
One shutdown due to inferior gaskets may c 


tf new Met 





st a plant 
re than the cost allo Gaskets for every 
ipe joint in the plant 

aking 


a re and more plants are —— them and 
fr I 1 ~ ea you 


METALLO. GASKET COMPANY 


10-20 Bethany Street New Brunswick, N. J. 


The New WME 


Keyless Drill Chuck 


LIGHTER IN WEIGHT 
ALL HARDENED PARTS 
KEYLESS 
SELF-CENTERING 
HAND OPERATED 
BALL BEARING 
CONTINUOUS GRIP 
SIMPLE CONSTRUCTION 
Ready for Delivery—NEW MIZE ETTCO 1 A 
Range 0 to 5 16”. List 86.00 


1 Real Dealer's Profit—Stock The 


Eastern Tube & Tool Co. 
594 Johnson Ave. Brooklyn, N. Y. 


Buffalo 
Hose Clamp 


Made of Sheet Brass 





Rustproof 
Durable 


Economical 





Fries & Company 
| 91 Main Street Buffalo, N. Y. 
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Safa to. : 
HOLLANDSLine 
will increase your 
esales 





| 


v'sn 
‘Vd 3143 
SQNVTIOH | 


Send for 
Catalog and 


Terms 


HOLLANDS MFG. CO. 


ESTABLISHED 1887 
ERIE, PA. 
‘Sie Points of “S. & S. % Friction Clatches 
there have been many makes 


IKE automobiles, 
of friction clutches placed on the market, 


only to disappear after a time and make it 
extremely Gomcwit to purchase repair parts. 


Ss. & S$.” Clutch ree fron any such hazard. It ha 

been on the market for 29 year and is well est abli he Ever 
] during all that time is eras tan inter- 
n n an replaced from our ample stock of 
repair part This is good sales talk for your customer when 


in friction clutch equipment and 
It is an insurance policy that guar- 
a distributor 
both as 


aking an investment 
antee the equipment. A 
ate the “S & S.”” Clutch, 


osition. Write for information 


you cCan- 


a piece oO 





elling prof 


i i Scene 


1675 Elston Ave. 


ing to Advertisers please 
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Chicago, Ill. 
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THE CLEVELAND DOODLE-BOY 
Saw Dust Conveyor for Small and Medium Mills 
A Liberal Proposition for Dealers 


Practical and economical] 
Flanged wheels keep chain from 


running off. Chain is spring 
steel and each link has its own 
scraper. No scraper. attach- 
|} ments to come off Belt or 


| sprocket drive May 
in pit or overhead— 
hand mills. 


be placed 
right or left 


Chain is extra, 
2th a foot. 


} 
| Price 830.00. 





/ 

i Sawmill men like it Ask for 

| fi | bulletin—read their comment 
Don't pass this up. It's, a winner 





Cleveland Machinery Co., Cleveland, Tenn. | 


aa ee m) 


Guaranteed to contain no rosin 


WIZARD (Stick) Belt Dressing 


IS STRICTLY A JOBBERS’ PROPOSITION 
Jobbers specializing in transmission mate- 
rials will find our advertising system unusu- 
ally helpful in selling belt dressing. 








Sales guaranteed—Write for our proposition. 


RICHMOND BELT DRESSING MFG. CO., 
Richmond, Va. 


Inc. 


mention Mitt Supp ies. 
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the construction of a steam-operated electric generating plant 
at Hammond, and to have secured permission to borrow from 
associated companies sums not to exceed $22,000,000 for 
the project. 





New Corporations 


eocece: 








Southeastern Mfg. Co., Savannah, Ga., $200,000, to manu- 
facture caskets; incorporators; Victor B. Jenkins and others. 

Barton Paper Mills, Inc., Wilmington, Del., $100,000, to 
manufacture paper in mills to be built at an estimated cost 
of $75,000; incorporators; Lilburn Chandler and others. 





Field Notes 


-.ec-- 





The 


Hyatt Roller Bearing Company’s Worcester, Mass., 
<ale 


office has been moved to the Central building, that city. 
has moved from 
Manchester avc 


The Flexo Supply Company, St. Louis, 
its former address to a $456 
nue, that city. 


new location, 


The National Supply Co., Toledo, has opened a sales office 


and will carry a stock of mill supplies and machine tools at 
211 McCrea street, Indianapolis. 
The Detroit 


Power Screwdrive) 


Company has commenced 


manufacturing a magazine feed power screwdriver in a fac- 
tory at 419 Riopelle street, Detroit. 
The Graton & Knight Mfg. Co., Worcester, as the final 
& & 
tep in the reorganization program, has transferred all it 


assets to the Graton & Knight Company. 


The Interstate Plumbing Supply Co., Inc., Albany, N. Y., 


reported to have awarded contracts for a new distributing 
plant with pipe-threading and cutting department. 

The Cleveland Tool & Supply Company, Cleveland, was 
recently appointed local distributor for the Lincoln Electric 
Company, that city, manufacturer of motors and stable-are 
velder 

The company formerly operating at East Syracuse, N. Y., 


under the Nut & Bolt Co., manufac- 


name of the Self-Lock 
| known as the Self-Lock Screw 


turer of lag screws, is now 


Products Co. 


> S&S Fretz, da & Co., 


. Philadelphia, 
nipple , has 


ns manufacturer of 
recently acquired the 


Thomas Devlin Mfg. Co 


Philadelphia, and has taken over the Devlin foundry at 
Burlington, N. J., and will operate it. 

Coates Plumbing Supply Company, Tampa, Fla., plans to 
build a new distributing building, a five-story structure, 
vhich will inelude The new supply house 


a large pipe shop. 


vill cost $150,000, according to reports 


The Etna Machine Co., Toledo, manufacturer of punching 
presses, recently sustained damage estimated at several 


thousand dollars in a fire which 


started in its foundry, and 
vhich destroyed many machine 


and tools. 


The Webster Mfg. Company, 4500 Cortland street, Chicago, 
has taken over the Weller Mfg. Company, the same city, and 
will operate the 
far as 
The Carr 
of lubricators 


latter as a separate corporation, 


possible under the same management 


and as 
as at present. 
Fastener Co., Cambridge, Mass., manufacture: 
has disposed of the automobile and commer 
interests, and will concentrate its activities on 
the development of its lubricators for the industrial field. 


Carl J. Rundquist, 6615 South Campbell avenue, Chicago, 
has been appointed exclusive sales representative for Walter 
H. Wild, Philadelphia, manufacturer of a compound for 
steam heating boilers in Illinois, Indiana, Wisconsin and St. 
Louis territories. 


‘ial car field 


The Utility Tool & Mfg. Co., Toledo, has been taken over 


and reincorporated under the name of the Myers Regulator 


Co. The latter company will make automobile window regu- 





lators. Henry Rosen, owner of the Ohio Sanitary Wipers Co., 
is vice-president. 


The Miami Supply Company, 200 Southwest First avenue, 
Miami, is having a new one-story building erected and plans 
to have a new iron and steel warehouse built as part of an 
expansion program. A general contract for the first build- 
ing has been awarded. 

The sixth annual New Haven machine tool exhibition will 
be held at New Haven, Conn., September 7th to 10th. H. R. 
Westcott, 400 Temple street, that city, is chairman of the 
committee in charge. The management is planning for a 
larger exhibition than in any previous year. 


The M. O’Neil Supply Company, 25 Cliff street, New York, 
jobber of pipe and supplies, recently awarded contracts for 
the construction of a new distributing building and pipe 
shop to be built in Long Island City at an estimated cost of 
£90,000. The building will be two-stories high and will be 
100 by 400 feet. 


The Columbian Vise & Mfg. Co., Cleveland, a new corpora- 
tion, has taken over the business of the Columbian Hardware 
Co., with factory at 5113 Hamilton avenue, that city. The 
officers of the new company are President, Daniel C. Swan- 
der; vice-president, H. F. Seymour; secretary, A. V. Cannon; 
treasurer, H. M. Hitch. 


Corby Supply Co., St. Louis, dealer and specialist in 


] 
1 


com- 


pressed air, electric, gas, oil and steam driven tools, mz 
and industrial equipment, will soon be completely installed 
in the building which it purchased recently at 3942-30946 West 
Pine boulevard, that city. For many years the company has 


1956-1960 North 


ichines 


been located at Sroadway. 


The trade of the 


United States with Chile in mechanical 
rubber goods in 1925 declined from a value of $329,235 the 


4 





vear before to £290,065, according to figures just made pub- 
lic by the bureau of foreign and domestic commerce. The 
principal decline was in rubber belting exports, which in 





amounted to $250,912, while 


$185,523 


n 
1924 $15,576 pounds valued at 
in 1925 it was only 315,752 pounds valued at 


The Carson Machinery Co. has been organized in 
port, Iowa, by H. B. Carlson, R. 
Bartiett to cover the automotive equipment and industrial 
fields with a line of machine and equipment. Mr. 
Carlson was formerly secretary and treasurer of the Mid 
West Machine Tool & Supply Co., 321 West Fourth street, 


Daven- 
R. Engelhart and H. R. 


tools 





Davenport. His associates in the new venture are officers 
of the Sieg Co., Davenport, distributor of garage and auto- 


motive supplies. 


The Alloy Cast Steel Co., has been 
Ohio, by John D. Owens, C. A. Owens, M. C. McNeil, H. J. 
Barnhart and Marion men. The company has pur- 
chased the foundry of the Fairbanks 
Shovel Co., which was recently sold at receiver’s sale. The 
plant is being completely 


organized at Marion, 


other 


electric steel 


now overhauled and enlarged to 


g 
a capacity of 400 tons of steel castings per month. Exten 
sive additions of modern foundry equipment will be installed 


The new company will manufacture electric 


in carbon, manganese and other alloy steels. 


steel castings 


The Weaks Supply Company, Monroe, La., distributor of 


mill, oil well, railway, automobile supplies and machinery, 


is having a new building erected at Fourth and Jefferson 
=treets to take care of its increasing business. The new 


structure will be 100 by 225 feet, and will be one story high. 
It will be built of brick and the 
company President and general manager, George G. 
Weaks; vice-president, George W. Hyle; secretary and t 
urer, Miss Bower Weaks. The 
in 1908 an average stock of supplies valued at 
$160,000. Its territory includes a radius of 
Monroe. 


concrete. The officers of 
are: 
reas- 
company Was incorporated 
and carries 


100 miles from 


has 
announced several changes in its personnel during the past 
month. Effective May 22, H. E. Gilmore became manager 
of the St. Louis brach of The Timken Roller Bearing Service 
& Sales Company. Mr. Gilmore’s promotion 


The Timken Roller Bearing Company, Canton, Ohio, 


follows several 





BT PCPA OTL A BR I MRI REIL RE ETE LEI GIO EMEP ORI 


ea are 


eee ene 












1926 





July, 





SPECIALTIES FOR MILL SUPPLY JOBBERS 
Who are Seeking Opportunities for Sales and Profit 








“Useé-Ew-Up™ 









——_$ — 
Sockets - 
‘ = 
and Sleeves a, 
e so ece—Sta ard « € he fla 
AN ORDINARY DRILL SOCKET i irive wist 
only as long as the drill has a tang. When the tang twi 
or the ink brea h frill i eless in the ordinary 
BUT ind e 3 n yroken 
i int U E { So 4 1 > as a new 
nished in Sleeve or Socket Type. Specials made to order 


Write for Jobber'’s proposition. 


LOVEJOY TOOL WORKS 


328 West Ohio Street 


FILLET 


“TINLY”’ 


The Perfect Fillet 
Made by 
G. E. Tennison, Cincinnati, Ohio 


Write for information 


FILLET 


Chicago 


LEATHER LEATHER 


LEATHER LEATHER 


Champion Motor Driven Sensitive Bench 


5 Drill No. 50E 


Champion Blower & “a Co. 


Lanca , Penna. 


ECONOMY THUMB SCREWS 


Thumb Screw is similar to 
a round he - machine screw, th vende -d up to the 
read. The steel key is forced into the slot of the 
under pressure and can’t loosen. The re- 
] rew, with wide binding sur- 
and bright tumble finish. 
»chanic who has had to work 
and malleable thumb screws. 





trace, 
Pleases eve 
with old style cast 





Complete stocks of all 


No delay in shipment 
] A good 


sizes. lso made in brass and bronze. 
seller. Send for Deaier’s Sample Outfit. 


ECONOMY SCREW CORPORATION 


Manufacturers o ind, Flat, Fillister and Oval Head Iron 
and eae Machine ‘Si reu Brass W ashe "Ss aan Soldering Terminals. 


5215 a Ave., Chicago, Ill, 





Good Cap Screws 


Cleveland Cap Screws are 

good cap screws. Widely ad- 

vertised to the trade. All 
So wanted standard sizes in 
f stock. Warehouse stocks in 
New York, Chicago and De- 
troit. 


The Cleveland Cap Screw 
Company 
Cleveland, Ohio 





The No. 80 Is Maieslons 


SMOKELESS and ODORLESS. 
Produces an intensely hot blue 
flame, which will quickly heat a 
pair of large coppers and a six 
inch pot of metal at the same time. 
A POPULAR TOOL FOR 
SHEET METAL WORKERS 
AND PLUMBERS. Free Circular 
tells all about this wonderful tool. 
Jobbers supply at factory price. 





Clayton & Lambert Mfg. Co. 
6257 Beaubein St., Detroit, Mich. 


Hh 


F Business Founded 18608 
iF Manufacturers of 
SELF-ALIGNING, STEEL- 
SPINDLE HAND SCREWS: 
WOOD HAND SCREWS; 
IRON & WOOD BENCH 
SCREWS; SEMI-STEEL & 
WOOD PLANES; PLANE 
IRONS & MACHINE 
KNIVES; WOOD MAL- 
LETS; COOPERS’ WOOD 
TOOLS; AND EYE, SHANK, 
& GOOSE-NECK HOES. } 
Write for Catalog =“ h 


What good is 


Repeat 
orders are the ones that 


No. 80 Fire Pot 
Ask for latest price 


SANDUSKY TOOL 
CORP. 


142 Meigs st. 


dese) Sandusky, Ohio 

















one belt sale? 


make money for you 
AMERICAN belting de- 
livers complete satisfac- 
tion and our prices 
leave you a good mar- 
gin of profit. 


AMERICAN LEATHER 
BELTING Co. 


Manufacturers of Leather 
Belting 

1455 West Congress St. 
CHICAGO 
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years sales experience with this company under the direction 
of Frank Lemper, manager and district of the 
Chicago branch. The Omaha branch Timken 
Roller Bearing Service & formerly located 
at 2524 Farnum Street, now occupies larger quarters at 2240 
louglas Sreet. Complete 


supervisor 
office of The 
Sales Company, 
stocks for authorized 
maintained as in the 


service 


distributors will be past. The manage- 


ment will continue under the direction of A. 1). Hackim. The 
new home of the Los Angeles branch will be at 1361 South 
Figueroa Street, moving to this location from 1241 South 


Street. G. W. 
engineer, has 


Hope Curtis, formerly industrial 
promoted to district manager of 
division, for Milwaukee territory, 
position by S. M. 


Richards and A. R. 


equipment 
been sales, 


industrial and has been 


Weckstein, 
Spicacci. 


former 
will be assisted by G. 
William E. Cross, 
Saw Works, Inc., 
months’ business 
tically all 
from New 


succeeded in his who 


treasurer and director of 
Middletown, N. Y 
trip, 


sales of Victor 


.. is abroad on a four 


during which he plans to visit prac- 
European business centers. He 
York on Saturday, June 19th. 


The F. N. New York 
jobber of plumbing and heating supplies, 


important sailed 


kuBois Co., Ine., City, 
has decided to dis- 
branch of its business, and to devote its entire 
activities to manufacturing. The 


formerly a 


continue this 
company has completed 
Newark, N. J 

Manning, Maxwell & Moore, Inc., New York, recently moved 
the clerical and service forces of its railway and mill supply 
departments from New York City to the 


City. Executives and sales 


new factory at 152 Riverside avenue, 


company’s ware- 


houses in Jersey offices will con- 


tinue as 


York. 


heretofore in the Pershing Square building, New 


Chicago Rawhide Manufacturing Company, Chicago, has 


Moloney 
company will 


purchased the controlling interest in the 


that city. The latter 


Belting 


Company, retain its own 


name er organization, but manufacturing operations will 
be transferred to the Chicago Rawhide Manufacturing Com- 
pany’s nant at 1291 Elston avenue. There will be no 
change in the management. 

The Charles Parker Company, Meriden, Conn., announced 


that in accordance with Secretary of Commerce Hoover's 
plan of simplification, it has decided to discontinue the fol- 
lowing vises: Machinists’ stationary base top swivel jaw 
vises, Numbers 371, 372 and 374, with 342, 4'2 and 5!2 inch 
jaws, respectively; Filers’ stationary base top swivel jaw 

es, Number 378, with four-inch jaw; and Woodworkers’ 


tationary base top =M ivel jan vises, Number 376, with four- 


ncn Ja 

The Asbestos Shingle, Slate & Sheathing Company, Ambler, 
Penna., has purchased 15 acres of land at St. Louis, as a 

te for a western factory for making its asbestos shingles, 
corrugated roofing, ashe lumber and other products. The 
tract is located in the city line to the north of St. Louis. It 
extends along the Chicago, Burlington and Quincy railroad, 
and is adjacent to a large cement plant that will supply the 
large quantities of cement used in the manufacture of the 


company’s products. Building operations are to be started 
it once. 

John T. Martindale has been elected president of the 
Hardware & 
Raymond P. 


Vice 
and treasurer, A. 


Van 
Tron succeed 
Van Camp. The 
Presidents, C. J. Prentiss, C. 
B. Caldwell; 


Camp Company, Indianapolis, to 


the late other 
company are: 


vice-president secretary, W. F. 


Comer: assistant secretary, J. C. Carrington; assistant treas 
urer, A. R. Dewey. These officers, together with H. Bal- 
lard, superintendent, and five department managers, will con- 


titute an advisory board which has been organized to direct 


the company’s affairs. 


officers of the 
B. Crets, 


CLASSIFIED ADVERTISEMENTS 


Classified Line Advertisements under heads of Wanted, For Sale, 
will be published in this Department at a rate of 25 cents a line, 
insertion. Count nine words to a line. 


etc., 
each 











SITUATIONS WANTED 


WANTED—Experienced mill supply sales executive, thor- 
oughly familiar with all phases of the business, desires man- 
agerial position, = nage buying or selling, with mill supply 
house. Address No. 856, care MILL SUPPLIES, 537 S. Dear- 
born St., Chicago. 


WANTED—Employed, 
35 years old, 
experience, 
represent 
dress No. 
Chicago. 


energetic, capable sales engineer, 
married, seven years’ general mill supply sales 
proven record, excellent references, wishes to 
manufacturer in outside Chicago territory. Ad- 
860, care MILL SUPPLIES, 537 S. Dearborn St., 








SALESMEN WANTED 

WANTED—Mill supply salesman to cover North Texas 

territory west of Forth Worth. Must have knowledge of the 

line and prefer man familiar with Texas territory. Address 
Box 1548, Muskogee, Oklahoma. 


WANTED—Man, well known in the mill supply 
who has been sales manager for a large manufacturer sell- 
ing to supply houses, desires to take on a few selected lines 
on a manufacturer’s agency basis. Will make his head- 
quarters in Cleveland. Has wide acquaintance with mil! 
supply distributors and manufacturers. For particulars, 
address No. 859, MILL SUPPLIES, 537 S. Dearborn St. 
Chicago. 








fieid, 


care 


BUSINESS OPPORTUNITY 


Old established 
high grade Leather 





Pennsylvania concern, manufacturing a 
Belt, wants partner who controls some 
large Leather Belting accounts, main object sales, cash sec- 
ondary consideration. This is a real opportunity. Address 
No. 857, care MILL SUPPLIES, 537 S. Dearborn St., Chicago. 

FOR SALE—Excellent Mill Supply and Machinery busi- 
ness. Located in the heart of North Carolina factory 
mill district. Address reply to Carolina, care MILL 
937 S. Dearborn St., Chicago. 


ana 


SUPPLIES, 


WAREHOUSE SPACE TO RENT 
TO RENT—Warchouse space and office room if 
Will look after shipments and assist in selling, or rent 
outright. Line not conflicting with present stock. Prefei 
something in mill supply line. Address Kansas City Rubbe 
Kansas City, Mo. 


desired. 


Space 


& Belting o.. 


AGENCY WANTED 
WANTE] 


experience 


Man with thorough business and mechanical 
desires the exclusive agency for New England for 
article of merit preferably in the mechanical or 
Address No, 858, MILL 
Chicago. 


some 
trical line. 
Dearborn St 


elec - 
care SUPPLIES, 537 S. 





—_wme_wei_=j<waeeiaaaé 
PARAMOUNT SWEDISH BANDS 


ACCURATELY SPACED TEETH, 
NO CRUSHED POINTS ~ GUARANTEED 


JD.BURRILL & SON~ ILION.NY. 
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FOR Fire FIGHTING” 


DIENER FIRE EXTINGUISHER 


and Safety Fire Appliances are Approved and Labelled by 
Underwriters Laboratories, Inc. ———— 


Reliability 
should be the first con- 
sideration in regard to 
fire fighting appliances. 
Diener Extinguishers 
are reliable. 
Soda-Acid Extinguish- 
ers. Pump-Tank Ex- 
tinguishers. Non-Freze 
Extinguishers. 





Write for Complete 
Catalog 
showing Fire Extinguish- 
ers, Oily Waste Cans, 
Excelsior Cans, Safety 
Cans, Shop Cans, etc 








PRODUCTS ARE SOLD THROUGH JOBBE RS 
Manufactured by 


GEO. W. DIENER MFG. CO. 


400 N. Monticello Ave. CHICAGO, ILL. 








The popularity of “Tor 
rid’ Blow 
by Diener was 
lished by super quality, 
right price and fair deal- 


Torches made 
estab- 


ing. 
Jobbers selling them 
have our full coopera- 
tion. 
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The Valve with the Reversible Disc & Seat 
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Seat and disc of Nicu- 
lanium — a hard, tough, 
close-grained nickel alloy 


—resists effectively the cut- 
ting, wearing action of high 
temperatures and pressures, 
that is one factor in the 
economy of Reverso Valves. 


To this is added the re- 
versible feature. When one 
side wears both disc and 
seat reverse and you have 
the life of another valve 
with no extra expense. 

But this is not all of Re 
verso’s vitality as disc and seat 
are easily regrindable. 

Reverso is a valve unexcelled 
on steam, water, oil, air or gas. 
For other features, types, sizes 


and prices, ask for new bulletin 
No. 17. 


REVERSO: — Bronze 
for 200 lbs. pressure 
temperature 550 deg. F. 


IROVERSO:—Iron body for 
150 lbs. pressure. Total tem- 
perature 450 deg. F. 


THE D. T. WILLIAMS VALVE CO. 


CINCINNATI, OHIO 


body 
Total 











GENUINE 


Self Lubricating - Anti-Frictional 





Mabb’s Chicago Rawhide 
Hydraulic Packing 


The Chicago Rawhide Mfg. Co. 


Sole Manufacturers 


1285 Elston Ave. Chicago, Ill. 


BRANCHES 
Broad St., New York 


a £ 
9 Broad St Boston 


228 W. Fourth St., Los 
2428 Riverside Drive 


Angele 
Minneapolis 
















YERS sero TNS 
BULLDOZER 


POWER PUMPS 


TWELVE SIZES | 
CAPACITIES 500109000 
GALLONS 

PER HOUR 
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, 
Myers Self-Oiling Power Pumps are the 
culmination ot nearly fhtty years ot ertort 
and ingenuity by master pump designers and builders. 
represent new patented ideas to promote economy, safety and 
dependability which have been universally approved and ac- 
cepted by those who use power pumps. Could there be stronger 
evidence of this than is to be found in the imitations appearing 
on the market from time to time? 





They 


Safeguard your pump business—increase your sales 
and profits—offer your trade Myers Self-Oiling Power Pumps 

the original patented self-oiling line now built in sizes and 
styles for practically every requirement. 


power 


May we send literature and quote? 


Th F.E.MYvYERS & BRO.CO.Ashland Ohio. 


— ASHLAND PUMP AND HAY TOOL WoRKS-— 
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A Classified Index to the Products of Advertisers in This Issue 5 
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2 SMMC NE ras eer Ramee 





Turned and Polished Shafting 
Milled Key Seats at Reasonable Prices 
Cold Drawn Rounds, Flats, Squares, Hexagons 
and Screw Stock 


Shipments from stock made the same day. 


Jobbers—Send for our stock list. 


BLISS & LAUGHLIN, Inc. 


Mills and General Offices: 
HARVEY, ILLINOIS 


Chicago Phone: Pullman 6490 


Established 1891 


Chicago Warehouse: 
1023-1025-1027 West Jackson Blvd. 


Phone: Monroe 5356 and 5357 
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THIS SAND BLAST WI 


i 


LL MAKE MONEY 


FOR METAL GOODS MANUFACTURERS 


and makers of goods in glass, celluloid, Quantity work is 


rapidly done in this 





hard rubber, wood 
and__ other by 
quicker production and _ su- 
perior finishes. No experi- 
ence whatever is required to 
this outfit that 
any boy or girl may be em- 


materials 


operate so 





LEIMAN BROS. PATENTED 
CONTINUOUS FEED 


SANDBLAST 


way—in fact, it is 
the most rapid and improved 
method of doing this work 
—displacing the scratch 
brush for mat and silky fin- 
ishes and for cleaning cast- 








ployed at the work without fear of marring or spoiling 
the work. It can be operated from any power shafting or from 


an engine or electric motor. A half pail of sand lasts for 
many days. 

An outfit like this feeds the sand automatically and the con 
tinuity of the sand flow is controlled by foot pressure. All the 
work is done inside the cabinet so that the 
bothered with dust. He holds the work piece by piece under 
the nozzle, where the spray of sand quic kly produces the mat 


finish desired. 


_LEIMAN SAND BLAST 


en 


operator is not 





ings before plating— it dis- 
places dangerous acids also—and the finish is always 
more even and uniform from day to day without streaks or 
other undesirable effects. 


Makers of gas fixtures, electrical goods, cosmetic containers 
in metal or glass, rubber goods where to be 
cleaned; chemical laboratories where bottles are to be marked and utensils 
freed from corrosion; all manner of manufacturers, in fact, should investi- 
gate the possibilities of sand blasting, as there are unsuspected places 
where it should have been used years ago. Tell us your mode of manu- 
facture and we will be glad to make recommendations without any obliga- 
tions on your part whatsoever. 


moulds are 


Makers of good machinery 
for 35 years 


23 WALKER ST. HM 
New York 
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SUPERIORITY PLUS! 


Here’s a complete 
transmission machinery 
not only meets the demands of 
modern high speed production 
methods, but goes a step or 
two farther. 

Correct design—honest con- 
struction—consistent prices— 
all combine to assure you of 

















, 




















ponte 


more efficient and economical 
power transmission with Falls 


equipment. 
=| The Falls Handbook 18D 
q if not only describes the superi- 
~~ wy ority of this complete line, 
but also contains much help- 
ful information for you. Send 
for your copy today. 
Veli : It is also well to remember 


that the services of our En- 
gineering Staff are ever at 
your disposal. 
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& MACHINERY CO. 


Cuyahoga Falls, Ohio. 


New York: 


206-208 Fulton St. 
Boston, Mass.: 


52-58 Purchase St. 








Nason Gauges 


Your Gauge Requirements 
in all lines of work 
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All Iron 
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Right 
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either side 
is a Nason 
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that is 
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be made. 
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years of 
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are back 
of our 

products. 
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Nason Manufacturing Co. 
Steam Specialty Specialists Since 1841 
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Air Tanks, Gasoline or Oil Tanks, Expansion Tanks 
Riveted—-W elded—Copper Brazed; Plain or Galvanized 


We are prepared to manufacture Copper-Brazed Tanks in conformity with 
1. S. M. E. Unfired Pressure Vessel Code 


WATER FILTERS and PURIFIERS for every use 


Range Boilers 








& SONS & 
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FOUNDED PITTSBURGH 
1802 F ] LT ERS PENNA 
New York—26 Cortland St. Chicago—38 So. Dearborn St. 








ae as Look into this new WALL 


“Service with Safety” 


DREADNAUGHT 


This new steel torch combines all the advantages of the time-tried older Dread- 
naughts with a number of improvements. Built for heavier work, to give a 
= bigger hotter flame. New burner cleans itself automatically. All joints 
brazed with hard brass spelter solder; every torch tested. Can be used in all 
kinds of weather. A better “‘service with safety” torch at an attractive price 
that sells readily at an attractive proht. Let us tell you why the new Dread- 
naught No. 41 has been adopted by many of the largest industrial and public 
utility companies. 





P. WALL MFG. SUPPLY CO. 


ote Where 3126-66 Preble Ave., N. S. PITTSBURGH, PA., U. S. A. 


Since 1864 































Moore & White The Thin Red Line 
Friction Clutches BROADENS 


40 Years on the Market 
Right up to the water level you 


y ae can see the bright red band con 
Any or all of the following Friction Clutch trasted against a clear white back- 


Catalogs will be sent you free upon ground. 
request. 


a 
a | 


No chance to mistake the water 
level in a boiler equipped with 


: 
Catalog upon Standard Friction Clutches Libbey Red Line 
with double disc for moderate speeds. mie High Pressure 


Catalog upon High Speed Friction Clutches 


for high speeds and great horse power. Gauge Glass 


Catalog upon Standard Friction Clutches 
with sleeves for use with American Steel 
Split Pulleys. 


Catalog upon Standard Friction Clutches 
with single disc for moderate speeds. - 





ee, 


All the Libbey features - - - - 
Strength, toughness, maintained 
ry clearness and ability to withstand 
sudden temperature changes. 


The Moore & White Co. a 
2711 to 2741 N. 15th St. 
Philadelphia, U. S. A. 





THE LIBBEY GLASS MFG. CO. 
Toledo, Ohio 
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FTER checking all available sources of in- 
formation, we are satisfied that half a 
million hand trucks is a conservative estimate 
of this country’s annual needs. Probably it is 
too conservative. In any case, the profit oppor- 
tunity in hand trucks deserves your serious 
attention as well as ours. 


PATENTED 


That is the way we have approached the subject—seriously. We satisfied 
ourselves that there was not only an ample market but a real need for hand 
trucks with certain outstanding advantages—superior strength with no in- 
crease in weight, greater durability and economy, perfect balance and 
smoothness in handling, ease of repair if damaged by abuse, standardized in 
styles, sizes, prices, discounts. 


So we developed “American” All-Steel* Trucks, building into them the ripen- 
ed experience of thirty-one years’ specialization in pressed steel industrial 
equipment. The immediate and emphatic approval of trade and users has 
amply confirmed our estimate cf the need and opportunity. 


“Americans” will help you get more hand truck business. Their standard- 
ization will enable you to handle it with a smaller truck inventory, faster 
turn-over, greater profit. Your territory may be one of those still open; 
write or wire for full information. 


wdinebek Maa Keene The American Pulley Company 
grips, which are made 
of hardwood for great- Shaft Hangers, Pressed Steel Hand Trucks 
and Pressed Steel Shapes 


4200 Wissahickon Ave. 


er handling comfort. 





PRESSED STEEL 


TRUCKS 


PATENTS PENDING 





More than a Half- 
Million Hand 


Manufacturers of Steel Split Transmission Pulleys, Pressed Steel 


Philadelphia, Pa. 


ERICA 


PATENTED 


Above: —‘‘American” 
Beam Head forslashersand 
warpers. Made of pressed 
steel for strength and 
lightness. Will not warp, 
crack, splinter nor break. 
Smooth interior face pre- 
vents yarn losses. Saves 
treight. 


Above left: —‘‘American” 
Pulley and “American” 
Hanger, light,strong, rigid. 
Resists vibration and 
saves power. 
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A Perfect Hexagon Head 


Each face clean cut, smooth and 
true. Made bythe Ferry Patented 
Die Compression Principle — 


That’s a distinguishing feature 
of Ferry Cap Screws. 


Compare it with others. 
“If it’s upset—it must be heat-treated” 


THE FERRY CAP & SET SCREW CoO. 
Cleveland, Ohio 
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